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Office Soe ee CINCINNATI AND . 
GOVERNMENT a 


BUSY WITH WAR DUTIES 





No Thought at Present of Taking 
Over the Private Insurance 
Business 





OFFICIALS INTERVIEWED 





Question May Come Up When Read- 
justment of After-the-War Prob- 
lems Is Considered 








Much has been said and written 
as to the present situation confront- 
ing insurance. The agents are 
alarmed, fearing the Government 
may take over their business. THE 
NATIONAL UNDERWRITER desired to 
get the official Washington point of 
view and, hence, asked its presi- 
dent, Edward Jay Wohlgemuth, to 
go to Washington, make a first- 
hand investigation and record what 
he actually saw and heard. Mr. 
W ohlgemuth will write a series of 
articles dealing with sentiment and 
tendencies at the nation’s capital. 
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‘Etna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of. its existence and has during that time paid 
A Company that has faithfully carried out 


more than $165,000,000.00 in losses. 


every obligation assumed during so long a period may be regarded as an important 


part in the foundation upon which our country’s prosperity rests. 


be found in all cities and towns. 


Its agents may 
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BY EDWARD JAY WOHLGEMUTH 


WASHINGTON, D. C., Oct. 7.—It 
is pretty hard to justify here in Wash- 
ington the government insurance 
scare that has been going over the 
country. What evidence there is is of 
a circumstantial kind. I have found it 
utterly impossible to trace to any of 
the men connected with Secretary Mc- 
Adoo’s administration, which, of 
course has practical charge of all in- 
surance matters, any statement or acts 
that justify the statement that they 
are even considering any plans for put- 
ting the government into the insurance 
business, outside, of course, the strictly 
war measures. 


Two Men Who Would Know 


It is probably fair to say that the 
two men from whom such ideas would 
probably emanate, or at least who 
would know about them, are Assistant 
Secretary of the Treasury Thomas B. 
Love, who has charge for Secretary 
McAdoo of the war risk insurance 
bureau, and Charles F. Nesbit, who is 
directly in charge of the bureau. Both 
of these men are ex-insurance com- 
missioners, and, considering the im- 

(CONTINUED ON PAGE 14) 
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SUGGESTED PLAN TO 
IMPROVE LOCAL CREDIT 





Chicago Board Committee Makes 
Recommendation as to Method 
to Check Abuses 





SURETY BOND REQUIRED 





Collection and Payment of Premiums 
Constitute One of the Important 
Functions of Agencies 





The final report of the credit com- 
mittee of the Chicago Board has been 
submitted. Nathan Klee is chairman 
of the committee, the other members 
being Charles Buresh, I. H. Grossman, 
J. E. Purnell and J. I. Naghten. The 
committee states that the proposed by- 
laws do not apply to direct business of 
Class 1 members or policy-writing 
agents in the downtown district because 
little trouble has been experienced with 
the collection of premiums coming un- 
der this class, and furthermore, a dras- 
tic change in the present clearing house 
system would be required if such pre- 
miums were to be included. 

Put All On Same Basis 


The new by-laws if adopted will put 
the brokers on the same basis as mem- 
bers of Class 1 and will give no one 
any advantage over the other. The 
committee says the rules would bring 
about the payment of*premiums to the 
policy-writing agent before the agent is 
obliged to remit to his customer. The 
following amendment is suggested by 
the committee on by-laws which shall 
become effective on business dated. 
from and after Dec. 1, 1918. 





Amend Section 14, of the, by-laws, by 











EDWARD .MILLIGAN, President 
GEORGE M. LOVEJOY Vice-President 
THOMAS C. TEMPLE, Secretary 
THEODORE, F. SPEAR, Ass’t See’y 
FRED C. GUSTETTER, Ass’t Sec’y 


JOHN B. KNOX, Secretary 

GEORGE C. LONG, JR. oe 
HENRY P. WHITMAN, Ass’t Sec y 
EDWARD V. CHAPLIN, Ass’t Sec’y 


Surplus to Policy-holders $ 9,859,040 
Total Losses Paid . —) 600,000 
Cash Capital - Three Million Dollars 
Reinsurance Reserves - $6,782,134 
Reserve for Outstanding Losses and all other 

Claims * = 4 ‘ 887,759 
NET SURPLUS ° ° : ; 6,859,040 
Total Assets - - $18,040,850 


adding the following: 

(a) <All premiums shall be due upon 
delivery of the policy and if the pre- 
miums on policies on which a commission 
or brokerage is payable are not paid to 
the policy writing agent on or before 
the 10th day of the second month follow- 
ing the month in which the insurance 
takes effect, the notice or notices re- 
quired by the terms of the respective 
policies, for the purpose of cancelling 
same, shall, within three days, be served 
on the assured and party or parties to 
whom loss is made payable, by the agent 
who issued the policy. 

(b) On the 25th day of each month, 
or, if the 25th shall fall. upon a legal 
holiday the next working day, each 
. policy writing agent member of Class 1, 
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SUGGESTS CHANGES IN | 
THE CLAUSE NOW USED 


Committee of National Board 
Makes Recommendations on 
Trading With Enemy Act 


WANTS NEW WORDING 
Various Interests Were Represented at 


Conferences When This Subject 
Was Being Considered 


FRED S. JAMES 


UNITED STATES MANAGERS 
GENERAL FIRE ASSURANCE Co. 
OF PARIS, FRANCE 


URBAINE FIRE INSURANCE COo., 
OF PARIS, FRANCE 


OF LONDON, ENGLAND 





The “Trading with the Enemy Act” 
has been the subject of review by a 
number of insurance bodies. Some ob- 
jection has been raised to the clause 
placed on policies to relieve companies 
of liability where enemy aliens are in- 
volved. 

At a joint meeting of the commit- 
tee on laws of the National Board and 
the rules committee of the Eastern 
Union, it was voted that a sub-commit- 
tee of three be appointed by the chair 
for the purpose of giving this subject 
consideration, and to report back to the 
joint conference committee at an early 


date. 
Various Interests Represented 


Pursuant to this resolution, the sub- 
committee held a meeting on Aug. 20, 
and after an all-day discussion, ad- 
journed until Sept. 10. At the ad- 
journed meeting various mortgagee in- 
terests, the Chamber of Commerce of 
the City of New York; Chamber of 
Commerce of Brooklyn; Merchants 
Association of New York; Fire Brok- 
ers Association of New York, and the 
New York Fire Insurance Exchange, 
were represented. Counsel for the Na- 
tional Board; special counsel of the 
Alien Property Custodian; counsel for 
the Chamber of Commerce of Brook- 
lyn, and the Fire Brokers Association, 
and counsel for mortgagee interests 
were present. 


Committee Is Named 


After an extended discussion par- 
ticipated in by the various members of 
counsel represented, it was the con- 
census of opinion that the chairman 
should appoint a committee, consist- 
ing of counsel for the National Board; 
special counsel of the Alien Property 
Custodian; counsel for the Chamber of 
Commerce and Fire Brokers Associa- 
tion, and counsel for the mortgagee 
interests, with a request that they give 
the matter full consideration as to the 
effect of the “Trading with the Enemy 
Act,” and also the effect of the com- 
mon law upon the business of fire in- 
surance, with especial reference to that 
feature of the business transacted 
under contracts covering undisclosed 
parties at interest. 

Recommend an Amendment 


This meeting of counsel representing 
the interests enumerated was held Sept. 
17. Full consideration was given to the 
effect of both the common law and the 
“trading with the enemy act” on poli- 
cies of insurance. After an extended dis- 
cussion, counsel suggested to the sub- 
committee that the clause heretofore 
recommended by the National Board for 
use on policies running to or for the 
benefit of undisclosed parties at interest 
be changed by the addition of the fol- 
lowing wording: 

“This insurance as to the interest of a 
mortgagee or trustee or bailee therein 
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shall not be invalidated by this endorse- 
ment; provided, that the status of the 
mortgagee or trustee or bailee as stated 
herein shall not come within the terms 
of the ‘trading with the enemy act,’ as 
defined in the act of Congress, approved 
Oct. 6, 1917, Known as the ‘trading with | 
the enemy act’ or amendments thereto, | 
or in any proclamation of the President | 
pursuant thereto, otherwise the endorse- | 
ment shall also apply to the mortgagee 
or trustee or bailee.” 


Clause Is Recommended 


A final meeting of the subcommittee | 
was held Sept. 24 to consider the recom- 
mendation of the committee of counsel, 
and after discussion it was unanimously 


THE LIVERPOOL & LONDON & GLOBE 





WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 





agreed to recommend to the joint con- 
ference committee the use of a clause on 











all policies running to, or for, parties not 
named and identified in the contract, 
which will read as follows: 

“This entire policy shall be void if the 
insurance hereunder directly or indi- 
rectly, is for, or on account of, or on 
behalf of, or for the benefit of, an ‘enemy’ 
or ‘ally of enemy,’ as defined in the 
act of Congress, approved Oct. 6, 1917, 
known as the ‘trading with the enemy 
act,’ or amendments thereto, or in any 
proclamation of the President pursuant 
thereto, or is for any person who is act- 
ing for, or on account of, or on behalf 
of, or for the benefit of, an ‘enemy’ or 
‘ally of enemy,’ unless the interest of the 
‘enemy’ or ‘ally of enemy’ has been con- 
veyed, transferred, assigned and deliv- 
ered to the alien property custodian, or 
unless with a license from the President 
of the United States permission is granted 
to insure the ‘enemy’ or ‘ally of enemy.’ 
“This insurance as to the interest of a 
mortgagee or trustee or bailee therein 
shall not be invalidated by this endorse- 
ment; provided, that the status of the 
mortgagee or trustee or bailee as stated 
herein shall not come within the terms of 
the ‘trading with the enemy act,’ as defined 
in the act of Congress, approved Oct. 6, 
1917, known as the ‘trading with the 
enemy act,’ or amendments thereto, or in 
any proclamation of the President pur- 
suant thereto, otherwise the endorsement 
shall also apply to the mortgagee or 
trustee or bailee.” 


Statement by the Committee 


“The committee of the National Board 
is of the opinion that the act of congress, 
known as the ‘trading with the enemy 
act,’ is applicable to insurance contracts; 
that under the provisions of the act it is 
unlawful for an insurance company to 
enter into, carry on, complete or perform 
any contract, or pay or satisfy any obli- 
gation thereunder (1) with an ‘enemy’ or 
‘ally of enemy’ as defined in the act, and 
(2) with any other person, when it has 
knowledge or reasonable cause to believe 
that such other person is in the trans- 
action, directly or indirectly, acting for, 
or on account of, or on behalf of, or for 
the benefit of, an ‘enemy’ or ‘ally of 
enemy.’ : 





Further Opinion Is Given 


“The committee is of the further opin- 
ion that the intent and purpose of the 
‘trading with the enemy act’ is to inter- 
dict all commerce and communication 
with an ‘enemy’ or ‘ally of enemy’ as 
defined, and that the obligation is im- 
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CHANGES IN THE FIELD 


EDWIN E. WELLS IS MOVED UP 





Illinois State Agent of Liverpool and 
London and Globe Made Super- 











intendent of Agencies 





Edwin E. Wells has been appointed 
superintendent of agencies for the Liv- 
erpool and London and Globe with 
headquarters in Chicago, following the 
resignation ot M. C. Rathburn, who has 
gone into the local business at Fremont, 
Nebr. For the last two years Mr. 
Wells has been Illinois state agent fo1 
the company and prior to that acted as 
state agent in Missouri for five years. 
In the earlier days Mr. Wells traveled 
in Kansas, Nebraska and the mountain 
field for the New York Underwriters. 

Mr. Wells is one of the popular and 
well known field men of the middle 
west. Some years ago he was Most 
Loyal Grand Gander of the Blue Goose 
and has been active and prominent in 
field organizations. In his new posi- 
tion Mr. Wells will render service to 
the agents reporting to the western 
department of the Liverpool without 
necessarily assuming a great deal of 
detail work. 





L. R. DALE GOES TO ST. LOUIS 





State Agent Carter of the Hanover 
in Wisconsin Takes the Aetna in 
Michigan 





Louis R. Dale of Detroit, state 
agent of the Aetna in Michigan, has 
been transferred to St. Louis, and will 
travel for the company in that field, 
dividing the state with C. F. Collins of 
Kansas City. Mr. Dale was formerly 
located at St. Louis and is well ac- 
quainted with Missouri agents. He has 
made many friends in Michigan. C. 
M. Carter, Hanover state agent in 
Wisconsin, has been appointed state 
agent in Michigan for the old Aetna. 
Mr. Carter formerly traveled in Okla- 
homa for the Hanover and is regarded 
as one of the well informed field men 
of the west. He is a brother of George 
W. Carter of the Detroit Insurance 
Agency. 


E. C. Cox 


E. C. Cox, recently with the Dixie, 
has been appointed special agent in 
Virginia and the Carolinas for the 
American Eagle. He will make head- 
quarters at Greensboro, N. C. 


A. J. Harris 


_A. J. Harris, recently with the Con- 
tinental, has gone with the Firemens 
of Newark, as its special agent for New 
Jersey and suburban New York. 


P. K. Ramsey and W. H. Hewitt 


W. Homer Hewitt of Omaha, special 
agent of the Northwestern Underwrit- 
ers in Iowa and Nebraska, has re- 
signed. 

_P. K. Ramsey, special agent for the 
Nebraska National, succeeds Mr. Hew- 
Itt as special agent for the Northwest- 
ern Underwriters in Iowa and Ne- 
braska. Mr. Ramsey lives at Fremont. 


John R. Criley 

John R. Criley of Champaign, III, 
special agent of the Northwestern Un- 
derwriters in Illinois and Indiana has 
been called to the head office to be 
chief clerk to take the place of E. Sur- 
entin, who became private secrtary to 
President Alfred F. James of the North- 
western National, who has gone in Red 
Cross service on the other side. 


Lee E. Eldridge 

Lee E. Eldridge, who has been one 
of the chief examiners in the western 
department of the Phoenix of London, 
has been appointed state agent of the 
Scottish Union & National for Iowa 
and Nebraska, with headquarters in 
Omaha. Mr. Eldridge formerly trav- 
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EDWIN E. WELLS 


IHinois State Agent L. & L. & G., Who 
Gets Promotion 








eled in lowa for the Home. He served 
the Germania for nine years in the 
field. 


Harry Miller of Eddyville, la., has 
been appointed special agent of the 
Iowa Manufacturers of Waterloo, Ia. 


Edgar C. Upshur 


Edgar C. Upshur has been appointed 
special agent for the London Assur- 
ance for West Virginia, Virginia and 
North Carolina under General Agent 
John W. Gordon at Richmond. Mr. 
Upshur succeeds Bernard R. Carter re- 











cently appointed special for the Mil- 
waukee Mechanics. He was formerly 


' in the home office of the Virginia Fire 
_& Marine and more recently office 


manager for Gibson, Moore & Sutton 


; at Richmond. 





H. E. Maybee and C. J. Babcock 


Harry E. Maybee, who has been spe- 
cial agent for the National Liberty in 
Nebraska and South Dakota with head- 


i quarters at Omaha, has been trans- 


ferred to Helena, Mont., and will here- 
after act as state agent for. the com- 
pany in Montana, Idaho, Utah and 
South Dakota, 

C. J. Babcock, who has been state 
agent for the company in Iowa with 
headquarters at Des Moines has been 
transferred to Omaha, and will in the 
future have supervision over both Iowa 
and Nebraska. 





A. Jameson 
A. Jameson, special agent of the In- 
surance Company of North America 
and Philadelphia Underwriters in Min- 
nesota has resigned. 





M. F. Hegler 


M. F. Hegler, special agent of the 
American Central in northern Illinois, 
has been called in the navy. No ap- 
pointment has been made to succeed 
him. 





H. J. Favorite 
H. J. Favorite, who has been a local 
agent for many years at Tippecanoe 
City, Ohio, has been employed by the 
Crum & Forster companies as Ohio 
special agent. 





Earl A. Pabody 


Earl A. Pabody of Columbus, Ohio, 
special agent of the Western Sprinkled 
Risk Association, has resigned to be- 
come Ohio state agent for the Boston, 
Old Colony & Michigan Commercial 
Underwriters. Mr. Pabody was for- 
merly secretary and organizer for the 
Ohio Association of Insurance Agents 
and has a wide acquaintance throughout 
the state. 


George B. Townsend 
George B. Townsend is appointed 
special agent for Jerome & Brown of 
Atlanta, Ga. His territory will be Vir- 
ginia and North Carolina, with head- 





quarters at Richmond, Va. He was 
formerly- connected with the South- 
eastern Underwriters Association and 
succeeds Albert C. Work, new in the 
military service. 





R. W. Jones 


R. W. Jones, of Columbus, Ohio, 
special agent of the United States Fire 
and other Crum & Forster companies, 
has been appointed special agent of 
the City of New York. 


E. W. Clinton 


E. W. Clinton, Ohio special agent of 
the Keystone Underwriters, has re- 
signed. 








Dean Baldwin 


Dean Baldwin of Sandusky, Ohio, 
state agent of the Netherlands, has re- 
signed and gone to Seattle. He was 
formerly a Pacific coast field man. 





E. M. McKinney 


E. M. McKinney, special agent of the 
St. Paul in northern Iowa, has resigned 
and gone with the War Production Board 
at Columbus, Ohio. 


Fireless Cookers 


The National Fire Protection Associa- 
tion says as to fireless cookers: 

“The attention of the executive office 
has been drawn to the case of a fireless 
cooker which was found to be packed 
with pine shavings, although the pur- 
chaser had been led to suppose that min- 
eral wool was the heat insulator used. 
The hazardous character of the cooker 
would have remained undiscovered but 
for an accidental puncture of one of the 
compartments. Dwelling-house fires orig- 
inating in ‘fireless’ cookers have been 
reported in the past, and inasmuch as the 
use of such devices is now being urged 
in the interests of fuel conservation. 
there is reason to fear an increase in 
this class of iire during the coming win- 
ter. It is highly desirable that a legally 
binding declaration as to the character 
of the insulating material used should be 
obtained by every purchaser of a fireless 
cooker.” 


The engagement is announeed of Géss- 
ner Harrison and Miss Elise Thornton, 
both of Richmond. Mr. Harrison is spe- 
cial agent for the Security of New Haven 
and was formerly with the Richmond 
agency of the Sun Life of Canada under 
Virginia Manager Neil D. Sills. Miss 
Thornton is in the office of Frank J. 
McCarthy, state agent for the Home of 
New York. 
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New Northwest Officers 





W. P. ROBERTSON 


[W. P. Robertson, deputy assistant west- 
ern manager of the Liverpool & London 
& Globe, got into the insurance business 
as a local agent at Albion, Mich. In 1898 
he became special agent in Michigan for 
the Palatine and shortly afterwards went 
with the old Phenix of Brooklyn, under 
Manager J. H. Lenehan. When Mr. Lene- 
han became United States manager of 
the Nord-Deutsche, Mr. Robertson was 
appointed executive special agent for 
that company for the entire western field. 
While serving in that capacity he trav- 
eled extensively and made many friends. 
In 1914 he was appointed state agent in 
Michigan for the Liverpool & London & 
Globe, and in July, 1916, he was called 
into the western department to assume 
his present position. 

“Old Silver Top” Robertson is one of 
the most popular men in the Northwest 
association. He was chosen secretary 
unanimously. It is generally known that 
Mr. Robertson has twice had the oppor- 
tunity of becoming a candidate for the 
presidency of the organization. He has 
always stood for the best in the business, 
and when in Michigan served as president 


of the Michigan field club and was always 
active in the organizations in that state.] 


ROYAL A. BUCKMAN 


[Royal A. Buckman started his insur- 
ance career with his father, who was an 
independent adjuster in Chicago. After 
learning the rudiments of the business 
he went with the Chicago office of the 
old Phenix of Brooklyn. After spending 
two years with that company he went 
with the Royal and has served that com- 
pany continuously for the past 22 years. 
He has filled practically every position 
that the company has, and traveled ex- 
tensively, having covered 10 states at 
various times. For several years he was 
located at Denver in charge of the moun- 
tain field and after the Royal took over 
the old German of Freeport he main- 
tained two offices, one in Denver and an- 
other in Kansas City, and was on the 
road almost all of the time. In 1909 the 
company placed him in charge of its 
Illinois field. 

About a year ago Mr. Buckman was in 
a disastrous railroad wreck near Spring- 
field, Ill., and was badly injured. He was 
laid up for many months, but in August 
of last year was able to be about again 
and was made superintendent of the 
company’s automobile department. 
“Buck” is widely known and highly es- 
teemed. For many years past he has been 
sergeant-at-arms of the Northwest as- 
sociation and has become a familiar fig- 
ure at the annual gatherings. In being 
elected treasurer a decided compliment 
was paid him.] 





PRESTON T. KELSEY 


{Preston T. Kelsey, western manager 
of the Sun Insurance Office, got his first 
insurance experience in 1891 in the local 
agency of D. W. Burrows & Co. in Chi- 
cago. Three years later he was appointed 
Illinois state agent for the Hanover, and 
in 1897 went with the Liverpool & Lon- 
don & Globe as state agent for Indiana 
and western Ohio. 

Mr. Kelsey then left insurance work 
temporarily, and from 1899 to 1904 was 
manager of the Marion Trust Company 
at Indianapolis, Ind. In 1904 he was made 
assistant western manager of the Sun 
and assumed his present position as man- 
ager in 1913. Although Mr. Kelsey’s in- 
surance work has been confined to the 
western territory, he enjoys a remarkably 
wide acquaintance in other sections. He 
is one of the prominent members of the 
famous Kelsey insurance family. 

Mr. Kelsey’s election to presidency of 
the Northwest association was a popular 
choice. He has gone along in a quiet 
manner and never attempted to get in 
the limelight. His term of office’ will be 
an unusually difficult one, as both a new 
secretary and treasurer were elected this 
year and other new problems have arisen. 
But it is felt that Mr. Kelsey will be in 
every way equal to the task.] 











GLANCE at the names of the offi- 

cers elected to head the Northwest 
Association and the companies they 
represent reveals a unique situation. 
All of the men chosen represent for- 
eign companies. Preston T. Kelsey, 
who was elected president by a vote of 
229 to 175 cast for W. C. Boorn, as- 
sistant general agent of the Hartford, 
is western manager of the Sun of Lon- 
don, the “oldest in the world.” 

W. P. Robertson, who was unani- 
mously chosen secretary, is deputy as- 
sistant manager of the Liverpool & 
London & Globe. 

Royal A. Buckman, who was elected 
treasurer, is superintendent of the au- 
tomobile department in the western 
office of the Royal. All three repre- 
sent English companies. All three 
were popular choices. This is a rather 
striking indication that the popularity 
of foreign companies is by no means 
on the wane. 


T His year’s meeting of the North- 
west Association was featured chiefly 
by the unusual things that occurred. 
Some were amusing and others were 
annoying, but at any rate the complex- 
ion of the meeting was different. There 
was a relief from the strict formality 
that has attended former gatherings. 
The trouble began on the morning of 
the first day when Young E. Allison, 
editor of the Insurance Field, was de- 
livering the annual address. He had 








launched into his subject and was hold- 
ing the close attention of the audience 
when attaches of the hotel began to 
roll in tables and take out chairs at 
one side of the room causing a great 
disturbance and making it positively 
impossible for the audience to hear 
what Mr. Allison was saying. 


|7 seems that the management of the 
hotel had obtained from someone 
an understanding that the Northwest 
Association would vacate the big meet- 
ing room at 12:15 and, on the strength 
of this, had arranged for the Chicago 
Association of Commerce to hold its 
regular meeting there. As the hour ap- 
proached, between seven and eight hun- 
dred members of that organization as- 
sembled on the three top floors of the 
hotel and demanded admittance. Ser- 
geant-at-Arms Royal A. Buckman had 
his hands full keeping the crowd back. 
It was an unfortunate situation, but it 
was finally decided to permit the hotel 
the use of the room at 12:15 and have 
Mr. Allison continue his speech at the 
beginning of the afternoon meeting. 
This was done and Mr. Allison recov- 
ered very nicely. In commencing his 
talk in the afternoon he said, “This 
morning when the house fell upon me 
I was just advancing the argument,” 
and after giving a brief synopsis of 
what he had said in the morning Mr. Alli- 
son continued and finished without fur- 
ther interruption. 





ij HE other decidedly unusual feature 
of the meeting was the manner in 
which officers were elected at the clos- 
ing session. Charles L. Hecox, Charles 
H. Coates of the National Liberty and 
retiring president, Frank G. Snyder, 
were named directors to serve for a 
three-year term. Then came the time 
for the nominating speeches. C. R. 
Tuttle of the North America placed the 
name of W. C. Boorn of the Hartford 
before the association, paying a fine 
tribute to Mr. Boorn and giving a brief 
sketch of his career. The nomination 
was seconded by Louis Daniel of the 
Scottish, John H. Gray of the North 
British and others. J. C. Ingram of 
the Great American nominated Pres- 
ton T. Kelsey, giving an outline of his 
career and complimenting him highly 
upon the place he had achieved in the 
insurance world. The nomination was 
seconded by T. E. Gallagher, western 
manager of the Aetna; S. D. Andrus, 
managing underwriter of the Inter- 
State of Detroit and others. 


[LLIAM TECUMSEH BENAL- 

LACK, general agent of the Michi- 
gan Fire & Marine nominated H. Verne 
Myers of Waterloo, Ia., state agent of 
the Iowa Manufacturers, Security and 
Reliance as vice-president. The nom- 
ination was seconded by H. N. Wood 
of Omaha, Neb., state agent of the 
North British. Mr. Myers was unani- 
mously chosen for the office. James M. 








Larmore, nominated E. W. Jewell, as- 
sistant western manager of the Atlas 
for treasurer and Homer Caldwell of 
Peoria, Illinois state agent of the 
Springfield, nominated Royal A. Buck- 
man for the same office. J. W. O’Brien 
of Grand Haven, Mich., state agent of 
the Home, nominated W. P. Robertson 
for secretary, the nomination being sec- 
onded by Carroll L. DeWitt, of Fred 
S. James & Co. When the presidential 
results were announced, the applause 
had no sooner died away than W. C. 
Boorn, the defeated candidate, was on 
his feet asking that the election be 
made unanimous. 


HEN the trouble started. In his 

annual address President Frank G. 
Snyder recommended that for econom- 
ical reasons the offices of secretary an 
treasurer be consolidated and hereafter 
held by one man who could perform the 
duties of both offices and save ex- 
penses. The committee appointed to 
report on the president’s address 
headed by H. N. Wood of Omaha, ap- 
proved the resolution. To many this 
seemed to indicate that the necessary 
action had already been taken and the 
406 men present were asked to cast 
their ballots for one man to serve as 
secretary-treasurer. This was done 
and about 300 of those present left the 
room thinking that it was “all over. 
Just before the time arrived for an- 
nouncing the results several members 

















October 10, 1918 


THE NATIONAL UNDERWRITER 





called attention to the fact that the 
voting had been illegal and unconsti- 
tutional. 


MANY technical points were raised 
and the discussions were pro- 
longed and seemed to lead nowhere. 
The point was raised that the consti- 
tution provided for a secretary and 
treasurer and as the wording was not 
framed to read a secretary and a treas- 
urer it was contended that under the 
constitution one man could hold both 
offices. It was then shown that the 
constitution provided for 13 directors 
to consist of the president, vice-presi- 
dent, secretary and treasurer and nine 
others. This made clear the fact that 
the purpose of the constitution was to 
have the offices of secretary and treas- 
urer held by separate men. After sev- 
eral lengthy debates and after laying 
two or three motions on the table and 
ruling others out of order and other- 
wise “clearing the decks” it was finally 
moved to throw out the original vote 
and to vote for the offices separately. 


FOLLOWING this decision, W. P. 
“Old Silvertop” Robertson, was 
elected secretary without opposition. 
There was some contest for the office 
of treasurer, Royal A. Buckman being 
elected by a vote of 68 to 32. When 
the results were announced and Mr. 
Buckman was called to the platform 
for a speech he said that it was his un- 
derstanding that the whole argument 
had hinged around the economy of con- 
solidating the offices and that he would 
be pleased to donate to the association 
the treasurer’s salary for the year. 


T HERE was no little regret ex- 

pressed at the passing as treasurer 
and secretary of Charles L .Hecox and 
Guy A. Richards. These two men have 
served the association faithfully in their 
respective offices for the past seven 
years. Being until recently connected 
with the same western general agency 
they have been able to work in close 
cooperation and to be in unison on all 
things. They have given generously 
of their time to the Northwest Asso- 
ciation and will probably be the last 
to serve for so long a term as the 
offices will hereafter be held for a 
three-year period only. 


A STRIKING feature of this year’s 
meeting, to those who have at- 
tended previous gatherings, was the 
noticeable absence of young men. In 
a very great many cases the field work 
in a state is now being handled by one 
man. The assistant has gone to war, 
or is engaged in some sort of war 
work. Naturally the military demands 
have been heavy on the younger men. 
Two years ago one of the outstanding 
features of the Northwest meeting was 
the great number of young men pres- 
ent. Premiums were on the increase 
that year and some companies had two 
assistants in one state, and the turn-out 
at the annual field gathering was large. 
The absence of young men made a dif- 
ference, too, in the attendance at the 
business meetings. In former years the 
young men have been faithful attend- 
ants at the business sessions. They 
have been anxious to absorb all of the 
information possible. This year at all 
of the meetings there were between 
100 and 200 vacant chairs. It was only 
on the last day when the officers were 
elected that the hall filled up com- 
pletely and took on something of the 
appearance of former ‘years. 


W ESTERN field men were glad of the 

opportunity to get a “close-up” of 
George A. Viehmann. president of the 
New Brunswick Fire, who delivered one 
of the principal addresses this year. Mr. 
Viehmann is not very widely known in 
the west, although his western manager, 
Harry H. Ingalls, is one of the popular 
fire insurance men in western territory. 
As a@ preface to his remarks Mr. Vieh- 
mann said, “I have never been anytLing 
but the president of a fire insurance com- 
pany.” He supplemented this by saying 
that it had not been his privilege to rise 
in the ranks or graduate from office boy 
to examiner to special agent and on up. 





nesslike manner. 





IMPERIAL ASSURANCE COMPANY "= 


A local agent finds particular satisfaction in representing a 
company that meets every obligation promptly, and in a busi- 
The Imperial is right up to the 
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Western Department: 
Insurance Exchange 
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Pacific Department: 
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He sa:d that he had served the tire insur- 
ance business only in the capacity of 
rresident and was noi therefore standir¢ 
upon as solid and as strong a founda- 
tion as many of his heare-s. 

But his address did not indicate any 
lack of familiarity with the business. 
In nursing two young companies into, 
as Mr. Viehmann himself said, a state 
of sturdy manhood, he has gathered 
much rich experience. He has encoun- 
tered the trials and tribulations of 
establishing a young fire insurance com- 
pany. He is now acting as president of 
the New Jersey State Chamber of Com- 
merce and takes an active part in all 
civic affairs. Mr. Viehmann made a 
decidedly favorable impression upon 
western field men at the meeting last 
week. 


N his annual address President Frank 

G. Snyder, recommended that the an- 
nual dues be increased from $5 to $6 
or the office of secretary and treasurer 
be consolidated, or that both be done in 
order to assist the organization finan- 
cially. There is no doubt about the fact 
that the Northwest Association is not 
in such good shape financially as_ it 
should be. One of the financial drains 
of the organization is the increasing 
membership of the Life Members So- 
ciety. To date 30 members have en- 
tered military service and the new draft 
will take many more, and the dues of 
these men are remitted by the organiza- 
tion during the period of their military 
service. The general expenses of the 
organization are higher, and it would 
seem that in all fairness, and in line 
with the action taken by practically 
every organization and industry, the 
dues should be advanced to $6. The 
committee on the president’s address 
recommended that action on this mat- 
ter be referred to the incoming admin- 
istration. As there appears to be no 
financial relief in sight the incoming 
administration will undoubtedly advance 
the dues $1 a year. 


EELING engendered at the meeting of 

the Blue Goose grand nest has re- 
sulted in talk of electing a Canadian 
to the presidency of the Northwest as- 
sociation as well as to a place in the 
grand nest next year. The Canadian 
contingent in both organizations is grow- 
ing steadily and the number attending 
the annual meetings increases year by 
year. Canada stepped aside in the Blue 
Goose election last year and again this. 
They do not love the ballot fights like 
the people of the states. This year they 
stepped aside despite the fact that 
friends on this side of the border had 
counted a victory for them in the Blue 
Goose. 

There are several of the “steadies” 
from the dominion who could ably con- 
duct the affairs of the Northwest as- 
sociation. There is J. Ross Stewart of 
Toronto, who has been head of the Blue 
Goose, William P. Fess of Winnipeg, who 
was Canada’s choice to represent it in 
the grand nest this year and Harry 
Thomas of Calgary, who made a deep 
impression on those who heard him 
speak at the Blue Goose meeting. 


SUGGESTED PLAN TO 
IMPROVE LOCAL CREDITS 


(CONTINUED FROM PAGE 1) 


shall file with the manager a list of the 
risks so cancelled, together with the fol- 
lowing signed statement: 

“The undersigned, member of the 
Chicago Board of Underwriters, hereby 
certifies that all premiums on all policies 
and all additional premiums on all pol- 
icies covering liability within the juris- 
diction of this association on which a 
commission or brokerage is payable 
issued during the month of............. 
were paid on the 23rd inst., except the 
following policies (give number of poli- 
cies and names of companies, insured, 
and broker) for which we have issued 
notices of cancellation for non-payment 
as provided by the by-laws, and have 








sent the same to the assured direct and 
also direct to the payee, if any. 

“We further state that we have not 
accepted any check or promise to pay 
of any description whatsoever, dated 
later than the time fixed for the payment 
of the premium under the by-laws of 
the association, nor have we accepted 
check in payment of the premiums, no 
matter when dated, which we shall hold 
for more than twenty-four hours (Sun- 


(c) The manager shall report to the 
executive committee at its next meeting, 
the names of all members who failed to 
file promptly, the list and statement 
above required. 


Other Rules Suggested 


(d) <Any shift or device such as the 
stamping or endorsing of a policy as 
“paid” for delivery to the mortgagee or 
other payee, or any other purpose, un- 
less the premium has actually been paid, 
is strictly forbidden. 

(e) Omission to send out cancella- 
tion notices because of any agreement 
or guagantee of payment is a violation 
and to be dealt with accordingly. 

(f) The acceptance of a check, to be 
held by a member receiving it, for more 
than twenty-four hours (Sundays and 
holidays excepted) after the specified 
time for the payment of premium in the 
agreement, also the acceptance of a 
check dated later than the time fixed for 
payment, is strictly forbidden. 

(g) The fact that a member has a 
credit in the hands of any office issuing 
the policy, does not permit cancellation 
notice to the assured to be withheld, if 
the premium on his policy is not paid 
when due. 

(h) Additional premiums chargeable 
for endorsements shall be treated as if 
they were original premiums in the 
matter of payment. 

(i) All insurance affected upon entry 
or carried on binder must be closed in 
accordance with the present rules and 
premiums thereon paid within the time 
above specified. 

(j) The payment of premiums under 
the above by-laws refers only to pre- 
miums on which a commission or broker- 
age is payable. Such premiums must be 
paid to the agent of the company issu- 
ing the policy, or in the case of a local 
office, must be paid to the company with- 
in the time named in said by-laws. 


Notice to Assured 


(k) The following form of “Notice to 
the assured” shall be used on the bills 
for policies issued and coming under the 
above by-laws: 

“The By-laws of the Chicago Board of 
Underwriters require cancellation of this 
policy if the premium, which is due upon 
delivery of the policy, is not paid to the 
policy writing agent, on or before the 
10th of the second month following the 
month in which this insurance takes ef- 
fect and the failure to pay said premium 
within the period specified will result in 
the cancellation of the policy.” 

Each firm member of Class No..1 shall 
be required to give a bond of $3,000 and 
each firm member of Classes 2, 3, 4 and 5 
shall be required to give a bond of $1,000 
to be filed with the manager. The cost of 
securing bonds for each firm member of 
Classes 1, 3, 4 and 5 shall be paid from 
the fee and fines account, and the cost of 
securing bonds for each firm member of 
Class 2 shall be paid from the assess- 
merit account. Copy of bond, which may 
be obtained from a surety company, is 
attached hereto and has been approved 
by the attorney of the beard. 


Official Bond Repuired 


The following is a copy of the bond 
that has been approved by the attorney 
for the Board: 


The National Surety Company, surety, 
agrees to make good to The Chicago 
Board of Underwriters of Chicago, for 
the use and benefit of its Class 1 mem- 
bers and their companies, obligees, such 
pecuniary loss which the obligees, or any 
of them, may sustain of money or other 


personal property (including that for 
which the obligees, or any of them, may 
be responsible), by act or acts of fraud, 
dishonesty, forgery, theft, embezzlement, 
wrongful abstraction, or wilful misappro- 
priation of funds, directly or through 
connivance with others, by any member, 
agent or broker named in the schedule 
hereto attached and made a part hereof, 
or hereafter added to said schedule by 
acceptance notice executed by the surety 
as herein provided, committed after..... 
191.., by any member agent or broker 
set forth in said schedule, or after the 
date of such acceptance notice by any 
member, agent or broker added to said 
schedule, and before the termination 
‘hereof as to any member, agent or 
broker covered hereby. 

The surety’s liability shall, in no event, 
exceed on behalf of any one member, 
agent or broker the amount set opposite 
his or her name in said schedule or ac- 
ceptance notice. 

This obligation shall extend to and in- 
ure to the benefit of the companies repre- 
sented by said Class 1 members, but 
shall not be constructed to cover the 
liability of Class 1 members to such com- 
panies, but shall cover liability for 
wrongful and dishonest acts as above 
set forth of Class 1 members in so far 
as their obligations extend to other 
Class 1 members. 

Provided: 

ist: That loss covered hereunder must 
be discovered during the currency hereof, 
or within fifteen months after termina- 
tion hereof, and notice must be delivered 
to the surety in the city of New York 
within ten days thereafter. 

2nd: That claim must be submitted to 
the surety in writing, showing full par- 
ticulars of any loss, within three months 
after discovery, and the surety shall have 
two months in which to verify and make 
payment. No action shall be brought 
against the surety hereunder regarding 
such claim later than twelve months 
after the delivery of such particulars. 

8rd: The surety shall not be liable for 
any uncollected premiums, uncollected 
notes, or other evidence of debt in set- 
tlement for premiums. 

4th: By written agreement of surety 
and obligees, all bonds of members, 
agents or brokers may be increased or 
decreased without impairing the con- 
tinuity hereof. 

5th: The liability of the surety here- 
under shall immediately terminate as to 
subsequent acts of any member, agent, 
or broker upon (a) discovery by the 
obligees of any default hereunder by 
such member, agent or broker; (b) the 
cessation of his membership in the Chi- 
cabo Board of Underwriters; (c) thirty 
days after receipt by the obligees of 
written notice from the surety of its 
desire to terminate same; (d) upon re- 
ceipt of notice by the surety from the 
obligees terminating same, specifying the 
date of termination; thereupon the surety 
shall refund the unearned premium for 
such member, agent or broker in event 
no claim has been made involving such 
member, agent or broker. 

In witness whereof, the surety has 
caused these presents to be signed by its 
officers proper for the purpose and its 
corporate seal to be hereto affixed, this 


, 1918. 
National Surety Company. 





Will Enter the United States 


NEW YORK, Oct. 9—P. Kjave, 
manager of the Norwegian Sea & 
Transport of Christiania is in town. 
The company will enter this field for 
fire and marine, the latter as reinsur- 
ance, 





A large force of inspectors from the 
Texas fire commission is making a sur- 
vey of the fire hazards at Palestine, Tex. 
The city proposes to take over the water- 
works system and make adequate im- 





provements. 
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FIFTY YEARS OF SERVICE 


Louis O. Kohtz, assistant western 
general agent and manager of the ma- 
rine department of the Aetna, cele- 
brated fifty years of continuous serv- 
ice with the company Oct. 9. 

Mr. Kohtz, came to Chicago in 1866 
at a time when the cholera was raging 
and after becoming connected with the 
Aetna Life, spent practically all of his 
time in locating doctors to examine 
the applicants, as owing to the malady 
there was a scarcity of examining phy- 
sicians. The Aetna Life and the Aetna 
Fire occupied adjoining offices in the 
same building and in 1868 Mr. Kohtz 
went with the Aetna Fire. In 1885 he 
was made assistant general agent of 
the Chicago department and in 1911 
was appointed marine general agent. 
Mr. Kohtz is still in splendid physical 
condition and is in active charge of 
the affairs of his department. 

* * 


ROSENFELD GIVES ADDRESS 


The Chicago Fire Insurance Club 
held its first meeting of the season last 
Tuesday night and was addressed by 
Vice-President Henry L. Rosenfeld of 
the Equitable Life of New York, who 
was in Chicago making patriotic talks. 
Mr. Rosenfeld was stationed in Ger- 
many for the Equitable and hence 
knows the German people first hand. 
He gave a stirring and illuminating 
talk. President J. S. Glidden of the 
club stated that there would be one im- 
portant meeting of the club each month 
during war times. There was some 
enthusiastic community singing. 

ok oe 
CHICAGO PREMIUMS 


With one or two exceptions, all of 
the fire companies doing business in 
the city of Chicago have now reported 
the amount of their premiums collected 
for the year ending June 30, to the 
city collector for taxation. The com- 


panies not previously reported are 
shown below: 
1918 1917 

BIRO Hi csscaeecccsaawad BUD: hisiwane 
PN nelsdcicapieannwn anon 118,446 106,664 
OAR 5. Se are 3,610 5,969 
MOSSEL: SOOURES icici os seca e 14,924 28,974 
New Hampshire ......... 71,676 59,953 
SPIE MIOONG has Swistsweeee 40,237 47,477 


* *K 
TO START INSTRUCTION WORK 


The Chicago Board has now com- 
pleted its plan for instructing em- 
ployes of its members in the elemen- 
tary features of insurance and some of 
the Board’s rules and practices with 
which they come in contact. The 
course was prepared by the institute 
committee of the Fire Insurance Club 
and will be carried out under its direc- 
tion. The lessons are to be given from 
12:30 to 1:30 each day, beginning Mon- 
day of next week. The first week’s 
program is as follows: 

Oct. 14, “The Insurance Map and Chi- 
cago Board of Underwriters Inspection 
Service”; Oct. 16-18, “Rates: (a) Mini- 
mum Tariff, (b) Published Rates, Terri- 


tories, Sources of Rate Information”; Oct. 
21, “Principal Board Rules”; Oct. 23, 
“Principal Board Forms in Use’; Oct. 25, 


“Principal Board Clauses in Use.” 


* 
COOK COUNTY COLLECTIONS 


Field men report that collections in 
Cook county are in better shape this 








year than in previous years. Cook 
county field men have been closely fol- 
lowing the situation. There have been 
many agency changes, many retiring 
from the business, and it has been nec- 
essary to keep a close watch on things. 
Many fire insurance men in Cook 
county are now devoting a good part 
of their time to some other activity 
and because of the unsettled state of 
affairs field men have been collecting 
balances rather closely. For this rea- 
son there are fewer outstanding ac- 
counts for any considerable amount 
than in former years. 

x *k * 
WESTERN BUREAU MEETING 


The semi-annual meeting of the 
Western Insurance Bureau will be held 
Thursday and Friday of this week at 
Briar Cliff Lodge, New York. Many 
of the members will remain over Sun- 
day. The western contingent left Chi- 
cago Tuesday. 

Charles L. Hecox, treasurer of the 
Western Insurance Bureau, tendered 
his resignation at this meeting. He has 
been the treasurer since 1914. Mr. 
Hecox in retiring from the ‘service of 
the Ohio Farmers is not engaged at 
present in insurance work and hence is 
not eligible to membership in the bu- 


reat. 
* * * 


RAYNOLDS MADE PRESIDENT 


At the annual meeting of the Life 
Members Society of the Northwest As- 
sociation, Robert L. Raynolds of the 
Connecticut in Ohio was elected presi- 
dent; F. W. Little of Kansas City, 
former state agent of the Glens Falls, 
first vice-president; C. W. Fort of Kan- 
sas City, state agent of the Home in 
Kansas, second vice-president, and 
Holger de Roode, secretary. There was 
almost unanimous sentiment against 
the life members agreeing to pay any 


ing made that the active Northwest 
association members pay $6 instead of 


$5. 


further dues, the recommendation be- | 


NIAGARA 
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The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
A. H. TRIMBLE, Prest. 


and assured, will bear inspection for nearly half a century? 


Capital $300,000 
Assets $1,750,616.04 





EDWARD HEER, Sec’y and Treas. 
Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 


Surplus to Policy Holders $604,131.20 














* * x 


Board will be held Thursday of this week. 
The nominees for executive committee 
are Harry Fox, C. R. McCabe and W. Dix 
Webster. fi ins 


Howard Cross has been appointed chief 
accountant of the western department of 
the Liverpool & London & Globe, succeed- 
ing Riddell Miles, who recently resigned. 
Mr. Cross has been acting as assistant 
to Mr. Miles. 


* 2 
At the annual meeting of the Insur- 


week, J. E. Phelps of Marsh 
nan was elected chief inspector. 


ance Survey Bureau when it was in full 
swing. Later he went to California and 
was insurance commissioner. os- 
mer of the Phoenix of Hartford was 
chosen secretary. a 


Miss Abbie B. Gantz, who recently re- 
signed as librarian of the Fire Under- 
writers Association of the Northwest to 
go with the Insurance Field, was pre- 
sented with a platinum bracelet set 
with diamonds by the officers and com- 
mittees of the Fire Underwriters Asso- 
ciation of the Northwest at its meeting 
in Chicago last week. John Marshall, Jr., 
western manager of the Fireman’s Fund, 
and formerly chairman of the library 
committee, made the presentation speech. 

* * * 

Arnold A. Hepp, who was formerly lo- 
eated in Chicago as special agent in the 
improved risk department of the Home, 
and was afterwards transferred to the 
company’s improved risk department at 
the home office, is now in the quarter- 
master’s department of the army, having 
received recently a commission of cap- 
tain. 





FIELD MAN WANTED 
Wanted—Special Agent for South- 
ern Illinois, making St. Louis his head- 
quarters. Address giving full particulars, 
New York Underwiters Agency, A.& J.H. 





COOK COUNTY or ILLINOIS 
Special Agent wants field posi- 
tion in Cook County or Illinois. Un- 
derwriting and rating bureau experi- 


ence. In class 4. Address 42-F, care 





Stoddart, 100 William St., New York. 
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Inspections 
frokere i ond the CF ae public, Terewith tendering 
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all those who formulate insurance 9 ol 


Office with Joseph C. Knight & Co. 
Yoom 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


in Chicago, Cook County and the C.eater Fences age District. me Thisinepe, 
ee very properly gauges the expectancy of 
ents before they occur. 
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THE INTER- STATE FIRE INSURANCE 
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Capital sill paid $259,159.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 


W. A. ELDRIDGE, Secy. 
H. R. VERNOR, Asst. 
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INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


REGISTERED MAIL 





Affiliated with 
fETNA LIFE INSURANCE 
HETNA CASUALTY & Si 
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FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 
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ADDRESS BY HARDING 


—_——. 


SEES DANGER OF SOCIALISM 





United States Senator From Ohio 
Talks Before Northwest Associa- 
tion in Chicago 





Some rather illuminating thoughts 
on what the government and people 
generally are thinking about the insur- 
ance business these days were pre- 
sented at the annual meeting of the 
Fire Underwriters Association of the 
Northwest in Chicago last week by 
Warren G. Harding, United States 
senator from Ohio and George A. Vieh- 
mann, president of the New Brunswick 
Fire. Mr. Harding is a cousin of J. C. 
Harding and W. H. Lininger, both of 
whom are assistant western managers 
of the Springfield. In the early days of 
his career as a law student Mr. Hard- 
ing acted as local agent for a few years 
at Marion, O 

Sees Socialistic Tendency 


Mr. Harding outlined the socialistic 
trend that is apparent in so many sec- 
tions of the country. He said that the 
government took over the railroad 
business as a necessary war measure, 
but that, in his estimation, the railroads 
would never be handed back to their 
private owners. It was not a very diffi- 
cult task to accomplish government di- 
rection of the railroads as a war meas- 
ure, but it will be a very difficult mat- 
ter after peace is declared to have them 
put back on the old basis again. Mr. 
Harding contended that in the guise of 
a war measure almost anything can be 
passed by congress these days, but 
that the people will not manifest the 
same interest in political affairs after 
the war has ended and there is a relaxa- 
tion generally. The government con- 
trol of railroads Mr. Harding charac- 
terized as the first socialistic step 
taken. 

Take Over Wires 


Next came the consideration of the 
question of assuming supervision of 
the telephone and telegraph properties. 
This, Mr. Harding said, was quite an- 
other question and was not done with 
executive recommendation or request. 
The sponsors for the measure that 
placed the control of these properties 
in the hands of the government said 
that they simply wanted to provide the 
administration with the authority; that 
there existed no necessity for the gov- 
ernment assuming charge, but that if 
the occasion did arise it might take 
some time to have the authority 
granted and they were simply attempt- 
ing to do now what it might be difficult 
to do later on. They repeatedly stated 
that there was no intention of assum- 
ing control. Under this argument con- 
gress granted the authority and ten 
days later the properties were taken 
over. They will never, Mr. Harding 
said, be placed on the old basis again, 
and this was the second socialistic step. 
The president now has the authority to 
take over the mines of the country and 
Mr. Harding predicted that this would 
be done before next spring. 

Must Be Alert 


There is a pressure, Mr. Harding 
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said, from a great many to socialize 
the government. The propositions are 
all presented as “necessary war meas- 
ures.” The thinking people of the na- 
tion must keep an even keel and check, 
whenever possible, this tendency. Mr. 
Harding said that the difficulty is that 
in seeking to maintain the concord of 
the nation the radicals have taken ad- 
vantage of the situation to force upon 
us things we would not think of in a 
tranquil hour. Senator Harding thus 
presented things as he found them at 
Washington and in congress. He out- 
lined the dangers that in his estimation 
exist and President Viehmann of the 
New Brunswick Fire provided a pro- 
gram for fire insurance men to adhere 
to that would, in a large measure, 
check the socialistic tendency at least 
as far as fire insurance is concerned. 
Given Public Wrong Impression 

Mr. Viehmann said that the fire in- 
surance officials of the country have in 
the past devoted entirely too much of 
their time to their own affairs. They 
have been absorbed in their own tasks 
and had little time for or given little 
thought to affairs affecting the general 
welfare of the community. They heve 
been lax in their civic duties. They have 
been too much preoccupied to give the 
proper amount of attention to political 
affairs. 

As a result, to many people, the fire 
insurance business has come to be re- 
garded as a thing apart. By what they 
have done fire insurance men have im- 
properly educated the public regarding 
fire insurance. 

Sees No Immediate Danger 

Mr. Viehmann said that he has no 
fear of the government destroying the 
fire insurance business and that no 
effort will be made to put the fire in- 
surance machinery of the country out 
of commission without a fair hearing 
and trial. But his significant argu- 
ment was that if the fire insurance men 
had in the past given a little mere con- 
sideration to the general affairs of the 
country it would not now be so impera- 
tive that more time be spent in prop- 
erly educating the public concerning the 
business. In other words, there would 
be no doubt in the minds of many that 
anything is the matter with the ‘ire in- 
surance business any more than people 
think there is anything wrong with the 
banking business of the country. 


SUGGESTS CHANGES IN 
THE CLAUSE NOW USED 


(CONTINUED FROM PAGE 2) 
posed upon the insurance company to use 
due diligence in ascertaining the status 
of the parties at interest. It is not the 
intention of the committee to recommend 
that the entire responsibility for the in- 
vestigation and determination of the 
status of the parties should be shifted 
in all cases to the assured; but, on the 
contrary, it believes that the company 
must assume its full share of responsi- 





Good Union Agency 
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Chicago Sole Agency 


The Sole Agency of a first class American 
Fire Insurance Company is available for 
the right party who desires membership 
in Class One of the Chicago Underwriters 
Association. A splendid opportunity for 
some Broker or Solicitor. Address 45-1, 
care The National Underwriter. 
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bility for compliance with the provisions 
of the law when it has knowledge of 
the parties insured. 


Use Should Be Restricted 


“The committee, therefore, recommends 
that the use of this clause be restricted 
to such contracts as do not disclose all 
of the parties at interest, and that it be 
not used on policies where all of the 
parties are named and identified. 

“The committee further recommends 
that certificates and binders issued upon 
open policies be considered, for the pur- 
pose of this clause, as separate contracts, 
and that the clause be attached to each 
of them only when any if issued to, or 
for, undisclosed interests. To prevent 
possible misunderstanding, it may be 
advisable, when used in this connection, 
to change the wording of the clause to 
read: 

“*This certificate shall be void,’ etc.. or 
‘This binder shall be void,’ etc., instead of 
‘This entire policy shall be void,’ etc.” 

George M. Lovejoy, Phoenix of Hart- 





ford, chairman; C. J. Holman, Commer- 
cial Union; F. W. Jenness, Rochester 
Underwriters, constitute the committee. 


J. C. Nowakowsky, who has been asso- 
ciated with the Chicago Board for the 
last five years, has been appointed assist- 
ant secretary. He was formerly chief 
clerk in the old western department of 
the Hamburg-Bremen, and has had an 
excellent insurance experience. Mr. No- 
wakowsky will relieve Secretary R. N. 
Trimingham of part of his ,duties. Mr. 
Trimingham recently celebrated his eigh- 
tieth birth anniversary and is entitled to 
some surcease from labor. 


R. J. Whitlock, who recently resigned 
as special agent of the Glens Falls at 
Chicago, will make his office with Critch- 
ell, Miller, Whitney & Barbour, where 
he will continue in the local insurance 
and brokerage business. 


Assistant Secretary Ralph B. Ives of 
the Aetna in the west, is in Hartford con- 
ferring with the home office. 
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Total Admitted Assets - - 
Surplus to Policy Holders - 


Net loss Paid since Organization - - - - - 


STATEMENT DECEMBER 31, 1917 


$507,968.00 
321,320.00 
375,213.00 
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No Half-way Victory 


Anything short of a complete 
victory and unconditional surren- 
der will be a victory for the Ger- 
mans. Let insurance men every- 
where get behind the Liberty 
loan and insure its success so 
emphatically that President Wil- 
son will feel strong to force the 
war to a complete victory. Let 
every insurance man boost the 
Liberty loan and President Wil- 
son 











Until the big issue is finally settled 
“over there” the editorial column of 
The National Underwriter will be de- 
voted to assisting the government in 
every way possible in winning the war. 
This will furnish an open forum for 
discussing not only insurance in its re- 
lationship to the great cause but any 
important subject connected with this. 
tremendous world undertaking. There 
are intricate problems before us. In- 
surance men in common with all other 
patriotic citizens must solve them. 

President Edward Jay Wohlgemuth 
of The National Underwriter, is now 
in Washington, will be there for some 
time.. He will keep in touch with the 
situation there by personal visits. The 
National Underwriter proposes to do 
its utmost in a constructive way to help 
our government. 








APPLYING THE ACID TEST 


Just now this country is engaged in 
making the “world safe for democ- 
racy;” immediately after the war, as 
an official in Washington remarked to 
the present writer for THE NATIONAL: 
Unperwriter, the problem of Presi- 
dent Witson and his administration 
will be to make good here in America 
the program which has been laid down 
for the world, and “make America safe | 
for democracy.” 

There isn’t the slightest doubt but 
that this program in all its phases will 
be the key principle immediately after 
the war. America has got to make 
good as a country of real democracy 
or its prestige will be impaired and its 
sincerity questioned in the eyes of the 
world. 

Every private industry and every 
line of effort has got to make good ac- 
cording to this standard or face the 
prospect of government interference to 
the extent of either governmental con- 
trol or ownership. If we have a pri- 


no longer open for any but the big or- 
ganization in any industry, govern- 
ment monopoly is preferable to pri- 
vate monopoly and that industry will 
have to pass into the hands of the gov- 
ernment, 

That this is the true situation can 
be proved in dozens of ways. The de- 
mocratization of industry, with the nec- 
essary efficiency and economy, must 
be effected or government ownership 
will be the remedy that will be applied. 
There is no use in standing on the 
traditional rights of the individual, of 
the American ideas of freedom and in- 
dependence, unless this condition can 
be met. The government ownership 
advocates in regard to any industry 
are invariably those who feel that it 
is useless to hope that these conditions 
can be met and they are determined to 
introduce government ownership, and 
monopoly, if you will, as a substitute 
for private ownership. There may be 
a few dyed-in-the-wool socialists, but 
most socialists are such not on prin- 
ciple but on expediency. 








GOOD WORK IS DONE 


INSURANCE companies constitute one 
of the largest purchasers of Liberty 
bonds. Perhaps no other class of men 
are rendering greater service in selling 
these bonds and doing government 
work than insurance agents. Almost 
every insurance man that one meets 
these days wears a badge indicating 
that he is a volunteer salesman for 
Liberty bonds, either in his commun- 
ity or in the downtown district. It is 
natural that the services of insurance 
men should be sought these times, as 
they are trained salesmen, are well ac- 
quainted with the public, are in close 
touch with the people and possess just 
that personality and force that are re- 
quired to show a man his duty in the 
present crisis. In all important gov- 
ernmental work requiring salesman- 
ship and service, insurance has not 
lagged in any respect. It is the su- 
preme duty of insurance men to lend 
a helping hand in every possible way. 
Those who are engaged in work back 
home are needed to provide the sinews 
of war for the fighting men. 








MR. McLENNAN’S SERVICE 


D. R. McLennan of MarsH & Mc- 
LENNAN, of Chicago, certainly showed 
some spirit after losing to the govern- 
ment his railroad insurance and ter- 
minal elevator lines. He is now head 
of a department in the War Industries 
Board. It is his business to stop un- 
necessary building operations. Per- 
haps he was chosen for this unpleasant 
task because he could sympathize with 
the contractors and owners who are 
compelled to lose theirs. As Mr. Mc- 
LENNAN says, about everybody who 
comes to see him has .to lose money. 
His experience typifies that of many 
who are working for the government 
in Washington. In the face of heavy 
losses or even actual destruction of 
their business men have put on a 
cheerful mien and turned in to work 
for the government, often for nothing 
or for about enough to pay for their 
board, under the prevailing high prices 





vate monopoly, if a fair opportunity is 


Personal Side of the 
Insurance Business 


Miss Mabel L. Hammond, who was 
appointed librarian of the Fire Under- 
writers Association of the Northwest, 
following the resignation of Miss Abbie 
Gantz, has resigned and will return 
to the Chicago office of the Glens Falls. 
Before becoming libxarian Miss Ham- 
mond was connected with the Chicago 
office of the Glens Falls for many 
years, being private secretary to J. L. 
Whitlock when he was western mana- 
ger in Chicago. The library commit- 
tee has several applicants under con- 
sideration and will announce a succes- 
sor next week. 


Lieut. Wieben, son of State Agent 
R. H. Wieben of the Milwaukee Me- 
chanics in Wisconsin, died the other 
day at Fort Sheridan, I1l., from influ- 
enza. Lieut. Wieben was a young man 
of splendid ability. His father is well 
known in the business, having been 
president of the Wisconsin Insurance 
Club and was formerly grand wielder 
of the goose quill of the Blue Goose. 


Capt. B. N. Carvalho, formerly secre- 
tary of the United States department 
of the Rossia, has been promoted to 
major in the quartermaster department. 
Capt. Carvalho has been on the other 
side with the American forces for over 
a year. 


Arthur R. Porter, special agent of 
the Aetna in Indiana, has been forced 
to take a six months leave of absence 
and go to a milder climate on account 
of his health. Mr. Porter was with 
the Canadian troops on the French 
front and suffered an attack from gas. 
For many months he was in the hos- 
pital, but last spring regained his health 
sufficiently to start to work. He was 
just getting under full sail in Indiana 
when it was found necessary to quit 
work and recuperate still further. 


Lawrence S. Matre, youngest of four 
sons of Anthony Matre, president of 
the Marquette National Fire of Chi- 
cago died of Spanish influenza this 
week. Young Matre, who was only 
19 years old, was a company comman- 
der at Great Lakes Naval Training 
Station, having volunteered some time 
ago. Mr. Matre has another son, Rich- 
ard J., in the service, he being sta- 
tioned at Jacksonville, Fla. 


Elevation of Mrs. Joseph Button, wife 
of Virginia’s insurance commissioner, 
to be chief of the training department 
of the mammoth powder packing plant 
at Seven Pines, near Richmond, came 
as no particular surprise to her many 
friends and associates familiar with 
her executive ability and capacity for 
making good at anything she under- 
takes. Mrs. Button was promoted last 
week after working in the plant little 
more than a month. Her duty is to 
instruct raw recruits in the art of pack- 
ing powder in bags without jeopardiz- 
ing their lives. To say that Colonel 
Button is more than proud of his bet- 
ter half puts it mildly indeed. Many 
of Mrs. Button’s- pupils are prominent 
society women and girls of Richmond 
who, like herself, are eager to do their 
bit in helping Uncle Sam win the war. 


H. M. Alling, formerly with the 
sprinklered risk department of the 
New York Underwriters in Chicago, 
and who is now with the American 
Ambulance Service in France, is re- 
ported as in the hospital from the ef- 
fect of being gassed, but is recovering 
satisfactorily. 

G. A. Bonnor of London, England, 
was in Chicago last week, during the 
Northwest meeting. Mr. Bonnor was 
branch manager of the Liverpool & 
London & Globe at Hamburg, Ger- 
many, at the time the war broke out 
and was interned in that country for 





in Washington. 





away. He is now stationed at the home 
office of the Liverpool & London & 
Globe and is making a visit to the 
United States. 

Henry Evans, president of the Con- 
tinental group of companies, is ap- 
pointed a trustee of the National Ma- 
rine League an organization created 
to stimulate interest in American mer- 
chant marine. 

Shirley E. Moisant, secretary of the 
Illinois Association o Insurance 
Agents, is doing a great work for that 
organization, and in addition to the 
heavy contribution of time and effort, 
he donated last year his entire salary 
as secretary to the organization work. 
Mr. Moisant is food administrator in 
his county and therefore is a busy 
man. He is one of the most earnest 
workers in the local agency cause. He 
attended the National association 
meeting at Cleveland and is up and 
doing when there is anything on hand 
that means the betterment of local 
agents. At the recent meeting of the 
Illinois association at Quincy the reso- 
lutions committee brought in a special 
vote of thanks to Mr. Moisant for his 
donation of money and time and ex- 
pressed appreciation for his valued 
services. 


C. O.. De Witt, recently superinten- 
dent of agencies for the Svea, and 
prior thereto one of the company’s field 
men in the middle west, has entered 
the Naval Reserve and is taking an in- 
tensive course of instruction at Pel- 
ham Bay, New York. Mr. De Witt is 
of the wholesome American type, and 
his record in the navy is bound to be 
as creditable as that he enjoys as an 
underwriter. 


Incendiary talk arouses fire marshals 
and their assistants just as quickly as 
incendiary actions. As a group of them 
were sitting in the smoking compart- 
ment of a Pullman late in the evening, 
enroute home from the annual meet- 
ing of the Fire Marshals Association 
of North America at Sioux Falls, S 
Dak., recently, a young man passen- 
ger came in and reported that a man 
in the next car was indulging freely in 
pro-German conversation and was in 
need of attention which he alone could 
not administer. Several of the party 
went with him to the next car and 
checked up on his report with school 
teachers from Nebraska who were pas- 
sengers. Meanwhile the pro-German 
had gone to bed. The fire marshals 
pulled him out, searched his clothing, 
took away some incriminating letters 
and papers as well as a Savage auto- 
matic and wired the sheriff at Waterloo 
to meet them at 12:20 o’clock. There 
they turned him over to the county 
authority who in turn gave him over 
to federal officers. Those in the party 
that participated in the arrest were Fire 
Marshal John G. Gamber of Illinois, 
Special Deputy Treager of Pennsyl- 
vania, Fire Marshal E. M. Gillenwater 
of Tennesse, Assistant Fire Marshal 
Keyes of Tennesse, Fire Marshal T. 
Alfred Fleming of Ohio, and Assistant 
Fire Marshal Paul Mason of Ohio. Mr. 
Mason, while an Ohio assistant, has 
been living recently in New York 
where he is connected with the asso- 
ciation of sprinkler installation com- 
panies. Previously he was editor 0 
Fire Protection. 


Cliff C. Jones of R. B. Jones & Sons, 
Kansas City, became first vice-presi- 
dent of the Kansas City chamber of 
commerce October 1. He is head of 
the civics department his predecessor 
being also an insurance man, 8 T. 
Grant, secretary of the Business Mens 
Accident. In Mr. Jones’s department 
will come fire prevention and public 
safety enterprises, and plans are al- 
ready being made for an aggressive ad- 
ministration along these lines. “tr 
Jones is a former president of the Kan- 
sas City Cooperative Club, and is rather 
noted for his ability to “put things 





two years before he was able to get 


over.” 














October 10, 1918 


THE NATIONAL UNDERWRITER 





2 


Genera 


1 News of the States 








OHIO AND WEST VIRGINIA 


DIFFICULT PROBLEM ON HAND 








Companies Find Question of Carrying 
Insurance on Nonessential Indus- 
tries Presents Serious Aspect 





COLUMBUS, O., Oct. 9.—Gradual 
tightening of the government’s regula- 
tions affecting fuel, car and labor sup- 
plies for nonessential industries is 
causing some of these industries to 
suspend operation entirely. Even 
where such industrial plants are owned 
by wealthy people, the companies are 
not looking with favor on the carrying 
of full lines on them. The moral haz- 
ard is too great. 

Some industrial plant owners com- 
plain that to cut down their insurance 
now is unjust, the cut coming just 
when the insurance is most needed and 
they also point out that as they have 
given their business to one or several 
companies for many years, these com- 
panies should now give them full pro- 
tection during this crisis. But as one 
special agent pointed out to an indus- 
trial plant manager, the insurance com- 
pany was really like a bank handling 
other people’s money and could not 
insure without reasonable security 
against loss, just as a bank could not 
lend to an old customer whose credit 
was impaired or who could no longer 
furnish adequate security. Moreover, 
both the bank customer and the insured 
had received full value for previous pay- 
ments. 

Without doubt the companies will 
make every effort to maintain some 
Insurance on property of idle indus- 
tries where the war is responsible for 
such idleness, when physical conditions 
are passable and where the moral haz- 
ard does not seem too great, but care 
must be exercised in handling these 
risks at this time. 


DEALING WITH ESSENTIALS 





Inspectors Should Not Ask for Im- 
provements That Are Not Vital 
to the Risk 





t** n Ohio special agent who has taken 
, rominent part in conservation work 
done by the field men of that state be- 
lieves that recommendations made at 
this time for improvement and removal 
of fire hazards should deal entirely 
with essentials, leaving desirable but 
nonessential improvements until after 
the war for attention. It is possible 
for any inspector, when entering a 
plant or building, to see the desirabil- 
ity of many changes for making the 
plant safer against destruction by fire. 


Should Not Force Improvements 


Some of these changes may involve a 
considerable outlay of capital and pushed 
y the argument that such changes are 
necessary as a war-time precaution, the 
property owner may use this capital as 
Suggested by the inspector. This, the 
Ohio special says, is taking advantage of 
present conditions to force changes, 
Which, while they may be desirable, are 
not essential to reasonable fire preven- 
tion and fire protection precaution and 
turn funds that should go in the Lib- 
erty bonds into building operations. 


Get at Needed Improvements 


It is well established that the great 
majority of fires in this country have 
their origin in good, old-fashioned Ameri- 
can carelessness. The constant hammer- 
ing home of this fact upon property own- 
ers, together with pointing out the re- 
sults of carelessness as they are appar- 
ent while making the inspection and or- 
dering the removal of hazards thus 
created, will probably prevent more fires 
than the eompulsory making of expen- 








F.C. VAN DUSEN, President 


sentation. 





Minneapolis 


JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


WALTER C. LEACH, Secy. 


We can tell them to you, 








sive building alterations. No conserva- 
tion inspector will hesitate to order an 
improvement which is an expensive one 
to make if it is essential to the pro- 
tection of the property or the prevention 
of fire, but this field man’s point is cer- 
tainly well taken that this is a time to 
weigh carefully what is essential and 
what is nonessential to reasonable re- 
quirements for property conservation. 


Will Adjust for Companies 


Frank A. Dunning, formerly a Chicago 
insurance man, who in later years has 
been engaged in adjusting work at Min- 
neapolis, has changed his mind as to be- 
coming an adjuster for the assured at 
Akron, Ohio. He will adjust for the 
companies and is now in Chicago get- 
ting in touch with managers and loss 
men. 





Shifting of Office Force 


The Columbus office of the Ohio Audit 
Bureau, which handles the daily reports 
from 1,900 agents in 42 counties, has 
been having much difficulty in maintain- 
ing a complete office force. During the 
summer few changes were made, but 
within the last few weeks typists and 
clerks have been leaving regularly, go- 
ing to Washington and into positions 
paying higher wages. The bureau has 
succeeded in keeping up its work to 
date, but the constant training of new 
help is making this continually harder 
to do. 





Death of Steubenville Agent 


William J. Hill, head of the W. J. Hill 
Insurance Agency of Steubenville, Ohio, 
died last Friday from pneumonia. He was 
one of the best known agents in eastern 
Ohio. Mr. Hill was planning to enter 
the army and had just completed ar- 
rangements to take care of his business 
when he was taken ill. : 





Collection Work Started 


Many field men have begun their “fall 
drive” on the collection of agency bal- 
ances. By the first of the year balances 
up to and including Sept. 30, must be in, 
and the work on this has already started. 
So far as the middle western field is con- 
cerned there appear to be fewer delin- 
quents this year and collections generally 
are in comparatively good shape. 

Companies and field men have an- 
nounced from time to time recently that 
chronic delinquents and those who neg- 
lect to pay their balances this year with 
no good reason will be dealt with rather 
harshly. The normal expense of conduct- 
ing the business is high, and the com- 
panies do not care to incur any addi- 
tional expense in collecting balances. 
Field men are endeavoring to handle 
their collections in such a manner that 
the minimum number of railroad trips 
will be necessary, and it is felt that it 
should not even be necessary to write a 
chain of letters to an agent in order to 
collect the balance. 


Rowland Goes to New York 


Secretary M. O. Rowland, of the De- 
troit National Fire, has resigned and 
has accepted the position of chief ac- 
countant for the Atlas of England at its 
New York office. Mr. Rowland was for- 
merly deputy commissioner of insurance 
of Michigan. 


George McC. Goodridge, formerly asso- 
ciated with the A. H. Harris general 
agency at Richmond, Va., as associate 
general agent, has formed a connection 
with George B. Jennings, special agent 
at Richmond for the Royal, to assist as 
special in the Virginia territory. 
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Ohio Agents, you will get the busi 


Cy The Great American 


FIRE, THEFT, COLLISION, 


_ Special low rates to small town auto owners 


F. B. BLACK, Pres. 


if you repr 





PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, o-. O. E. STRAUCH, Asst. Secy. 
WM. V. FISCHER, Superintendent of Agencies 
E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
pecial Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
estern Department 


Insurance Exchange Bldg., Chicago, Ill. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Ce. 
Organised 1864 Organwed 1881 





COMBINED STATEMENT 


Capital - - - = $250,000.00 
Assets - - - = 962,227.90 


Surplus to Policy Holders . 624,198.72 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 





INCORPORATED 1849 


WESTERN 


Insurance ee 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1917 
Capital- - - - - - = - $300,000.00 
Surplus to Policy Holders - 378,923.38 
Assets - - - - = = = = 708,299.89 
Losses Paid to date - - - 6,517,084.28 











THE 


GEORGE E. WOOD CO. 
84 WILLIAM ST. af New Yor« City 
GENERAL. AGENTS 


Western Assurance Co. 
Toronto, Canada 





State of New Jersey and New York 
Suburban Territory 


























J. R. JONES, Secretary and Manager 





HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


The Liberty Mutual Insurance Company 


DAYTON, OHIO 














The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Ilineis, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: - “ 


= Shelbyville, Illinois 
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TO TRY TO REVIVE INTEREST 
Indiana Agents Will Hold Meeting 
Cct. 24 to Get State Association 
on the Map 





INDIANAPOLIS, IND., Oct. 9— 
President E. M. Allen of the National 
Association of Insurance Agents will 
meet with Indiana agents ia Indianapo- 
lis Oct. 24 for the purpose of reviving 
interest in the Indiana association 
which has been in a quiescent state, to 
say the least, for the past two years. 
About a dozen Indiana agents drifted 
over to the convention of the National 
association in Cleveland and discovered 
that Indiana, as a unit of the national 
body, was no fonger on the map. 

After a number of pertinent com- 
ments from the chair and from the floor 
on the absence of am official representa- 
tion from Indiana, this little group of 
Hoosiers got together with President 
Allen and Chairmdn Cex of the execu- 
tive committee and formed a temporary 
organization with J. W. Kirkpatrick of 
Muncie as chairman. They then de- 
termined to undertake te revive the In- 
diana organization and secured Presi- 
dent Allen’s promise to attend a meeting 
for that purpose if it could be arranged 
to fit his convenience. The meeting to 
be held on the twenty-fourth of this 
month is the outcome of that conference. 

It is realized that Indiana has good 
need to be organized as thoroughly as 
possible in view of the biennial session 
of the state legislature to be held next 
winter. It is known.that there will be 
a number of bills introduced which will 
concern: agents. Also there is the na- 
tional need of organization, as agents 
everywhere are convinced that it is im- 
portant that they be prepared to meet 
unitedly any developments which may 
be detrimental to their business. Inter- 
est is already being manifested in the 
coming meeting at Indianapolis which 
gives promise of a restoration of vitality 
in keeping of past traditions of the state 
association which, twice with the In- 
dianapolis association, was host to 
annual conventions of the National as- 
sociation. 


Department Was Handicapped 


The serious fire in the arsenal at Rock 
Island, Ill., brought out the fact that the 
city fire department is badly handicapped 
ewing to the strike of the firemen. For- 
tunately, the loss was checked with 
about $50,000 damage, but the work had 
to be done by a few professional firemen 
and a number of volunteers. The strike 
situation so far as it affects fire-fighting 
is growing rather serious throughout the 
entire country, as firemen are demanding 
higher wages. 





Mackenzie Has His Troubles 


Manager Charles D. Mackenzie of the 
Illinois Audit Bureau is having troubles 
of his own these days.. Just after he 
took over the work of the entire state, 
Spanish influenza struck his office and 
about half of his force was put out of 
business entirely. It so happened that 
the influenza attacked some of his ex- 
perienced women and greatly interfered 
with the work of the bureau. Mr. Mack- 
enzie has been devoting days and nights 
to the bureau and the remainder of his 
force is working during evening hours. 
Every effort is being made to get the 
dailies through promptly. 





To Go Into Military Service 


Walter B. Stoner, special agent of the 
Aetna for northeastern Indiana, has 
passed an examination for the field 
artillery branch of army service and ex- 
pects to be called soon te report to some 
training camp. 


Title Is Changed 


J. E. Murphy, who has traveled In- 
diana and Illinois for the Columbian Na- 
tional of Detroit as special agent, now 
_ the title of superintendent of agen- 
cies. 





Illinois Notes 
T. M. Hogan, Illinois state agent of 
the Dubuque Fire & Marine, is confined 


to his home with a mild attack of Spanish 
influenza. 


Russell J. Holden, the well-known Dan- 
ville, Ill., agent, has enlisted in the offi- 
cers’ training corps, taking up artillery 
work. His insurance business at Danville 
will be looked after by the Adams In- 


NATIONAL BANK AGENCIES 





Commissioner Olsness of North Da- 
kota Makes Ruling on These Insti- 
tutions Acting as Agents 





Insurance Commissioner Oisness of 
North Dakota has recently made a rul- 
ing on the question of whether com- 
panies can appoint national banks in- 
stead of individuals as insurance agents 
and have licenses issued to the banks. 
Commissioner Olsness et in a letter 
to the Minneapolis F. & M 


In compliance with yours couneine a 
ruling on the question of appointing na- 
tional banks instead of individuals as 
insurance agents and the issuing of li- 
censes accordingly by this department, 
we beg to state as follows: 

Although we are aware that such ar- 
rangement is allowable under the new 
ruling of the comptroller of currency, 
where the state laws permit, it is not 
mandatory. 

We do not regard a change to this sys- 
tem conducive to good underwriting be- 
cause the agent bank would not be re- 
sponsible or permitted to guarantee pre- 
miums or policies written through its 
agency or to guarantee the truth of any 
statements made by applicants for insur- 
ance. See regulations governing national 
banks issued by the comptroller of cur- 
rency of Dec. 1, 1916 (EK) and (F). The 
agent bank would thus be relieved of 
responsibilities attendant upon the in- 
dividual agent, and this would, in our 
opinion make for reckless business. More- 
over, our insurance laws do not contem- 
plate licensing of corporations, hence we 
shall adhere to the old order until there 
is a change in the law. 


REQUIRING MUCH INSURANCE 








Large Values in Twine Plant of the 
International Harvester Company 
at St. Paul 





The International Harvester Com- 
pany twine plant of St. Paul is using 
up all its available insurance. There 
is now in force $6,000,000 of insurance. 
It is expected that new sisal now in 
transit will add about $2,500,000 more 
of value. Sisal is worth about $80 a 
bale. There will be about $1,500,000 lia- 
bility in the unsprinklered warehouses. 
The protection of the plant has been in- 
creased by automatic sprinklers in Sec- 
tions 4 to 9, which with those previ- 
ously sprinklered make between 70 and 
80 percent of the values sprinklered. 
New cement floors have been put in all 
working sections. Those who have 
looked over the plant say that the in- 
surance for the government and the 
Harvester Company together make a 
line to worry about to keep everything 
straight. A loss would undoubtedly 
make some complicated bookkeeping 
for adjusters. 





Minnesota Losses 


The Minnesota losses for July amount- 
ed to $415,978. The losses for August 
were $286,718. In July the loss in St. 
Paul Rade $199,085, Minneapolis $45,835, 
h_ $5,899 and the rest of the state 

In August the St. Paul loss 
was "$19, 920, Minneapolis $38,710, Duluth 
$4,450 and the rest of the state $224, 268. 





May Affect the District 


The government is to spend $300,000 at 
once on temporary structures at the 
Overland plant at St. Paul, which was 
taken over last year for an aviation 
school. Because of the high type of this 
plant and the low rate the companies 
wrote large net lines. Now the local 
agents are worried as to what the tempo- 
rary barracks and shop will do to the 
district. 


P. D. Dean, manager of the McCuen- 
Reynolds Company of Jackson, Mich., has 
resigned and formed a partnership with 
J. Morley Zander and the business will 
be conducted as the Jackson Insurance 
Agency. 


The Insurance Federation of Oklahoma 
will receive the backing of fire insurance 
companies in that state, and _ special 
agents are being asked by their home 
offices to give the federation hearty sup- 





surance Agency until he returns. 











H. M. BARFIELD 


President 


CHARLES H. HARRADEN 


H. S. BASSETT 
Secretary Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
Capital .................2..22.00642-- $100,000 


h Ohio Agents tive Underwritin: 
Ni A’ MAKING SPLENDID PROGRESS 





Writing Business Thro 
ECONOMIC MANAG! 





OHIO AGENTS WANTED! 














F.R.Ormsby, Pres. G.F.Hutchings,Secy. Joseph Winum, Treas. &Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 








TOTAL ASSETS - - - = - - 
A. C. CUMMINS, President 


$2,486,445.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secretary 








Soliciting excess and surplus lines throughout the country. 
Warranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 


J. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis. 











NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 
Incorporated 1906 FARGO, N 


ANDREW HAAS, President J. H. DAHL, Secretary 





























E. J. Forney, Pres. J, M. Cook, Sec’y. 
Incorporated 1873 
Dayton Mutual Fire _ me 
, Co. TX ||Mansfield Mutual 
nsurance \0., oo Fire Insurance Company 
B. C. COLEMAN, Secy. OF MANSFIELD, OHIO 
Conservative and Careful _ 
Managemeut Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 
\An Agency Company 

















“* Fire Insurance as You Would Write It”? 
The Merchants Fire Insurance Co. of Indiana 


(AS Com ) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 


Both Companies under same management in the same office, 
Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary 








& Mgr. 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German American Insurance Co. 
The Union Insurance Co. 








The German Fire Insurance Co. 
The Western Insurance Co. 

All of Pittsburgh, Pa 
Combined Capital - - $ 900,000 Combined Net Surplus - - - $ 733,076 
Combined Assets - - 3,042,656 Combined Surplus to Policyholders — 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 





port. 


E. W. CLINTON (Reliable Agents"Wanted in FISH & SCHULKAMP 
we. Lapepette ave Pennsylvania, Ohuo, Iilinois General Agents for Wisconsin 
Norwood, Cincinnati, Ohio and. Wisconsin.) Madison - Wiscors# 
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IN MISSOURI VALLEY FIELD 


WILL CONFER ON SURCHARGE 





Kansas Officials to Meet Company 
Men in Chicago to Consider 
10 Percent Increase 


TOPEKA, KAN., Oct. 8—The ques- 
tion of the 10 percent surcharge being 
permitted in Kansas for the period of 
the war likely will be determined in 
Chicago next week. Insurance Com- 
missioner Wilson and John L. Hunt, 
assistant attorney-general, will go to 
Chicago, probably Oct. 14, for a con- 
ference with the companies relative to 
the surcharge. 

Judge Thomas Bates, representing the 
companies, was in Topeka last week and 
conferred with the insurance department 
about a new application for the sur- 
charge. He presented figures to show 
that the companies were not making any 
profit in Kansas and that the 10 percent 
proposed surcharge would not actually 
pay the increased cost of handling the 
business in this state during the period 
of the war. The application for the in- 
crease set forth that the increase in rail- 
road fares, office expenses and salaries 
and the increases in materials for re- 
placements had grown so rapidly that 
every cent of profit had been removed. 
Affidavits were presented from 21 com- 
panies showing that there were no profits 
in the Kansas business at present. 


Asked Postponement 


The state officials asked for a slight 
delay to make some tests to determine 
what the surcharge would do on the new 
rates now in effect and for some exami- 
nations and later a conference with the 
insurance men in Chicago. The com- 
panies agreed to the delay and that the 
surcharge would not be filed as appli- 
cable to Kansas business until after the 
conference in Chicago, about the middle 
of the month. 

On the showing made by the companies, 
without reference to any tests the de- 
partment may work out, the 10 percent 
will not cover the increased costs and 
still will not return a profit to the com- 
panies, although it will materially reduce 
the losses which the companies assert are 
accruing on the Kansas business by rea-. 
son of the low rates allowed and the high 
taxes charged by Kansas. 


ASKS 





ABOUT ADJUSTMENTS 


Complaints to Kansas Department 
That Some Companies Make 
Unfair Settlements 


TOPEKA, KAN., Oct. 8—The Kan- 
sas department has directed an inquiry 
to some of the fire companies operat- 
ing in this state to learn their attitude 
on the adjustments of losses. Reports 
from several companies have indicated 
that the adjustments are being made 
on the basis of the original cost, in- 
stead of the replacement cost of per- 
sonal property. An inquiry among 
agents in Topeka developed that most 
of the companies were making adjust- 
ments upon the replacement cost, while 
a few, including some of the big com- 
panies, were adjusting on the basis of 
original costs. 

Advertisements and Adjustments 

The companies have been doing a good 
deal of advertising and the agents have 
been soliciting business on the increased 
values of all properties during the period 
of the war and urging additional insur- 
ance. Many policyholders have increased 
their insurance. But if the companies are 
making adjustments to any considerable 
extent upon the original cost basis of 
Personal property this insurance, for 
which the policyholder is paying real 
money, is not worth much to him. 

_ It is regarded as probable that the ad- 
Justments were made by a misunderstand- 
ing of the adjusters rather than on the 
expressed orders of the companies. In 

















F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


IMME Soo betas Soa ewavena ates ddeasdeaszew $4,266,724 
RMN og ano celnceecescccacatescccue o.-.- 276,728 
Reserve for Reinsurance................... 2,523,332 
pe eae aa gixiielea cadteeeees - 155,556 
ING INNO a noo os Sic spes Sc ceed 8c cBecccees - 1,473,483 
pe ee ee eee Madeutnnada eee ... 54,732 








this event the letter will serve as a no- 
tice to the companies to direct their ad- 
justers on the basis to be used in set- 
tling fire losses and straighten out a 
tangle which has brought quite a number 
of complaints against the companies to 
the department. 





Mississippi Pond Elects 


The annual meeting and banquet of the 
Mississippi pond of the Blue Goose was 
held in St. Louis Monday evening. The 
pond has 55 members, and at this meet- 
ing four were elected to membership, 
they being C. C. Dickinson, resident 
manager of the Northern of England; 
H. Fargo and H. B. Hardy, of the 
Western Adjustment, and Carl Thalgott, 
special agent of the American Central. 
The following officers were elected: Most 
loyal gander, John Herd, Scottish Union 
& National; supervisor of the flock, E. 
L. Klobasa, Northwestern National; cus- 
todian of the goslings, A. L. McCormick 
Western Adjustment; guardian, . WwW 
Evans, Jr.; keeper, George M. B. Kemp- 
ster, Western Adjustment; wielder, Ed. 
Ss. Plummer, New York Underwriters. 
The Mississippi pond is now resuming 
the Monday noon-day luncheons, which 
have always been the important feature 
of the organization. 

Most Loyal Grand Gander W. J. Son- 
nen was the guest of the evening. This 
is the first Blue Goose function that Mr. 
Sonnen has attended since being elected 
to the high office recently in Chicago. 
The Mississippi pond is in a flourishing 
condition and practically every field man 
making St. Louis his headquarters is now 
affiliated with the organization. 


Hail Loss in North Dakota 


As the hail returns are figured out in 
North Dakota, it is found that the state 
produced a high loss ratio and conse- 
quently few companies made any money. 
The Alliance Hail of Jamestown, N. D., 
had to make an assessment amounting 
to about 30 percent more than the regu- 
lar rate. Almost every rainstorm during 
the summer was accompanied by hail. 
There were severe losses in many sec- 
tions. 


, 








Increase in Iowa Premiums 


DES MOINES, IA., Oct. 8.—Field men 
in the state report that conditions gener- 
ally are good. Practically all of the com- 
panies which write a good volume are 
showing an increase in premiums this 
year, due principally to the increased 
values and the 10 percent surcharge. 
Losses are lighter than in 1917 and sus- 
picious fires less numerous. The increase 
in business is coming almost entirely on 
fire business, as the so-called side lines 
do not get a great deal of attention in 
Iowa. Aside from fire business, the only 
classes upon which any great volume of 
business is accumulated are automobiles 
and use and occupancy. 





Becomes Independent Adjuster 

Col. Frank W. Little, New York Life 
building, Kansas City, Mo., a local agent 
and former field man for the Glens Falls 
is taking up independent adjusting work. 
When Col. Little retired from the field 
he took over his father’s local agency in 
Kansas City and has been devoting his 
time adjusting exclusively Glens Falls 
losses. He now finds that he can extend 
his operations to other companies. Col. 
Little was located for many years at 
Omaha, covering Iowa, Nebraska, Utah 
and the Black Hills for the Glens Falls. 


Louis A. Adoue, who died at Galveston 
last week, was one of the best known 
business men in Texas, being associated 
with a large number of enterprises, 
among them the American Indemnity 
Company, of which he was vice-president. 
He was vice-consul for Sweden and a 
member of the Texas State Council of 
Defense. 





GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 


The Central Manufacturers’ Mutual 


Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 

















Nei Cash Surplus, over $500,000 





H. V. OLNEY, President Cc. A. L. PURMORT, Secretary 


65th ANNUAL STATEMENT 





oh « ae | 
Capital - 28©s= -©= 2#« = * $1.900,983.0u 
Assets (to protect policy holders) - 600,900.00 
Swourauce Company Net Surplus to policy holders <- = 5,574,008.60 
of WatertownN.B- Net surplus to stockholders - - 2,650,983.0° 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F.G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chicago 
H.F. WATERMAN , State Agent, Missouri, Kansasand Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 











Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR}\ 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 














The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 




















LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE — ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 

















Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, Seuth Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


PEORIA, ILL. 


BERT BUCKLEY, Secretary 
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KENTUCKY AND THE SOUTH 


HANDLE BIG LINE AT BOSTON 











American Tocabbo Company Has Its 
Warehouses Well Stocked in Spite . 
of War Conditions 





John C. Paige & Co., of Boston, now 
control insurance upon many of the 
Kentucky and Tennessee properties of 
the American Tobacco Company. 
While the New England mill mutuals 
have considerable at risk the stock of- 


JOHN G. SELL, President 





fices, too, are interested for heavy 
amounts, ‘the American Tobacco Com- 
pany favoring both classes of insur- 
ance companies. Some years ago prac- 
tically all the business of the Amer- 
ican Tobacco Company was placed by 
Pate & Robb of New York City. Later 
Jolinson and Higgins was favored and 
now the great Boston firm handles a 
good part. Despite the war the Amer- 
ican Tobacco Company managed to im- 
port considerable quantities of fine to- 
bacco from Turkey and its possessions, 
and its warehouses are understood to 
be pretty well stocked. 

The manufacturing plants and ware- 
hosues of the tobacco company are 
kept in excellent condition from a 
fire protection standpoint, automatic 
sprinklers and kindred safety devices 
being installed in most of them. 


MEET ON GREEN RIVER LOSS 





Conference Held in New York to Go 
Over Features of the Whiskey 
Fire 





NEW YORK, Oct. 8—At the sug- 
gestion of George R. Bransom, presi- 
dent of the United States Fire, a con- 
ference of companies interested in the 
recent destruction by fire of the 
Owensboro, Ky., plant of the Green 
River Distilling Company, was held in 
this city, E. L. Ballard, president of 
the Merchants’ Fire, acting as chair- 
man. 

Insurance upon the property, which 
is a total loss, was stated as being ap- 
proximately ‘$1, 250,000; covering on 
building and contents. In addition, 
$500,000 insurance was carried on 
stock in the several warehouses belong- 
ing to various independent parties. 

The two points at issue are the vari- 
ous grades of whiskey destroyed, and 
the market price of the product on the 
day of its loss. 

To determine these questions the 
conference selected George R. Bran- 
som, United States Fire; William N. 
Barient, Home, and Joh n H. Mott, 
Niagara, as a committee to confer with 
the western adjusters and arrive at a 
common basis of settlement. 

The adjustment in the west is in the 
hands of the Southern Adjustment Bu- 
reau, 

In connection with this case the loss 
of the famous Overholt distillery of 
Pennsylvania in 1905, and the litigation 
that ensued, is interesting. 

Thrasher Hall of Chicago and Hugh 
Young, manager of the Southern bureau, 
were named as a committee to secure cer- 
tain data from the New York offices of 

the assured, and if necessary go to 
Owensboro to complete the record. A re- 
port will be made at a later conference, 
when the adjustment may be made. 

Due to the fact that the market on 
whisky had dropped materially just be- 
fore the fire, it is a serious task to secure 


relative values of the various ages in 


bond. 


Pittsburgh Fire Insurance Company 


HERRICK & AUERBACH, Managers Western Department 
Insurance Exchange, Chicago, Ill. 
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SOUTHWESTERN STATES 


WILL GET MORE COMMISSION 











Meeting of Companies Results in De- | 
cision to Meet the Request of | 
Texas Agents | 

| 

| 





NEW YORK, Oct. 8.—At a meeting 
held here, which was attended by rep- | 
resentatives of most of the leading | 
companies doing business in Texas, the | 
committee, which has been investigat- | 
ing conditions in that state and con- 
sidering the application of the agents 
for increased compensation, submitted 
its report and recommendations, which 
were to the effect that conditions are 
improving in Texas and that the higher 
cost of conducting their business and 
of living, as well as the loyal service 
they are rendering to their companies, 
entitle the agents to the samie compen- 
sation which has long been paid in 
other southern states. 
While the committee was without 
power and on account of the stringent 
antitrust laws of Texas there could be 
no agreement on this matter, it recom- 
mended that in its opinion companies 
would be justified by the situation in 
granting, effective on October business, 
such applications as they might receive 
from their Texas agents during the 
month to be paid henceforth a graded 
commission of 15, 20 and 25 percent, ac- 
cording to the classification now used in 
the other southern states. It was stated 
that the recommendations of the com- 
mittee had been submitted to the attor- 
ney-general’s office and to counsel and 
by them approved. 
Inquiry at the various insurance of- 
fices indicates that the managers are 
quite generally pleased with the com- 
mittee’s recommendations and intend to 
follow them. President Craig Belk, of 
the Texas Local Agents Association, who 
was of great assistance to the committee 
in its investigation, is in the city and 
expressed himself as highly gratified 
with this recognition for which Texas 
agents have long contended. It is his 
intention to recommend to every agent 
in the state that he make request of his 
companies to be compensated under the 
graded plan. 
The committee consisted of H. A. 
Smith, National of Hartford, chairman; 
F. CG. Buswell, Home; William Hare, 
Norwich Union; S. Y. Tupper, Queen; 
Cc. F. Low, Liverpool & London & Globe, 
and Edward Milligan, Phoenix of Hart- 
ford. 


Iowa Notes 


The Sawyer agency at Osage, Iowa, has 
been transferred to A. E. Roberts. 
E. L. Hurley of Newton, Iowa, has sold 
his business to the Hill Insurance Agency. 
J. B. Brinsmaid, of the Iowa Rating 
Bureau at Des Moines, Iowa, has entered 
Y. M. C. A. work and has left for France, 
Ernest McKinney, who has resigned as 
special agent in Iowa for the St. Paul 
Fire & Marine to enter the aircraft con- 
struction service at Columbus, Ohio, was 
given a rousing send-off at the Monday 
noon luncheon of Iowa fire insurance field 





men. 
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NEWS FROM THE EAST 


MARINE MAN HAS NO FEAR 








Says So Long as Companies Supply 
Adequate Facilities the Govern- 
ment Will Not Interfere 


NEW YORK, Oct. 8.—The Journal 
of Commerce quotes a marine under- 
writer as follows on the subject of the 
government entering the insurance 
business: 

‘If the insurance companies continue 
to supply adequate facilities for the pro- 
tection of private property on land and 
at sea on reasonable terms, and to deal 
intelligently with the problem of reduc- 
ing risks and losses, there is no reason 
to fear that the federal government will 
depart from its present policy and enter 
the field of private business as a com- 
petitor of the regular insurance com- 
panies.” 

The remark was inspired by a question 
put by a bystander as to what the United 
States proposed to do in regard to marine 
insurance following the declaration of 
peace. The question is so strongly im- 
bedded in the minds of the underwriting 
fraternity that it intrudes itself when- 
ever and wherever there is an opening, 
and constitutes a paramount theme to 
the detriment of other and more impor- 
tant subjects just at this time. There is 
not sufficient difference between the rates 
of the federal government and those 
usually asked by the marine companies 
to make it an object for shippers to 
patronize the Government War Risk Bu- 
reau, involving as it does a labyrinth of 
red tape, unnecessary time and certainly 
more frills in case any loss is to be ad- 
justed. This is proven by the volume of 
business that passes through the under- 
writing houses every day in the week. 
At the same time if the government 
should discontinue to write war risk in- 
surance today, the marine companies 
would not be in a position to handle the 
flood of applications for cover that 
would press upon them tomorrow. 





New England Exchange Elects 


BOSTON, Oct. 8-—-The New England 
Exchange has appointed L. B. Howard 
chairman of the Penobscot county com- 
mittee; F. E. Dunham, chairman of the 
Lawrence committee, and George E. Mc- 
Comber, chairman of the Sagahadoc 
county committee. J. B. Knox, of the 
Liverpool & London & Globe, was elected 
an honorary member, and H. G. Whitney, 
of the Automobile Insurance, and W. F. 
Mitchell, of the Niagara, active members. 
Sumner Rhoades was elected a member 
of the executive committee to fill out 
the unexpired term of R. C. Hinckley. 


Influenza Hits Office Forces 


_ BOSTON, Oct. 7.—The epidemic of Span- 
ish influenza has greatly depleted the 
office forces of companies and agencies 
in Boston and vicinity during the past 
two weeks, and many fatalities have oc- 
curred. The deaths of John D. Cooke, 
of O’Brien, Russell & Co.; Capt. William 
M. Bunting, of the Penn Mutual, and Wil- 
liam F. Dierkes, of the New York Life, 
from this disease, has caused a severe 
loss to the Boston insurance fraternity, 
and the past week brought two more 
deplored deaths in George J. Penn, of 
the Liverpool & London & Globe, and 
Thomas BE. Ferguson, for 20 years with 
John C. Paige & Co. 





Evans on Executive Committee 


President Henry Evans, of the Conti- 
nental, has been elected a member of the 
executive committee of the National 
Board, succeeding A. D. Baker, secretary 
of the Michigan Commercial, which com- 
pany has retired from the field. 





Conditions at Pittsburgh 


The National Board has had a resur- 
vey made of fire department conditions 
in Pittsburgh and the conclusion is that 
reorganization and betterment of the de- 
partment are at present mainly in the 
form of plans and prospects and are de- 
pendent in large part on the action of 
the city council. The committee says that 
the success of these plans should develop 
within the next few months, when it is 
hoped to show more definite results than 
have so far been apparent. 








J. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 


CASH CAPITAL $839,580.00 





CLEVELAND:NATIONAL 
FIRE INSURANCE.COMPANY 


CLEVELAND; OHIO 


APPLICATIONS FOR AGENCIES DESIRED 





M. S. MILBOURNE 
PRESIDENT 


oO. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,504,283.62 


SURPLUS TO 
POLICY HOLDERS 
$1,222,876.22 














News from the Coast 











Interest in the Merger 


Considerable interest has been aroused 
in eastern head offices regarding the 
merger at San Francisco of the two 
prominent Pacific Coast general agencies 
of Balfour, Guthrie & Co., and George O. 
Hoadley, under the name of the former 
office. Mr. Hoadley, who for some years 
has been Pacific Coast representative of 
the American of Newark; Caledonian; 
Rochester Underwriters and Camden Fire, 
is now fire manager for Balfour, Guthrie 
& Co., the consolidation of interests hav- 
ing been effected as of Oct. 1. Charles H. 
Post, manager of the Caledonian, was in 
San Francisco some weeks ago and con- 
cluded the merger arrangement in so far 
as the eastern companies were concerned. 

Balfour, Guthrie & Co. bring into the 
new deal three strong marine-writing 
offices, namely, the Union of Canton, 
Yangtze and the North China, all of 
China. It is highly probable that the 
three companies will also decide to write 
general fire business in the United States 
in the near future. 





W. A. Newman’s Charge 


SAN FRANCISCO, CAL., Oct. 9.—W. A. 
Newman, chief surveyor for the Pacific 
Board and in its service for the past 
eight years, has resigned to join the 
inspection department of the San Fran- 
cisco brokerage firm of J. B. F. Davis & 
Sons. K. C. Hamilton is appointed chief 
surveyor for the board, succeeding Mr. 
Newman. 


Byron Goes in Field 


J. S. Byron, who has been connected 
with the Los Angeles office of the Pacific 
Board for. the last fourteen years, is 
appointed special agent for the George 
H. Tyson general agency in southern 
California, succeeding Earl R. Holland, 
who has enlisted in the Marine Corps. 


Perry Enters the Army 


P. J. Perry of Seattle, special agent 
for the London Assurance and London 
Underwriters, has resigned to enter the 
army training camp at the University 
of Washington. Mr. Perry has been ac- 
tive in training camp work at Seattle, 
so his friends were not surprised when 
he announced he was entering the army. 





Coast Notes 


The Home Fire & Marine has just been 
admitted to Idaho and the special agents 
of the company are now planting agen- 
cies in both Idaho and eastern Washing- 
ton. 

Howard Armstrong has received a com- 
mission as second lieutenant in the in- 
fantry at Fort Pike, Ark. Lieutenant 
Armstrong was the Fireman’s Fund auto- 
mobile special agent in Colorado. 


Eastern Notes 


The Globe National Fire of Sioux City, 
Iowa, has applied for admission to Massa- 
chusetts. 

The Preferred Risk of Kansas City, 
Kan., has applied for admission to Massa- 
chusetts. 

The Minnesota Implement Dealers Mu- 
tual of Owatonna, Minn., has applied for 
admission to Massachusetts. 

The United States branch of the Scan- 
dinavia Reinsurance of Norway has ap- 
plied to do a marine business in Massa- 
chusetts. 

Paul A. Bissell, for 17 years in charge 
of railroad work for the John C. Paige & 
Co. agency of Boston, has received an 
appointment to the general staff of the 








Fire Prevention Service of the United 
States Railroad Administration at Wash- 
ington. 

Frightened by the potential damage of 
munitions plants, one of the western 
companies is offering for reinsurance its 
war risk business at Perth Amboy, N. J. 

E. R. Clenence, secretary of the Under- 
writers Association of the Middle Depart- 
ment from 1888 to 1905 and since then 
being treasurer, died Saturday morning 
at his home at Marion, Pa. 

Guy S. Luther, for several years in- 
spector in New York state, is appointed 
examiner for the American Eagle Fire 
for its New York state business outside 
of suburban territory and Long Island. 

In the opinion of a number of com- 
pany officials, zones for five miles or 
more should be marked about all ammu- 
nition plants and an extra charge be im- 
posed thereon. ° 

Under an arrangement effected be- 
tween the municipal authorities of Troy, 
N. Y., and the Underwriters Association 
of New York State, the 20 percent rate 
advance upon a certain class ordered in 
May last year has been reduced to 10 
percent, and the 30 percent increase upon 
another class is cut to 15 percent, the 
new schedule being effective Oct. 1. 





Losses of the Week 





LOSSES have been very light during 
the past week. A few total losses 
occurred; the loss to the Emery Dry 
Goods Co. at Danville, Ill., was by far 
the largest. However, the small dwell- 
ing losses are still, numerous. 


The Security of Davenport states that 
it has no liability on the Chicago Packing 
Company tank house, which burned last 
week, instead of $7,000 as was reported. 

* 


* 

Danville, Ill, Oct. 1—There is a total 
loss to the stock of the Emery Dry Goods 
Company. Insurance: 

Hartford ....$1,000 L. & L. & G..$2,000 

No. Amer..... 3,500 Amer. Eagle... 1,000 

- 1,000 U.S. Fire..... 1,000 

CRUE i046. o0 sc ksic 1,000 
* * 

Yale, Mich., Oct. 6.—The loss to the 
furniture and fixtures of the hotel owned 
by J. C. Crysler is estimated at $2,000. 


Falls City, Neb., Oct. 7.—The loss to 
the stock of the drug store of C. J. 





Caverzagie is estimated at total. Insur- 
ance on stock: 
Royal .........$500 Amer. Cent..... $500 
Nat'l Lib. i... 500 

Insurance on fixtures: 
GEE. ctwsde as $250 Nat'l 1) Aes -$250 


Chattanooga, Tenn., Sept. 30.—There is 
a 60 percent sprinklered risk loss to the 
Columbian Iron Works. 
* * *~ 
Ennis, Tex., Sept. 28.—There is a total 
loss to the laundry machinery of the En- 
nis Steam Laundry. Insurance: 
Prov.-Wash. .$2,250 Springfield ...$1,500 
Fid.-Phen. ... 750 
* * * 
Madison, S. D., Oct. 4.—The loss to the 
electrical shop of the Irving D. Lee 
Company is estimated at 75 percent. 


Frankfort, Ind., Oct. 7.—There is a 15 
percent loss to the stock of the James 
A. Carr general merchandise store. 


Nacogdoches, Tex., Oct. 30.—The loss 
to the seed warehouse of J. P. Clevenger 
is estimated at $250. Insurance: 
Springfield ...$ 250 Trez’t & Coch. $1,500 


Milwaukee, Wis., Oct. 2—There is a 
loss of 30 percent to the stock and 15 
percent to the fixtures of the B. Rosen- 
berg Company, located at 571 Mitchell 
street. Total insurance carried is $61,000. 

oo > 7 


Topeka, Kan., Oct. 7.—There is a 25 
percent loss to the Charles Wolff Packing 
Company. 

s * * 

Cynthiana, Ky., Oct. 1.—The loss to the 
tobacco warehouse of Clarence Le Bus, 
containing 25,000 pounds of tobacco and 
75 tons of hay, is estimated at $30,000. 

* * * 

Frankfort, Ky., Oct. 3—One of the most 
serious farm fires of several years was 
experienced here today, being the pala- 
tial stock barn of Col. E. H. Taylor, Jr., 
a wealthy resident of Frankfort, who 
has made blooded stock raising a hobby. 
The barn was 400 feet long and cost 
about $30,000, it having 300 stalls. Wood- 
ford, champion Hereford bull of the 
world, valued at $100,000, was destroyed 
along with other stock, 300 tons of hay 
and a quantity of implements. The loss 
is placed at $150,000, with insurance of 
$30,000. It is claimed that the fire was of 
incendiary origin and investigation is be- 
ing made. 





Urban B. Remmel, local agent at West 
Wrightstown, Wis., is now a wireless 
operator in France. His insurance busi- 
ness is being looked after by N. B. Rem- 
rel, of the Peoples Bank. 
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TO INCREASE CAPITAL 


ACTION BY GREAT AMERICAN 


Big New York Insurance Company 
Will Add $4,500,000 to Its 
Present Funds 


‘NEW YORK, Oct. 9—The Great 
American announces that a stockhold- 
ers’ meeting will be held Oct. 24, to 
vote on the proposition of increasing its 
capital from $2,000,000 to $5,000,000. 
The extra shares of stock will be of- 
fered to present stockholders at $150 a 
share, par being $100. This will add 
$1,500,000 to surplus. The call for this 
extra issue will mean the payment of 
$4,500,000 to the company which, it is 
said here, will represent the largest 
single payment ever made by stock- 
holders of a fire company. The Great 
American has subscribed $3,375,000 to 
the present Liberty loan. 


Will Give It Greater Capacity 


Its capital of $2,000,000 was smaller 
in proportion than any other of the 
large companies. This was a handicap 
in some directions as some states limit 
single lines that can be written to 10 
percent of the capital. This increase 
will put the Great American on an 
equal footing with other large compa- 
nies so far as capital is concerned. When 
the Great American rescinded its re- 
insurance treaty with the Cologne, it 
made no ‘other treaty, but carried the 
gross amount for the most part itself. 
This extra capital will give it a larger 
writing capacity so that it can take care 
of all reasonable demands. It is one 
of the ‘most progressive, forceful and 
popular’companies in the field today. 


Passed On by Government 


Seventy-five percent of the proceeds 
of the new stock will be invested in the 
fourth Liberty loan. The proposed in- 
crease in capital has been passed by 
the capital issues committee of the 
War Finance Corporation. This com- 
mittee does not permit new stock to 
be issued unless it is convinced that it 
will substantially contribute to the 
prosecution of the war or the welfare 
of the country. The increased capital 
will enable the company further to en- 
gage in marine insurance and other- 
wise strengthen its position. 


GOVERNMENT PEOPLE 
BUSY WITH WAR DUTIES 


(CONTINUED FROM PAGE 1) 
portance of their positions, they would 
naturally be Secretary McAdoo’s ad- 
visers in insurance matters. 

Mr. Love’s View 


Secretary Love recently addressed 
the American Life Convention at Chi- 
cago, in which he expressed himself on 
this subject. I think his statement 
with what he said about conditions 
after the war should be presented here: 

I have seen recently some agitation in 
the public press, but I have heard very 
little of it elsewhere, as to the meaning 
of this great insurance adventure 
which I have told you—as to whether or 
not it foretold the invasion or absorption 





of the business of life insurance and of 


of the United States. 


of 





insurance generally by the government 
I have said in reply 
to this question, as I say now to you, that 
personally I have heard absolutely no 
tangible suggestion as to the government 
absorbing the life insurance husiness, or 
any other insurance business. Nothing 
that has been done up to this date can 
fairly be construed as accomplishing that 
purpose. The government has confined 
itself strictly to providing for its own 
insurance facilities which it could not 
obtain elsewhere up to this time. No 
man can tell what the future holds for 
any man or set of men or for any busi- 
ness or institution. In these days when 
the outstanding ordinary life insurance 
in the civilized world is doubled within 
one short year as a result of this great 
war, it is obviously impossible to gauge 
the future. Personally I have no doubt 
that should it become necessary in order 
to win this war to take over any busi- 
ness, it would be done, and that such 
action would be approved by practically 
the unanimous voice of the great Ameri- 
can people. These are not times when 
men can get an audience before whom 
to discuss prospective injury to their 
business or personal interests. 


Will Be Great E ie Pr 


I cannot conceive of any way in which 
the winning of the war could be pro- 
moted by the government engaging in 
any business which is not particularly 
connected with the winning of the war. 
But when the war shall be passed and 
the millions of men now in the service 
shall be demobilized and come back, then 
there will be great economic problems in 
connection with all phases of the world’s 
activities which will be up for considera- 
tion. I believe in the institution of life 
insurance and private life insurance; I 
want to see it preserved, not because it 
affords a means of making money for 
those engaged in it—I would not put it 
on so sordid a basis—but because of its 
definite advantage to the human race. 
What will happen to the institution of 
life insurance and of all insurance after 
the war is likely to depend upon the 
degree in which those representing the 
business are able to convince the Ameri- 
can people that it is a good thing for 
them and for the human race, and there 
can be no better illustration of that fact 
than to point to a record of real service 
while the war was on. 


Interview With Mr. Love 


hi 





In the interview I had here with As- 
sistant Secretary Love he reiterated 
that he knew nothing of any movement 
or plan to put the government into the 
fire insurance business, and added 
some remarks, with which I did not 
wholly agree, as to the propriety of 
insurance agents thinking so much of 
their own business when our boys are 
dying in France. Personally, I believe 
it entirely consistent with -patriotism 
to have a son fighting in France, which 
many insurance men have (Mr. Love 
himself has two), and at the same time 
keeping an anxious eye upon the sup- 
port of one’s dependents who happen 
to be at home. 


Not Up During War Times 


Be this as it may, my talk with Mr. 
Love showed to my satisfaction that noth- 
ing exists at the present time in the 
shape of a design to take advantage of 
war conditions to put the government in 
the insurance business after the war. 
I do not say that there will be no move- 
ment after the war to put the government 
in the business or that Mr. Love will have 
nothing to do with it. In fact I would 
say that Mr. Love is something of a gov- 
ernment insurance advocate; but I would 
say that I am convinced that this ques- 
tion is not on the boards at the present 
time and that Mr. Love’s statement is 
true that the government is doing noth- 
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ing under the guise of war measures to 
advance the governmental insurance 
theory. 

Has a Monumental Task 


Can we ask more of an administration 
that is carrying on the greatest war in 
history under difficulties that at first 
seemed insurmountable, but which are 
now, thanks to really superhuman efforts 
at Washington, yielding to treatment? 

I have come to admire the efficiency 
of this Washington machine, the won- 
derful spirit of sacrifice and patriotism 
in which the work is being accomplished, 
and the ability which has been displayed 
by many men who when large responsi- 
bilities have been placed upon them have 
proved equal to them when others whose 
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A. C. NELSON 


ADJUSTER OF AUTO LOSSES 
All Losses‘given my PERSONAL Attention 


DETROIT, MICH. 


THOROUGH 
INVESTIGATIONS 














the anticipation of their success have 
failed. 
New Washington Seen 


There is a new Washington in the 
making, a combination of efficiency with 
Jacksonian simplicity and democracy that 
is very appealing and inspiring. It is 
true that the men from the west are not 
exactly free to tramp the White House 
corridors in their cowhide boots, or rest 
them on the president’s desk, as in the 
days of ”’Gineral Jackson,” but then the 
westerners no longer wear cowhide 
boots. Besides Washington, like the rest 
of the country, is practically under mili- 
tary law and we are fighting for the 
freedom and democracy of the world. 
Washington is at the present time a 
great democratic efficiency machine with 
one purpose, and one only, in mind, to 
win the war. 


Atmosphere at Washington 


It is worth while giving insurance men 
some idea of the atmosphere at Washing- 
ton because it is through a lack of under- 
standing that unnecessary mistakes are 
sometimes made. 

I was at the Cleveland agents’ conven- 
tion of the National Association of In- 


I have come to know him since coming 
here. Mr. Nesbit is not the mouthpiece 
of the Treasury Department, as Mr. Mc- 
Adoo and Mr. Love are supposed to give 
out anything that is intended for publi- 
cation, but I asked him for a personal 
word from him to the insurance men of 
the country and he gave me this: 

“I know of no movement looking to- 
wards the government's taking over the 
insurance business of this country. The 
work of the Bureau of War Risk is tak- 
ing every bit of my time and the only 
news I have had regarding such alleged 
‘movement’ has been contained in certain 
insurance press articles which have come 
to my attention in the form of marked 
copies of the papers. If there was any 
such movement I feel certain I would 
have heard of it.” 


Nesbit a Close Student 


Mr. Nesbit is a close student of insur- 
ance and while you may not agree with 
all his conclusions he must be given 
credit for being an earnest, intelligent 
investigator and a man whose ideas are 
worth considering. Has that not been 
one fault of the fire insurance business, 
that, unlike the life, it has not always 
been willing to consider suggestions 





surance Agents and I see nothing incon- 
sistent with the raising of a fund to 
make the local agents’ association larger 
and stronger for the purpose of meeting 
the problems that will confront them 
during and after the war. We have to 
fight this war with one hand and take 
care of our domestic problems with the 
other. Mr. Love nor any one else can 
be prepared to say what shall be done 
after the war and certainly he and all 
the rest of the administration are giving 
their undivided time and attention to 
matters immediately and intimately con- 
nected with their several departments, 
and to nothing else. So it is a question 
how much influence the Cleveland action 
will have rather than whether it was 
ill-advised. 


Mr. Nesbit’s Statement 


Perhaps even a closer student of the 
situation as regards insurance than Mr. 
Love is Charles F. Nesbit, former super- 
intendent of insurance for the District 
of Columbia, and now head of the war 
risk insurance bureau. I wish that in- 
surance men could know Mr. Nesbit as 


from the outside? The result is that the 
fire insurance companies are sometimes 
regarded with suspicion. They are 
charged with maintaining a trust, or 
with showing the inevitable trend to- 
ward a monopoly. The effect of this is 
that public officials charged with the 
business of regulating them, and dealing 
with them, gradually become opposed to 
them and finding regulation and inter- 
ference resented, fall back upon the idea 
of government or state insurance. This 
is one of the conditions that may help 
bring more timely discussion of govern- 
ment insurance than the one-sided one 
that is being carried on at present. I 
could arouse no interest among the offi- 
cials with whom I talked on the subject 
of government insurance as having any- 
thing to do with the present situation. 
It was very easy to develop a critical 
attitude towards the fire insurance busi- 
ness akin to that which is held by many 
people towards “big business.” It is 
rather strange that this feeling should 
exist so near the surface towards fire in- 
surance and not be in evidence toward 





the life companies. 











General Agents Wanted 





LTD., OF LONDON, ENGLAND 
Surplus United States Statement, 


liability is unlimited. 


APPLETON & 





Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


$ 461,101 
Surplus Home Office Statement - - 11,727 


UNITED STATES aT Inc., of NEW YORK, 


$830,150 
In addition to this each subscriber's 


COX, Attorneys 
3 South William St. 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG.” 
Suples - - - - + - $1,348,075 

022 THE TOKIO MARINE AND FIRE 
INSURANCE CO. . 
LTD., OF TOKIO, JAPAN 
(Marine Department) 
Surplus United States Statement, $562,916 
Surplus Home effice Statement, $7,433,611 


NEW YORK 

















reputations and experience have justified 
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TO GET UNIFORM COMMISSION 





Plan Will Be Presented to All the Con- 
ferences on State Agencies 
Compensation 





At the meeting last week in Chi- 
cago of the state agencies committee 
of the National Automobile Underwrit- 
ers Association, there was formulated 
a proposed uniform commission rule to 
govern state and general agencies. 
This proposed rule will be presented 
to the interim committee of the asso- 
ciation at its next meeting, scheduled, 
most probably, for the latter part of 
the last week in October. lf approved 
by this committee the rule will be sent 
to the five local conferences for adop- 
tion, after which it will be referred 
back to the association at its annual 
meeting for final action. 

The purpose of the proposed rule 
will be to establish a maximum limit 
beyond which commissions must not 
go. The effect of the limit will be to 
lower the acquisition cost, while stab- 
ilizing commissions throughout the 
country. 


WRIGHT REVIEWED THE FIELD 





Assistant Secretary of the Fireman’s 
Fund Tells Something of History 
of Automobile Insurance 





The other day at the close of busi- 
ness hours, Assistant Secretary C. C. 
Wright of the Fireman’s Fund, who 
is in charge of the automobile depart- 
ment, gave a talk to the home office 
employes. 

He outlined the wonderful growth of 
automobile insurance during the last 
two decades, explaining that the first 
small beginnings of this class took 
place about 1902. The Fireman’s Fund 
was the first large company to under- 
write these risks, entering the field at 
this time with the serious intention of 
making good. The record of the com- 
pany last ‘year when it did the largest 
volume of automobile business of any 
fire company writing automobile in the 
United States, explains the well di- 
rected efforts of its officers in automo- 
bile underwriting. 

The Fireman’s Fund was the first com- 
pany with a nation-wide agency plant to 
indulge in the automobile business on a 
large scale, although as early as 1905 
there were two other companies—one in 
Boston and another in New York—writ- 
ing a limited amount of automobile in- 
Surance through their marine depart- 
ments. 

Mr. Wright explained that the making 
of rates was effected in the various dis- 
tricts of the United States by the west- 
ern, eastern, southern, New England and 
Pacific Coast conference fields—each dis- 
trict making its own rates in the manner 
Prescribed by a national organization, 
the National Automobile Underwriters 
Conference. 

in mentioning the part that the Fire- 
man’s Fund played in automobile under- 
Writing, Mr. Wright stated that J. B. 
Levison, its president, was prominently 
identified with the formation of the na- 
tional body, and that he is now one of 
the delegates from the Pacific conference 
that composes the National conference. 

The same principles, of course, apply 
to automobile insurance as to fire, ma- 
— and other lines, the most important 
eing cooperation, organization and 
800d-will. Mr. Wright pointed out the 
Straight and narrow path which a com- 
Dany must follow to live up to the high 
Standard set by the lofty ethics of every 


— of underwriting. The Golden 
“tag of automobile underwriting have 


een found no less hard to follow than 
those of kindred lines. Hard and fast 
Tules have been set down by the five 
ee oblile underwriting associations 
0 sometimes apparently work a dis- 
: vantage to those companies which fol- 
Ow them to the letter—particularly when 
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PHILADELPHIA 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 
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Capital 
$4,000,000 
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$28,000,000 











thereby achieve an apparent competitive 
advantage. 


High Theft Ratio at Wichita 


One of the leading companies has noti- 
fied its agents at Wichita, Kan., that it 
will not write any more theft insurance 
on automobiles in that vicinity. It is 
thought that other companies will take 
similar action, owing to the high loss 
ratio there. Some automobile underwrit- 
ers say that the proper thing for com- 
panies to do is to cease writing theft 
insurance in cities where it has become 
a profitable business to steal cars, prob- 
ably with the connivance of the city 
police. The company that has withdrawn 
from Wichita has lost 14 automobiles 
and paid other losses by theft of parts 
or damage by thieves numbering 54 cars. 
Its actual loss on theft amounts to $14,- 
000 this year. It is estimated that thieves 
in Wichita have cost the insurance com- 
panies from $100,000 to $150,000 on auto- 
mobiles this year. There seems to be 
something radically wrong in that city. 





Has Gotten a Good Start 


The Indemnity Company of America, 
with headquarters at St. Louis, is now 
operating in eight of the leading states 
and has built up a very good agency 
plant. It has subscribed $30,000 to the 
fourth Liberty loan. Its entire Liberty 
bond holdings are now $150,000. In addi- 
tion to this the officers and employes of 
the company have subscribed liberally in 
a personal way. 





Deprecates Indiscreet 
Critical Publicity § 











A T a special meeting of the committee 
on laws of National Board, the fol- 
lowing statement of opinion was 
adopted: 

“This committee deprecates the pub- 
lication of matter criticizing the atti- 
tude or assumed intentions of the gov- 
ernment or agitating the question or 
possibility of state or federal insurance, 
inasmuch as it is keeping closely in 
touch with the situation and believes 
that if anything threatening arises the 
legitimate interests of our members. 
can be handled with more success and 
satisfaction to all concerned through 
the organization of the National Board 
of Fire Underwriters.” 


Organizing New Rossia at Copenhagen 


It is stated that the Rossia Reinsur- 
ance Company at Copenhagen is being 
organized with a capital of 6,000,000 
kroner. The Russia of Petrograd has 
subscribed two-thirds of the capital and 
interests connected with the Interna- 
tional of Copenhagen subscribed one- 
third. The manager of the New Rossia, 
which will have its headquarters in 
Copenhagen will be Gertz Kaz, who is 
assistant manager of the Rossia of Pet- 





other companies fail to do so, and 


rograd. B. Kamenka, chairman of the 


Rossia of Petrograd will be chairman of 
the board of directors of the new Rossia. 


Death of T. H. Conderman 


PHILADELPHIA, PA., Oct. 9.—Theo- 
dore H. Conderman, vice-president of 
the Fire Association, died suddenly Mon- 
day evening in Philadelphia of paralysis. 
He had been a director of the company 


since 1878 and vice-president since 1892. 
He was 73 years old. 


Before leaving for Dallas, where he 
has become manager of the Texas Cotton 
Seed Oil Mill Bureau, A. R. Andrews, who 
recently resigned as secretary-member of 
the Texas fire commission, was presented 
by his force of employes with a hand- 
some gold watch as a token of their 
esteem. 








DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS . MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 
C.H.TAYLOR 
1865 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


IOWA 








ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 
62 S. Ch ong ag = 1 

Aro! "R. Ha W. A. Bartlett 
=e Ice a J atone A Losses, 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7% Robeson Bldg., Champaign, Ill. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. ; i 
618 W. Jefferson Springfield. Illinois 
ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 














North & Central Southern Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 
BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 
34 years in insurance work 





Nor. & Cent. Southern _ Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 
J. M.HILTON 
1438 Ist Nat’l Bank Bidg., Chicago, Ill. 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


IND. ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and I 
arine Losses 








KANSAS 
THE WARREN Se yetaanaes 


ADJUSTERS of FIRE, TORNADO, HAIL, 
HEFT and AUTOMOBILE LOSSES 
ARREN, Manager, Wichita, Kansas. 


R. B.W 





KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
+ FIRE, TORNADO and AUTOMOBILE 


HUTCHINSON 5 5 KANSAS 


KANSAS 
B. R. BOLINGER 


: Fire, Tornado, Hail and Automobile 
Losses Adjuste 
Bucklin 





Kansas 





MICHIGAN 
FREDK. M. CHAMPLIN 


629 Michigan Trust Building Grand Rapids, Mich 
Adjuster of Fire Losses 





MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 


Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses’ 








803 Bee Bldg. Phone Red 5848 Omaha 
N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 


Grand Forks, N. D. 
PROMPT SERVICE 
20 YEARS EXPERIENCE 





OHIO 
JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 


WESTERN FIELD 

INSURANCE ADJUS co. 
C. W_ Crossan G. W. Shirley H. G. Fowles 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansaa City, Mo. 
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Room 1, Cook 
Local 


Oshkosh, 
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ANTHONY —— HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICKARD j 
WICORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IH 1850, Presiden Vico-Peesient Vieo-Prscident Secg-Thene, 
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Cash Capital - - — $1,000,000.00 THOMAS E, GALLAGHER HENRY REIS, M. D. ‘NAPOLEON PICARD 
le ii aa 509,763.64 Net Surplus. -  - —$1,986,731.93 JAMES F. HOULEHAN JOSEPH BERNING ANTHONY MATRE 
Liabilities- - - 5,223,031.74 Surplus for Policy Holders 2,986,731.93 DR. FELIX GAUDIN HUGH O'NEILL FRANCIS J. MATRE 
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ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 
RICHARD D. HARVEY 


A good company for good agents 


a MARQUETTE NATIONAL 
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INSURANCE EXCHANGE 
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Fire Insurance Company, of Davenport, Ia. 
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agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 
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lines, including Ocean and Inland 
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JUDGE HORNER TELLS 
OF LIFE AGENTS’ WORK 





Head of the Probate Court of Cook 
County Pays Notable 
Tribute 





IS HOPE OF THE WORLD 





Shows How Hundreds of Estates 
Would Be Insolvent Were It Not 
for Insurance 





Judge Henry Horner of the probate 
court of Cook county, Illinois, whose 
jurisdiction includes Chicago, spoke on 
the public need of the expert life in- 
surance agent at a birthday dinner ten- 
dered Oct. 5 to Herman Kramer, city 
manager of the Penn Mutual at Chi- 
cago. 

Judge Horner began by commenting 
on the fact that in years past the life 
insurance agent was a mere solicitor, 
one who did not hesitate to importune 
for an application by an appeal to sym- 
pathy. Today, however, the life in- 
surance agent is recognized as a needed 
counselor and a reliant friend. The 
speaker declared that his experience 
as a probate judge in Chicago has 
taught him that life insurance is an 
indispensable social service, requiring 
for its wisest utilization the services 
of life insurance counselors. 


Value of Life Insurance 


In his court about 25,000 estates 
are under administration. A large ma- 
jority of these estates would be in- 
solvent but for life insurance. The 
judge declared that he constantly sees 
business of importance saved from 
ruin by life insurance. The great hope 
of the widows and families of a ma- 
jority of decedents, as they come un- 
der his jurisdiction, is demonstrated to 
be life insurance. So he concluded that 
life insurance was not only a profes- 
sion as practised by the leaders in the 
business, but is the most helpful pro- 
fessional business in thé country. 


Life Insurance Needs Expert 


The life insurance counselor can 
point out that life insurance can be 
made to vest an estate in a way best 
suited to the insured’s needs, whether 
that be by a one-sum payment of the 
fund or in the form of guaranteed in- 
come for life or a specified period. So 
the life insurance policy in effect can 
be made to incorporate the insured’s 

(CONTINUED ON PAGE 11) 





REASON Wt’ 48SUCCEED 


Our Own Men Get All of Our Good Positions 


We make all promotions from the ranks of 
our own agency force—thereby giving our own 
men the full advantage of all opportunities cre- 
ated by the development of new territory and 
the growth of the company. We give our men 
something to work for at all times. 


An agent can work with a lighter heart and 
a firmer hand if he has an absolute knowledge 
that the opportunity will come for him. 


If you are a PEORIA LIFE Man we will 
not only make you a success, but will give you 
an opportunity for all your ability. We will 
help you climb higher. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY POLICY 
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INTERNATIONAL LIFE 1918 MESSAGE 


OUTSTANDING 
INSURANCE 
DOUBLED 


WHILE ASSETS 
QUADRUPLED 


$75,000,000 of insurance in 
force and $10,000,000 of assets 
are talking through the greatest 


In 5 Years 


combination of policy contracts 





- now before the public when 
Home Office e . . 

the International Life bids you 
to examine into the merits of contracts offered by 


the “Company of Today with Methods of To- 


morrow.” 


INTERNATIONAL LIFE 
OF ST. LOUIS, MISSOURI 








LIFE INSURANCE SECTION 


WOODS HAS NO FEAR 
OF GOVERNMENT PLAN 


Declares American People Have 
Too Much Good Sense to 
Favor Autocracy 








SAYS COUNTRY IS SAFE 





If There Are Classes Companies Will 
Not Insure; Other Provision 
Must Be Made 





PITTSBURGH, PA., Oct. 7.—Ed- 
ward A. Woods, manager of the Equi- 
table Life of New York and ex-presi- 
dent of the National Life Underwriters 
Association, gave his views today to 
THE NATIONAL UNDERWRITER on the like- 
lihood of the government extending its 
life insurance functions. He said: 

Either the government will or will 
not go into the life insurance business 
beyond making provisions for our re- 
turning soldiers and sailors. It cer- 
tainly ought to provide insurance for 
those who come back in such condition 
that they could not otherwise continue 
their own insurance. 


Effect of Government Plan 


If the government does go into the 
life insurance business, it is in the high- 
est degree improbable that it will do 
anything other than provide, as it has 
done in the soldiers’ and sailors’ insur- 
ance act, as England, Germany and 
other countries have done, a minimum 
amount of insurance for the classes 
that are now not reached at all. The 
government’s very purpose in having 
nation-wide insurance will be to insure 
those whom we have been unable to 
insure. We would be “dogs in the man- 
ger,” therefore, to urge that the gov- 
ernment should not insure those we 
cannot. And even if the plan pro- 
vided by the government to insure 
these people means including in it some 
of the people we are able to insure, it 
still will leave; with all the influence of 
compulsory insurance and a_ thor- 
oughly insured country back of it, any 
number of untapped mines of insurance 
prospects for us. Government insur- 
ance has not stopped the career of life 
insurance men for regular companies 
in England, Germany or any country 
except Italy, whose example we are 
not likely to follow. 


Not to Go Into the Byways 


It is not likely the government will 
care to make any provision for such 
lines of insurance as are open to us 
now to provide for credit, for partner- 
ships, for life incomes to any consid- 
erable amount, to provide for the pay- 
ment of inheritance taxes, or the multi- 
tude of doors that are opening before 
us in such bewildering array that the 
question is, “Into which shall we go?” 


Not Going to the Bow-Wows 
Neither can I be persuaded that we 


are fighting the war for democracy 
(CONTINUED ON PAGE 11). 
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PAN-AMERICAN LIFE INSURANCE 
b..5. cw tawny og Fhe a 


President LOUISIANA Vice-Pres. and Gen. Mgr. 


Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
gtade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 











Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Whitney Central Bank Building, New Orleans, Louisiana 








GIVES COMPANY CHANCE 


FARMERS OF DENVER PLANS 





Kansas Commissioner Names Three 
Requirements That Must Be Met 
to Stay Suit 





DENVER, COL. Oct. 8—A new 
lease of life has been extended to the 
Farmers Life of this city by the Kan- 
sas insurance department upon the 
company complying with certain condi- 
tions. E. M. Ammons, former gov- 
ernor of this state and president of 
the company, had a long conference 
with Carey J. Wilson, insurance com- 
missioner, last week, and has returned 
home to try to put the plans into ef- 
fect. 

The first requirement is that the offi- 
cers and directors must stop the con- 
tinual quarreling and bickering among 
themselves. The second requirement 
is that two officers are to be drop- 
ped at once. Both are charged with 
collecting extra commissions on loans 
made by the company. The third re- 
quirement is that an office manager 
be secured who knows the life insur- 
ance game and he is to be put in 
charge of the office management of 
the company. 


Would Not Press Suit 


When these requirements are ful- 
filled Kansas will make no effort to 
rush the trial of the receivership pro- 
ceedings to separate the business of 
the old Anchor Life and the Farmers. 
There seems to be some hope that 
some of the real estate holdings of 
the Farmers may develop into things 
of value and if these hopes materialize 
the company can remove the impair- 
ment against it and be put back on 
its feet as a real insurance company. 
The company acquired the real estate 
through mortgages held by the old 
Guaranty Life of Texas, which the 
Farmers reinsured. The mortgages 
had to be foreclosed and then it was 
found that some of the property car- 
ried loans of far greater value than 
the market value of the property. Some 
of this property is said to be grow- 
ing in value and offers have been re- 
cently made for it. 

The Farmers reinsured the Anchor 
Life but the reserves are still held 
by Kansas. The suit now in the courts 
is to segregate the Anchor Life busi- 
ness and either distribute the assets 
to the policyholders or reinsure the 
business. The reserves are ample to 
give the policyholders a real bonus 
if they were distributed. 


The Shenandoah Life of Virginia has 
added $50,000 to its assets since the first 
of the year and made good progress all 
along the line. The surplus shows a 
healthy increase and new business has 
been entirely satisfactory. 


ATLAS LIFE STARTED 


TULSA COMPANY IS LICENSED 





New Institution Begins Its Career Un- 
der Very Favorable Auspices—H. 
O. McClure Made President 





The Atlas Life of Tulsa, Okla., has 
been licensed with capital of $100,000 
paid up. The authorized capital and 
surplus is $1,000,000, but the company 
decided to qualify for business and in- 
crease the capital from time to time 
as the subscriptions are paid in. H. O. 
McClure, the president, is president of 
the Tulsa Board of Education. Dr. J. 
H. Florence is vice-president and med- 
ical director, having formerly been 
medical director of the Great Southern 
Life, of Texas. Frank Phillips of Bar- 
tlesville, a banker, is another vice-presi- 
dent. John W. Gilliland and J. N. 
Greis, other vice-presidents are well 
known oil producers of Tulsa. G. R. 
McCullough, the treasurer, is presi- 
dent of the First National Bank of 
Tulsa. Dr. S. De Zell Hawley, the sec- 
retary and medical director, is a prac- 
ticing physician of Tulsa. Hubert H. 
Sharp is assistant secretary. 


Directors Are Prominent 


Among the directors are W. E. 
3rown, president of the Union Na- 
tional Bank of Tulsa; E. R. Perry, 
vice-president of the Cosden Oil & Re- 
fining Company; J. W. Hadley, an oil 
producer; P. C. Dings, a banker at 
Ardmore; R. M. McFarlin, president of 
the McMan Oil Company; E. W. Sin- 
clair, president of the Exchange Na- 
tional Bank of Tulsa. 

A branch office will be opened at 
Dallas, Tex., immediately; the com- 
pany operating in Oklahoma and Texas 
for the present. James A. Stephenson 
and William Hargis Walker, the pro- 
moters of the company, will have 
charge of the agency department. Mr. 
Stephenson was formerly president of 
the Southland Life and later was vice- 
president of the Great Southern. Dr. 
Florence has moved to Tulsa and will 
give all his time to the Atlas. 


Mutual Benefit’s Classification 


The Mutual Benefit Life, in classify- 
ing its policies, shows that of its poli- 
cies issued last year 62.66 percent were 
ordinary life; 25.67, twenty-pay life; 
3.58, five-year term; 3.23, twenty-year 
endowment; 1.41, fifteen-pay life, and 
the rest were scattering. 


Will Build Addition 


NEW YORK, Oct. 2.—The Metro- 
politan Life has purchased Dr. Park- 
hurst’s former church at Madison ave- 
nue and Twenty-fourth street, opposite 
its home office building and adjoining 
its anex and will build an addition. 











agents, medical examiners, and appli 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
a Lol : ORGANIZED 1913 b 
NE caked kia anaconda wnelaaies 
OUR FACILITIES = Lae INDIANA 
Central Office * 


INDIANAPOLIS, IND. 








German Mutual Life of St. Louis 


(Name to be changed as soon as formalities can be complied with) : 
A Purely Mutual Company with an Honorable Record of 60 Years 
Assets over One and a Quarter Million. Has some good general agency territory still open in the 
State of Missouri. As Strong as the Strongest. As Good as the Best. 
FREDERICK H. KREISMANN, Prest. EDWIN J. MEYER, Sec. and Treas. A.L. AMBLER, Supt. of Agencies 














E ACID TEST Capable Agents Wanted 
lau al 
rality f 
rer mg A places = high on the list. 
Low Cost 


J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











THE MINNESOTA MUTUAL 


LIFE INSURANCE COMPANY 
E. W. RANDALL, President T. A. PHILLIPS, Sec.-Actuary 


A GOOD OLD FASHIONED GENERAL AGENCY CONTRACT 
Providing Good Commissions and Liberal Expense Allowance 


for 
THE EASTERN HALF OF NEBRASKA 


dd 














For particulars 


E. S. ALBRITTON, Supt. of Agencies SAINT PAUL, MINN. 











A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 

pends upon the thrift seed sown now. {Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 











The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


W. H. EASTMAN 
Secretary 


JOHN H. EDWARDS 
President 





























OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 


FAVORABLE POLICIES 
SERVICES TO AGENTS 


A progressive Company with progressive 
methods. We offer an opportunity to a reliable 


twelve months. 





man who can secure 100 applications during | 
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OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 
PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 

- AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 
FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 


WRITE US TODAY—We have territory open and best commissions. 








Insurance Company 
INDIANAPOLIS, INDIANA — 


Reserve Loan Life 
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W. W. LANE, Secretary 


LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 

















SOME THOUGHTS ON SELLING 














FROM MUTUAL LIFE POINTS 


THE deceptive lapse ratio—The so- 
licitor is sometimes confronted 
with the so-called lapse ratio of a 
competing company, which may seem 
to be lower than that of his own com- 
pany. This ratio of lapses to mean 
insurance in force is misleading, as 
are all ratios, but it is even more 
flagrant in this respect than many 
others, 

A policy lapses only when it termin- 
ates by default before a surrender value 
of any kind has accrued. It termin- 
ates by surrender when the insured 
is granted extended insurance, cash, 
paid-up insurance, or other value. Gen- 
erally a termination by lapse is less 
detrimental than a surrender. 

To illustrate. Lapses may be al- 
most completely eliminated by an ex- 
pedient' sometimes adopted. Policies 
which terminate at the end of the first 
year by a failure to pay the accruing 
premium, mean a loss to the company 
under any and all circumstances. 
Nevertheless, some companies allow 
extended insurance for perhaps thirty 
days, or other surrender value, in a 
case of this kind. Such terminations 
will then be listed as surrenders and 
not as lapses, and the lapse ratio ac- 
cordingly will be very low and also very 
misleading as a basis of comparison. 

Notwithstanding this apparent im- 
munity from lapses, a company—that 
is, the persistent policyholders of the 
company—will suffer greater detri- 
ment under such circumstances than 
would have resulted had the policy 
actually terminated by lapse. The 
business has gone off the books in 
either case. As a lapse, there would 
have been a loss; as a surrender, there 
would be a greater loss to the extent 
of the cost to the company of the 
surrender value allowed. 

‘ > 


OW about insurance?—You would 

not sleep tonight if you had failed to 
renew the fire insurance expiring yes- 
terday on your business block or stock 
of goods. Did it ever occur to you 
that you yourself are much more likely 
to die than your property is to burn? 
Every man dies, but not 10 percent of 
existing buildings will ever burn. Do 
you sleep well of nights? 

It would seem to be the part of dis- 
cretion for stock companies, and es- 
pecially the younger ones, to say as 
little as possible about the danger of 
smaller dividends in mutual companies 
on account of war mortality. The 
agent will understand that this line of 
argument is applicable to practically 
all non-participating insurance. 


* * * 


GIVE him a good rating—It has 
been said that the first require- 
ment of the lawyer is to know how to 
charge, and surely the first desider- 
atum of the life agent is to know how 
to “size up” the prospective applicant. 
When the writer first started out as a 
solicitor he had the hardihood to tackle 
the superintendent of the local street 
railroad who was known as a tough 
case and who had at one time or an- 
other sharply rebuffed every life in- 


lorn hope but you never can tell, and 
it was an agreeable surprise when the 
prospect readily agreed to consider the 
subject. Every tough case is bound to 
surrender sometime. Knowing that the 
prospective applicant was a rich man, 
the agent ventured to propose a policy 
of $10,000. Imagine his surprise when 
he was told to make it $20,000. For- 
tunately he had the presence of mind to 
accept the amendment without debate, 
but it. was not until years afterwards 
that he realized his mistake in not pro- 
posing $50,000 at the start. It never 
offends, and it often pays, to ask the 
prospect for at least as much as his 
financial standing would warrant his 
taking. 

*x* * * 
HE antidote for the mortgage—Say 
to your prospect: You intend to 
pay off that mortgage as soon as you 
can, but if you should die before you 
have attained your aim, how will your 
helpless dependents manage to free 
themselves from the burden? This is 
doubtless a source of great worry to 
you. 
You can insure for yourself free- 
dom from such worry by taking out 
an endowment policy equal in amount 
to the mortgage and maturing at the 
same time. Such an arrangement is a 
semi-compulsory system of saving the 
money required to cancel the mortgage 
when due. If you live until the ma- 
turity of the endowment you yourself 
will cancel the mortgage; if you die 
meanwhile your dependents can cancel 
it. Thus your mind is at ease and 
your enjoyment of life increased. 
* -* * 


W RITE him for a little more—Why 
didn’t you write that last prospect 
for $5,000 instead of $2,000? You “fig- 
ured” that he couldn’t pay for $5,000? 
Well, at any rate he wouldn’t have 
felt insulted at being classed as a $5,000 
man, and you might have compromised 
on $3,000. At least, you could have cut 
it in two’ and written him for $2,500, 
on the ground that the extra $500 would 
come in handy for doctor’s bills, fun- 
eral expenses, monument, and other 
extra needs. 
eae 
A CT promptly—Labor saving expedi- 
ents are not always desirable in life 
insurance soliciting. If you have had 
information from any source, or have 
reason to suspect, that Mr. X is about 
to insure, you can save time by writing 
him a letter, enclosing an appropriate 
piece of literature and asking for an 
appointment, but your more alert com- 
petitor will get the business. Better call 
on him in person at once. 
x ok x 





Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 
A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Toledo Travelers Life hacuianhe Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











State Mutual Life Assurance Co. of Worcester, Mass. 


INCORPORATED 1844 
REAL MUTUALITY for nearly THREE-QUARTERS OF A 
CENTURY has characterized all Company activities to the advantage and 
satisfaction of policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 














A Few 
Life General Agency Openings 


In the following states: 
Illinois, Indiana, Iowa, Michigan, Minnesota, 
Missouri, Ohio, Pennsylvania, Texas and Virginia. 


In making application give full information as 
to experience, age and general qualifications. 


Address: 
AGENCY DEPARTMENT 


Continental Assurance Company 
910 Michigan Avenue, Chicago 

















OUNDS well—But the earnest, ob- 
servant, experienced solicitor will 
know when to ask the prospect to sign, 
even though he never heard of the 
“psychological moment” and doesn’t 
know that there is “any such animal.” 


B. U. Rannels, manager of the ordi- 
nary department of the Prudential at 
Cleveland and formerly assistant super- 
intendent of schools in Cleveland, has 
temporarily relinquished his duties to 
take up government work. He will have 
charge of the business dealings with rep- 








surance man in town. It seemed a for- 





resentatives of colleges in Ohio, Indiana 
and West Virginia. 








Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, Ill. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE" 3 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Maneget 
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MILITARY REGISTRATION 
IS MADE AN EXCUSE 





Prospects Say They Do Not Want 
to Incur Further Obliga- 
tions Now 





HELD AS FLIMSY REASON 





Men With Dependents or Holding Re- 
sponsible Positions Are Amply 
Protected in the Draft 





Some life men in their daily work 
seem to be discouraged over the ex- 
cuse that is being made by some of 
the older men of military age when ap- 
proached on the subject of life insur- 
ance to the effect that they do not de- 
sire to incur any further obligations at 
this time, owing to the uncertainty of 
the situation. They say that they have 
been registered and that the govern- 
ment may call them to the front at any 
time. They declare they have their af- 
fairs to look after and get in shape in an- 
ticipation of being called into the serv- 
ice. These excuses are doing more 
harm than any other these days to life 
insurance solicitation. They get the 
agents discouraged. They begin to 
think that everyone registered is auto- 


— eliminated from the prospect 
ist. 


Cc t by Ch + 





D. Freeze 


Chester D. Freeze of Girardin & 
Freeze, managers of the Phoenix Mu- 
tual Life in Chicago, in commenting 
on these excuses, calls attention to the 
fact that the men beyond 31 who have 
dependents, or are engaged in impor- 
tant work or are holding positions re- 
quiring skill and expert knowledge, are 
safe as the government is not seeking 
to add to its burdens by taking on mar- 
ried men or those that have people de- 
pending on them. The government has 
all the load that it wants to carry. It 
is seeking single men or those who 
do not have dependents. There are 
something like 1,800,000 United States 
troops on the other side at this time. 

here are a million men in the various 
camps. Even single men who are called 
in at this time will hardly get over seas 
inside of a year. When they reach the 
other side they will have to go through 
a period of intensive training that will 
require much time. 


Not So Urgent a Call 


There is not the urgent call for rapid 
shipment of men as there was pre- 
viously. The government will get a 
large body of men below 21 years of 
age who will make the best fighters, 
who have not started in business, who 
have no dependents and are just the 
caliber of fighting men that it desires. 
This will be the rich recruiting ground 
for the government at this time. 


Wanted More Independent Men 


The draft ages were extended to 
enable the government to get more 
single men or men with dependents 
who can look out for themselves. Men 
with dependents are safer than ever. 
The likelihood of their being called out 
is extremely remote. Even if any of 
them should be called into the service 
It will be to relieve ‘younger men who 
are now doing guard duty, clerical work 
or something of that sort so that the 
latter can go over the seas. So far as 
the insurance conditions are concerned 

r. Freeze says there has been but lit- 
tle change brought about by the ex- 
tension of the military age. 


Should Prepare for Emergencies 
He says that a man with dependents, 


affairs, has obligations resting upon 
him at present and he should meet them 
and prepare for all emergencies regard- 
less of the war. Even if the worst 
should come and he should be called 
on to shoulder a gun and fight, his life 
insurance will be a big asset to him. 
He may be disabled .or invalided so 
that he cannot get insurance when he 
comes back. If he goes into service 
he should take the full $10,000 life in- 
surance that the government offers. It 
will be a big thing for him. He should 
not, however, overlook conditions that 
confront him now and should prepare 
for his future just as if he had not reg- 
istered for military service. He cannot 
annihilate his relationships nor his re- 
sponsibilities. He needs to look the 
situation squarely in the face, realize 
that if he is called into the service and 
has dependents or a business there will 
be greater reasons for more insurance 
protection. Some companies provide 
in their military clauses that there is 
no extra premium to be paid while the 
assured is in this country. Some re- 
quire the extra premium. lf a man 
thinks he may be called he had much 
better provide for ample protection 
until he is called and not take any 
chances. The great probability is that 
he will not be called into the service. 


Regarded as Flimsy Excuse 


The fact of the matter is that a man 
with dependents who is using his regis- 


surance is fishing around for an excuse. 
It can be readily overcome. The new 
draft ages have really removed but 
few more prospects from the list. This 
law has greatly strengthened the se- 
curity of men with dependents as they 
are quite sure now they will not be 
called to the front, or at least if they 
are called in military service it will be 
for duty in this country. People are 
thinking in higher insurance terms be- 
cause the government has placed $10,- 
000 as the amount an enlisted man 
should carry. This means that agents 
can talk in larger amounts to civilians 
who heretofore would be satisfied with 
a smaller amount of insurance. 





Good Advertisement in 


Age Card for Policyholders 





Max Lindauer, Chicago branch man- 
ager of the Connecticut Mutual, is dis- 
tributing an age card to his policyhold- 
ers above age 45. The card is to be 
used by older men who might be 
stopped by federal officers, questioned 
concerning their age, and temporarily 
detained because of their inability to 
exhibit proper credentials concerning 
their date of birth. The card used by 
Mr. Lindauer would be enough to sat- 
isfy any federal officer during a slacker 
raid and -has proven very popular with 
policyholders to whom it has been 
given. A complete wording of the 
card used by Mr. Lindauer follows: 

The Connecticut Mutual Life 
Insurance Company of Hartford 
This is to certify that................-. 


Gide ti decasavesecWonccaedee is insured in 
this company under Policy No......... 
ISSUCH OM. .cscccccccccccccccccs and that 


in his application for this policy he 
stated he was born ON.......ceeeeeeeeees 


Oct. 3, 1918 Branch Manager. 








tration as a reason for not taking in- |. 





AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 




















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, uriting policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets .......... 0... cc cecc cece ee eeeees $ 2,739,817.90 
Imsurance in Force.............ecceceeeeeeeeeee 24.398,839.00 
Surplus to Policyholders............-....++-.5+: 376,482.48 


New Continuous Monthly I: Polict ‘ 
Bplendid opportunities for AGENTS fo teen ceothe e Oke We ssatt inquizies from responsible partion 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 














For Better Bookkeeping 
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‘“ASK YOUR STATIONER ”’ 
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aman engaged in business, a man of 


Indiana National Life Insurance 


Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
1 For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
» ing Industrial 










| policies to 
Ordinary. 
Splendid op- 
portunities for 
good men. 














Address 
‘ELON A. NELSON 


President 


Home Office Building CHICAGO 


Chicago 











THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Ayents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 














WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
a directly with the Home Of- 

ce. 


We invite correspondence. 
PROVIDENT INSURANCE 


COMPANY 
BISMARCK, NORTH DAKOTA 

















STRICTLY FIREPROOF 


NEW HOTEL. 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSallet 


One minute from the 
Insurance District 


The Patrenage of Ing 


surance Men is , 
Solicited 




















LIFE INSURANCE—A JOB OR A PROFESSION | 


From Fidelity Mutual Bulletin 








is a bold man who would attempt 

to explain the difference between 
a job and a profession. Most people 
distinguish between the two on the 
basis of the pay envelope. The rivet- 
driver has a job and the doctor has a 
profession, they say. But when the 
doctor gets a salary from a railroad to 
look after the health of its employees 
he still has his profession and also a 
job. If one tries to put a limit on the 
salary and assume that at so much 
per, a man has a job, but when he gets 
twice that he has a profession, things 
get difficult—the rivet-driver in these 
days comes into the professional clas§ 
right away. 


S OMEONE has remarked that he 


ERE is how we look at it. The 

man who has a job works at it so 
many hours a day; the man who has a 
profession lives at it. That seems to 
be the real distinction. Also it ex- 
plains things and makes it perfectly 
true that there is a kind of rivet-driver 
who makes rivets and all that pertains 
to them his profession and not his job, 
and also that there are doctors who 
do not have a profession but who 
simply work at a job. The reason that 
one does not see very many of either 
is that the professional rivet-driver 
doesn’t remain a rivet-driver long—he 
goes up. The same is true of the job- 
holding doctor—only he goes down. 


O NE more gem of general truth be- 

fore we get personal. There is a 
host of callings in this complex old 
world of ours in which the great ma- 
jority of. the workers have jobs and 
continue to hold jobs all their lives. 
There is a smaller group in which the 
aspirants for membership must make 
their work a profession in order to 
survive. But as civilization becomes 
better organized and methods become 
more developed, the professional group 
is constantly growing. Centuries ago, 
surgery was a job—and a side job at 
that—for the barber. Now it is a pro- 
fession. The oldest inhabitant can re- 
member when nursing was done as an 
odd job until training advanced it to 
the dignity of a profession. It is the 
great trend of the time and it may be 
asserted pretty confidently that any 
work which requires constant study 
after preliminary training is likely to 
Lecome a profession in the long run. 


N OW, Mr. Agent, what is life insur- 
ance for you—a job or a profes- 
sion? If it is a job, it is something at 
which you work during your working 
hours in order to make money for your 
family. It is something from which 
you turn at the blowing of a figura- 
tive whistle and take off your imagin- 
ary overalls, seize your metaphorical 
dinner pail and trudge home to your 
well-earned rest. It is something which 
you have learned how to do and, once 
having learned, keep on doing in the 
same old way on the principle that the 
world owes a journeyman a_ living. 
There are life insurance agents who 
work that way, never changing, never 
originally applying a new idea and 
never using one until the management 
prescribes it—and the remarkable thing 
is that they have made a living out 
of it, for life insurance is a strong in- 
stitution and a certain number of peo- 
ple simply will have it. 


|F life insurance is a profession to 
you, then it means that you study it 
constantly, that you keep abreast of 
the best authorities on the subject, that 
you identify yourself with associations 
in which you get the personal views of 
and the personal contact with the lead- 
ers in your profession. It means that 
you are a life insurance man all the 
time—not necessarily working at it all 
the time, but identified with it all the 
time. It means that you have the 








Laurence R. Adams, Sec’y and Mga’ 





sense of service to your fellow man 


without which sense no —— 
man is worth his salt. 


[tT means that you are constantly im- 
proving your education and fineness 
of perception with regard to those 
things which make for the general ad- 
vancement of your community, your 
country and the world, because the 
world looks to professional men to 
give it grace and larger vision. It 
means that you have the sense to single 
out from these broader fields those par- 
ticular movements which in themselves 
help your work and the institution 
which you represent and with which 
also you have by reason of your train- 
ing a better acquaintance than the va- 
erage man, 





S it is a big order? Well, answer 

up. Do you belong to your local 
underwriters’ association? Do you 
read the literature of life insurance 
other than your rate book and policies 
—always admitting that these two are 
pretty good reading for the agent? 
Do you take part in the activities of 
your community as a professional man 
should for his own sake and the honor 
of his profession? Are you interested 
in health conservation, in safety de- 
vices, in sanitation movements, in food 
conservation, in thrift campaigns, in 
honest government? You ought to be 
identified with every one of them. Yes, 
for professional reasons and for finan- 
cial reasons as well. 


IRST—Your local association we'll 

say nothing about. That’s because 
there are few insurance men of first- 
class rank who feel that they can stay 
out. There is a kind of man who boasts 
that he can make all the money he 
wants without any help of that kind. 
Some doctors say the same thing, which 
doesn’t argue so much against their 
education as it does against the intel- 
lect of their patients. 


ECOND—tThe literature of life in- 

surance. No man ever thought or- 
iginally of all the good things in any 
business or profession—indeed, he is 
fortunate if he is able to add one really 
original idea to his work. The more 
he reads the more he is able to learn 
and study the methods and ideas of 
other men who are engaged i in his line. 
He may read too much, it is true, and 
get a congestion of ideas; but we would 
like to wager that to one agent who 
reads too much insurance literature 
there are ten who read too little. Our 
most modest hope is that you read this 
anyhow. 


T HIRD—Your activity in your com- 
munity. You never heard of a man 
losing money by being honestly active 
in honest community affairs. He_ is 
very likely to gain not only in the joy 
of living and his own self-respect, but 
also in his bank account. As to the 
broadening influence of increased read- 
ing and refinement—do not believe that 
they will ever get you into a frame of 
mind above your work. We have met 
felks who felt that way, but that was 
not because they were well read. If 
they had never read a line they would 
ne simply been some other kind of 
ool. 


But why pick out the health conser- 
vation, etc., you ask. First for the 
good that is in you and next because 
health conservation and sanitation— 
particularly sanitation—have reduced 
typhoid in the United States by more 
than 50 percent, during the past decade. 
They are closing in on the great white 
enemy—tuberculosis—which they wiil 
strangle some day with efficient medi- 
cal methods just as they did smallpox 
in the last generation. And if you can 
help to combat pneumonia you will not 
only contribute to the health of the na- 

















Provident agents find 
that in these war times it is 
not difficult to convince a 
man he is not carrying suffi- 
cient insurance. 





Provident Income Insur- 
ance is easy to sell. 





Write for information. 


THE PROVIDENT 


Life and Trust Company 
- offPhiladelphia. 


Founded 1865 
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15,000 PEOPLE 


Wrote us last year, in answer to 

our advertising, for an illustra- 

fs of the Fidelity “Income for 
ife.’ 


This Direct Lead Service 
helped to make 1917 the best year 
in Fidelity’s history. 

Agency 7 re vod ‘the right 
men. Write to da 


FIDELITY MUTUAL LIFE 
Insurance Co., Philadelphia 
Insurancein force Walter LeMar Talbot, 


@ over $142,000,000 President 











“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 

















tion but you will help its pocketbook 





Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 
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"FEDERAL UNION LIFE 
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because you will surely reduce life in- 
surance premiums. 


Feo? conservation and thrift you 
should urge and work for first as an 
American and a man in the greatest 
crisis in the history of the world. But 
food conservation will also bring bet- 
ter health and thrift will induce more 
people to put aside their money and 
think of their old age and the provision 
for the safety of their families. In 
honest government, too, you should 
take part because you are a human and 
not a mere animal—whether you make 
money by it or not. But you may also 
reflect that honest government is the 
greatest bulwark that life insurance 
can have—especially in these days when 
there are dim rumblings of the possi- 
bility of its being used as the football 
of politics and peddled in platforms at 
bargain rates to catch ignorant voters. 


S O you see that the job of life insur- 
ance is in getting the name on the 
dotted line, but the profession of life 
insurance is something bigger and 
broader. But remember that the job 
would not be so good a one if there 
were not men of fine brain and broad 
vision who have made it a profession 
and who have written into insurance 


agents to sell it to the public. 

Mind, it can be followed as a job and 
it is so followed by many who make 
real money from it. But it can be fol- 
lowed as a profession with greater 
dignity, with keener enjoyment, with 
increased service to your fellows, and— 
as it is perfectly right that it should— 
with greater financial return. 








Takes Up Insurance for 


Health—Makes Good 

















A woman, 53 years old, with a fam- 
ily, working in a Missouri town of less 
than 3,000, is one of the most consist- 
ent producers of the Pioneer Life of 
Kansas City. She is Mrs. Amanda 
Harmon, of Milan. Her husband is a 
retired farmer who spends his time 
looking after his various properties. 
They moved from the farm 15 ‘years 
ago. Mrs. Harmon got into insurance 
work five years ago, when asked to 
help organize a fraternal local. She 
got interested, and sold 125 member- 
ships in it—not one death occurring 
among those to whom she has sold. 

Last spring she took a Pioneer con- 
tract, and has been producing at a 
pace of $100,000 a year. Mrs. Harmon 
sells chiefly ordinary life for the peo- 
ple without much money, and 20-pay 
life for the rest. Nearly half of her 
business is sold to women. Naturally 
she is widely acquainted in the com- 
munity. 

“T like to sell insurance,” she said. 
“I try to sell only the kinds of policies 
that I think are the best, so I can be 
enthusiastic all the time. I feel, while 
going after prospects, that the Pioneer 
is to some extent my own company, 
and that I really have money in it— 
and that may be the reason .that all my 
applications have been accepted—and I 
think they will live a long time!” 

Mrs. Harmon was in ill health before 
taking up insurance work. She is in 
perfect physical condition now and de- 
clares that she would continue in the 
business for that reason alone, even if 
she were not making money. 


William J. Kern, whose agency of the 
Prudential was in the Duluth, Minn., dis- 
trict, was promoted to assistant superin- 
tendent in the same district this week. 


AMONG INDUSTRIAL MEN 
SHY AT LARGE APPLICATIONS 


Industrial 


made by the principal industrial 
companies of the country in cautioning | 
the men in the field not to write appli- | Keene & Hoagland of Peoria, Ill., are 
| managers was held last week with 75 
in 


cations for too large amounts on the 
industrial plan. Companies ask agents | 1 
not to allow an industrial application | agency gather each year in much the 





Companies Cautioning 
Agents to Write Ordinary Rather 
Than Big Industrial Cases 








A rather significant move has ~~ 
life 


to go beyond a certain figure, and say 


superintendents: 
Murphy, superintendent; Gary No. 2, 
A. J. Schultze, 
Chicago, S. J. Shaffran, superintendent; 
Hammond, Frank Lowry, 
tendent. 
Lindsey will divide his time between 
the four districts temporarily. 


Gary No. 2, Price 
superintendent; East 


superin- 
Assistant Supervisor W. B. 





Keene & Hoagland’s Meeting 
The third annual meeting of the 


$100,000 Club of the western general 
agency .of the Aetna Life, of which 


attendance. The leaders in this 








same manner that the agency force of 
a regular life company musters. Sev- 
eral gold prizes ranging from $50 to 
$100 were warded. The officers of the 
club for the coming year were elected 
as follows: President, James H. Stod- 
dard Rock Island; vice-president, Jean 
A. Pope, Moline; secretary, L. T. Wil- 
cox, Peoria. Frank Bushnell, agency 
secretary, and Dr. E. K. Root, chief 
medical director, were present from 
the home office. 











that a prospect who is willing to buy | | 
above that figure should take the busi- | 

ness on the ordinary life or intermedi- | 
ate plan. | 
That the companies are even forced | 
to make such an announcement is a |} 
positive indication that prospects who | 
were formerly able to purchase only in- 

dustrial business have now moved up | 
into the ordinary life class. The indus- | 
trial life solicitor has: become so accus- 

tomed to doing business on that basis , 
that he apparently fails to see the | 
change that has taken place and con- | 
tinues to write on the industrial plan 
prospects who should never be ap- | 
proached for anything but ordinary. | 
Therefore, applications for excessive 

amounts on the ordinary plan are being 

presented to the home offices, and it is 

necessary for the industrial companies 

to caution the men in the field con- 

cerning this. The instructions sent to 

agents are the best possible evidence 

that the field of the industrial life so- 

licitor has been widened and that with- 

in easy reach there are to be found 

many excellent prospects for ordinary 
life insurance. 


WOMAN IS SUPERINTENDENT 





Conservative Life of South Bend Ap- 
points Ada A. Vernon to Take 
Charge at Logansport 





An innovation has been made by the 
Conservative Life of South Bend, Ind., 
when Miss Ada A. Vernon, agent at 
Logansport, Ind., was appointed su- 
perintendent of that district. Miss 
Vernon started to work for the com- 
pany Dec. 10, 1917, and from that day 
to this has never had a cent of arrears 
on her debit. She has the honor of be- 
ing the leading agent in joint results 
for the year, fifth in monthly increase, 
fifth in ordinary increase, and stands 
third in collection percent. 

This ‘young lady never wrote a life 
policy in her life until she came to 
work for the Conservative. Her future 
career aS a superintendent will be 
watched with a great deal of interest. 

Simon J. Shaffran has been appointed 
superintendent of the company at East | 
Chicago, Ind. Mr. Shaffran has been | 
connected with a large company with | 
whom he made a splendid record, and | 
feels. that in his new field in East Chi- | 
cago he will make a record to be | 
proud of. : | 

Frank Lowry was appointed super- | 
intendent at Hammond, Ind. Mr. | 
Lowry was in the life business for a 
great number of years, but left it to 
follow other lines about a year ago. 

A new district has been created at 
Gary, Ind., to be known as Gary No. 
2, with Supt. A. J. Schultze, who has 
made a splendid record in the South 
Bend No. 2 district, in charge. 

The Calumet district has been dis- 
continued, and the following superin- 
tendents formerly working under a 

















GNSERVATIVE LIFE 
INSURANCE CO. 
SN. OF AMERICA 
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The Sign of Geod Insurance ~ 


Conservative Life Insurance Company 


of America 


(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 


Writein confidence to 


South Bend, Indiana 











NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 
Age 40........ $16.00 Age 45........ $17.50 


Agency Openings in Illinois, 
Indiana and Michigan 








HOTEL WISCONSIN 


Big Hotel of Milwaukee 
HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 

{ - AE. COPELAND, - Manager 

















SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in bond buying. Let us give 
you facts about real estate bonds. Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Iil. 




















FIRST RURAL OLD LINE COMPANY 





attractive contracts. 


Lowest participating rate of any regular life insurance in the world; 
first Michigan Company to write double indemnity insurance; short- 
est, cleanest policies in the world; total disability clause. Especially 


The Agricultural Life 


Insurance Company of America 
FRANCIS F. McGINNIS President, General Counsel and Founder 


We are writing at the rate of two millions a year and have a particu- 





larly attractive proposition for men with clean records who can 





deliver the goods—as General, State or District Agents. 





WILLARD E. KING, 


Vice-President and Mgr. of Agencies 








manager, have been made independent 





FRANKLIN A. BENSON, 
Sec’y and Supt. of Agents 


HOME OFFICE, Bay City, Michigan 














SCANDIA LIFE INSURANCE COMPANY 


30 Nerth La Salle Street Fr °° 


NO PRELIMINARY TERM—THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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CONFLICT WAS FOUND 
IN ILLINOIS PRACTICE 


State Department Found It Could 
Not Accept Liberty Bonds 
for Deposit 








COULD NOT USE STAMPS 





Demand Made That All Government 
Securities Must Be Properly Reg- 
istered With United States 





SPRNGFIELD, ILL., Oct. 9.—The 
companies depositing part or all of 
their funds with the Illinois insurance 
department have experienced more or 
less difficulty with reference to the de- 
posit of the various issues of Liberty 
loan bonds. 

These deposits are made under va- 
rious sections of the insurance statutes 
governing different classes of compa- 
nies. In addition to this in 1915 there 
was a general statute passed applicable 
to all insurance companies, organiza- 
tions or associations, permitting them 
to deposit with the department, in addi- 
tion to any deposits they might have 
already made, any amounts not less 
than $10,000 for the benefit of their 
policyholders. 


Companies Making Deposits 


Under this and other statutes, de- 
posits are received from life compa- 
nies, health and accident and casualty 
companies of all kinds, surety compa- 
nies, assessment life associations, mu- 
tual fire companies, if they so desire, 
and fraternal societies, 

It has been the custom of the de- 





partment officials to stamp all securi- 
ties of all kinds deposited with the de- 
partment with an official stamp setting 
forth that the security thus stamped 
is the property of the insurance cor- 
poration that deposited it and is held 
by the Director of Trade and Com- 
merce in trust for such corporation. 
When the security is released it is re- 
leased as of a given date by the Direc- 
tor of Trade and Commerce and a 
simple statement to that effect is en- 
dorsed on the security. 


Conflict Was Seen 
When the Liberty bonds were of- 


fered for deposit the department offi- 
cials remembered that there is a 


_United States statute forbidding the 


stamping or the mutilating in any way 
of any coins or securities or currency 
issued by the United States govern- 
ment. This statute is in direct conflict 
with the practice of the department 
and with the insurance statutes so far 
as the deposit of funds by fraternal 
beneficiary societies is concerned, The 
statute in that case sets forth in exact 
language the nature of the endorse- 
ment on the security when presented 
to the department for deposit pur- 
pose. In a conflict between state and 
federal statutes on the same subject 
the federal statute, of course, governs. 
This situation prevented the depart- 
ment officials from placing any stamp 
on the Liberty loan bonds or any other 
obligation of the United States gov- 
ernment. 


Declined to Accept Bonds 


Inasmuch as Liberty loan coupon 
bonds could not be stamped there 
could be no way of setting’ forth that 
they had ever been or were on deposit 
with the insurance department. The 
result of this situation was that the 
department declined to accept any cou- 
pon Liberty bonds for deposit pur- 
poses and insisted that all such bonds 
brought to the department for deposit 
should be registered bonds registered 





with the United States government in 
the name of “William H. Boys, as di- 
rector of trade and commerce of the 
state of Illinois, his successor or suc- 
cessors in office, in trust for the 
insurance company, pursuant to the 
laws of the state of Illinois.” 

Many of the companies which had 
bought coupon bonds for deposit pur- 
poses found it necessary to exchange 
them for registered honds and the de- 
partment now has in its vaults a large 
amount of such bonds for deposit pur- 
poses. 


NEWS ABOUT LIFE POLICIES 


g New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
§-Supplementing Policyholders’ Digest 
Published Annually in May. Price, $2.56 











New Term Policy 


The National Life of Vermont has 
issued a new 5-year convertible and 
participating, nonrenewable term pol- 
icy on which the rates follow: 


Ag Prem. Age Prem. Age Prem. 
20....$10.87 34....$11.93 48....$18.11 
21.... 10.44 35.. 12.12 49.... 19.10 
22 10.51 36 12.35 50 20.22 
23 10.59 37 12.58 51 21.46 
24 10.67 38 12.85 52 22.84 
25 10.75 39 13.14 53 24.38 
26 10.85 40 13.46 54 26.10 
27 10.95 41 13.82 55 27.99 
28 11.05 42 14.22 56 30.10 
29 11.17 48 14.67 57 32.42 
30 11.30 44 15.19 58 35.00 
31 11.48 45 15.78 59 37.84 
32 11.58 46 16.46 60.... 40.98 
33 11.75 47 17.23 





Mutual Benefit Life 


The Mutual Benefit Life has made 
some changes in its war clause regula- 
tions. The company will continue to 
issue its limit of $100,000 to all appli- 
cants with the modification that $5,000 
of the $100,000 will carry with it the 
commissioners, or $37.50 war clause, and 
the remaining $95,000 will have the pro- 





vision that in the event of death as re- 
sult of military service the premiums 
paid only will be returned to the bene- 
ficiary. Six months after being dis- 
charged from military service the $95,- 
000 is in full force without restrictions 
and is placed on this basis without med- 
ical examination. No war clause re- 
strictions are applicable to policyhold- 
ers above age 46. : ¢ 





To Take Stay-at-Home 


The Union Central has issued a new 
clause to place on policies issued to 
men in service but expected not to see 
overseas service. No charge will be 
made for service but the policies be- 
come null and void when the policy- 
holder goes beyond the three-mile 
limit of the United States or Canada 
and the premiums, less the net pre- 
mium for term protection during the 
period which the policy has been in 
force, will be returned. Such policies 
will be written for men both in the 
United States and Canada. 


State Mutual Life 


The State Mutual says as to limits 
of insurance accepted on applicants be- 
tween the ages of 18 and 45, it has 
not planned to make any change what- 
ever on the applicants under 21 and 
over 31. The company feels that with 
its policy with a 10-year war clause 
which does not cover military service, it 
can give each case individual attention 
and satisfy the prospective policyholder 
as well as the company’s agent to great- 
ér advantage than if it adopted any 
fixed limit. 


Wray Lindly, supervisor of the Lin- 
coln National Life of Nebraska, has re- 
signed. He was formerly superintendent 
. for the Security Mutual of Lin- 
coin, eb. 


Thomas J. Lynch, an examiner in the 
life department of the New York state 
department, has resigned to join the Met- 
ropolitan Life and will be assistant to 
the auditor. 








INDEX VALUE 














"HE Kalamazoo Auto Step Index is simple, rapid and 
perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
and also giving to each account an identifying number, 


posting time is reduced 30%. 


The Auto Step Index 


allows practically unlimited expansion without being 


cumbersome or voluminous to handle. 


White for booklet. 


“Saving time and Labor in Posting” 
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insurance than in any other 

form of financial engagement. 
It represents, more than any other in- 
stitution, the accumulated savings of 
the nation. It reaches the very core 
of civilization—the family. It is the 
most successful plan of teaching thrift 
and unselfishness which the genius of 
man has been able to devise. 

The American people hold more life 
insurance than all the other nations in 
the world combined. This amounts to 
about 27 billion dollars. And it is on 
the level premium plan, that is, the 
premium never increases, therefore a 
reserve is required. ‘ : 


Miss people are interested in life 


In addition to this the government 
has issued over 25 billion dollars of 
yearly term insurance to our soldiers 
and sailors. The premium paid for this 
government insurance increases with 
each year’s advance in the age of the 
insured. Therefore no reserve is nec- 
essary. This is temporary insurance. 
Hence the law provides that our sol- 
diers and sailors shall have five years 
after the war in which to change their 
term insurance to the higher rates of 
the permanent level premium plan. 
Otherwise the constantly increasing 
yearly rates would become burdensome 
with advancing age. 

Both the government and the life 
insurance companies now have an im- 
mense volume of life insurance out- 
standing on men of military age issued 
at peace premium rates. The govern- 
ment, under the law, will pay its ex- 
cess war cost above peace cost from 
the public taxes. Life insurance com- 
panies must pay their excess war losses 
on pre-war policies from their annual 
refunds or dividends, or from the free 
surplus, which is really an emergency 
reserve, 

* * * 

Life insurance companies cannot in- 
crease their premium rates on _ out- 
standing policies. Therefore, policies 
already in force on American lives on 
the day America declared war, April 
6, 1917, are free from extra war pre- 
miums with the exception of a very 
few in some companies, which contain 


WAR TIME LIFE INSURANCE FACTS 


From Equitable Public Opinion 








a war clause providing for an increase 
if the insured assumes a war hazard. 
Thus, nearly all of the 27 billion dol- 
lars of American life insurance, if it 
were held by people subject to military 
duty, could be carried into the war at 
the regular peace premium rates. 
Companies can, however, increase 
their premiums on new insurance is- 
sued, but they have not done so with 
this exception: Since our declaration 
of war an extra premium ‘has been nec- 
essarily charged on new insurance on 
men joining the fighting forces. Many 
companies have agreed to return to the 
soldiers after the war any portion of 
this extra war premium on new insur- 
ance not needed for war mortality. 


* *« 8 


Life insurance companies must 
charge this extra war premium for men 
going into battle because they are go- 
ing into a more hazardous occupation 
than ordinary citizens and extra haz- 
ardous risks have to pay extra pre- 
mium rates even in peace times. Con- 
gress will pay the extra war losses on 
government insurance out of the pub- 
lic taxes, but life insurance companies 
cannot justly pay these extra war 
losses from new insurance from the 
funds provided by old policyholders to 
protect their own contracts. 


* * * 


No nation in all history has been so 
generous in providing for the comfort 
of its fighting men and their families 
as the United States in this war. The 
average government policy held by our 
soldiers and sailors amounts to $8,500. 
The average insurance of a British sol- 
dier is about $95. Nothing in the 
nature of a financial obligation is surer 
of being paid than a life insurance 
policy in the average American com- 
pany. 

The legal reserve companies of Great 
Britain and France have stood the test 
of four years of war—none have failed. 
Life insurance is a marvelous reservoir 
of financial strength from which con- 
stantly flows a golden stream into the 
business life of the nation and into the 
stricken homes of the land. 











FEW  Definitions:—The young 
man who imagines that success in 
‘ life insurance, or in any other 
business for that matter, depends 
largely upon good fortune, or natural 
gifts, or the possession of influential 
friends, should remember, 
That luck is nothing more than pluck. 


That genius is merely a talent for’ 


hard work. 

That inspiration, as asserted by Edi- 
son, is merely perspiration. 

That an ounce of push is worth a 
pound of pull. 

_ * & * 

TO Write the Man Who Has “All He 

Can Carry”:—When a policyholder 
tells you he already has all the insur- 
ance he can pay for, ask him how he 
will pay his premiums on that insur- 
ance if he becomes totally disabled. 
Then tell him of your policy under 
which he could stop paying premiums 
if, before attaining the age of 60, he 
should become unable to earn anything 
more because of total disability, and 
under which in that case he would re- 
ceive an income for life large enough 
to enable him to meet the premiums 
On his other policies, while his bene- 
ficiary would still receive payment of 
1s new policy in full in case of his 
eath.. Figure on a new policy large 
enough for the 10 percent annual in- 
come to meet the premiums on the old 
policies, 

* * * 

W HEN It Rains:—You advise your 
Prospect to make provision for the 





SOME GOOD ADVICE GIVEN 


From Mutual Life’s Points. 





“rainy day.” Good; and don’t forget 
the rainy day yourself—it is the very 
day for you to see your prospect, when 
he is most likely to be in and your 
competitors are less likely to be out 
looking for business. 


x * *& 


WHEN the Rush of Business Presses: 

—Don’t fear to approach your pros- 
pect just because these are especially 
busy times with him. So much the bet- 
ter—he is making money and can af- 


ford to buy. 
* *x * * 


W HEN Times Are Dull:—Don’t be 

afraid to solicit your man because 

business in his line is “slack at pres- 

ent.” He has the more need of insur- 

ance and has the time to talk with you. 
* ok * 


T HE man who is able to pay for 
either a home on the instalment 
plan or for a life insurance policy, as 
he chooses, but not for both, gets the 
cart before the horse if he adopts the 
former plan. If he has already con- 
tracted for a home he can right things 
by taking life insurance in sufficient 
amount to pay off the mortgage in case 
of his death. 


A little more than two years ago Clar- 
ence R. Rikel of the Brooklyn 9 district 
entered the service of the Prudential as 
an agent. Since that time he has demon- 
strated his ability as a real live repre- 
sentative. His excellent record, which 
speaks for itself, has won for him pro- 
motion to an assistant superintendency. 





The Power of Veteran Leaders 
PLUS 


The Enthusiasm of Youth 


is the Home Office combination that is 
working and achieving every day to give 
Maryland Assurance agents an unusual 
quality of practical aid and personal 
Life Insurance, Health 
and Accident Insurance—a wide range 


Maryland 


Assurance agents are making good, and 


encouragement. 
of very attractive policies. 


making money. Valuable openings in 
productive territory for energetic 


ambitious men. 
MARYLAND ASSURANCE CORPORATION 


SEVEN SOUTH GAY STREET 
BALTIMORE 


‘Live and Die with Assurance’’ 











Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
: special certificates for employees, privi- 
stmencrnor ft lege of naming beneficiary, 
j, ABRALTAR «NE commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 
Send for particulars of policy 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, NW. J. 

















Second to None in Service 


Long established and thoroughly modern, providing perfect protéc- 

tion for a net cost which is notably low, and rendering service which is 

unexcelled, the Massachusetts Mutual stands out as an ideal com- 

y in which to insure. Sixty-seven years of square dealing are 

ck of every one of our representatives. They will tell you how 
great an asset that record is in their work. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life 


Insurance Company 
SPRINGFIELD, MASSACHUSETTS 


INCORPORATED 1851 
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MR. WOHLGEMUTH’S LETTER 


THERE is much interest these days 
in the issue as to whether the govern- 
ment intends to take over the work of 
private insurance companies. There 
has been much written and said on the 
subject. THE NATIONAL UNDERWRITER 
desires to get first-hand information 
and hence dispatched its president, E. 
Jay WoxtcemutTH, to Washington ‘to 
make an investigation and record ex- 
actly what he found. Mr. WoHLGE- 
MUTH’s first article appears on page 
1 of this issue. Mr. WouLcemuTH will 
write a number of letters from Wash- 
ington dealing with important topics of 
interest to insurance men. 








ONE HUNDRED: PERCENT EFFI- 
CIENT 

Lire insurance will certainly be able 
to give a splendid account of itself 
when the books are audited after the 
Fourth Liberty Loan campaign has 
ended. The life companies have come 
forward as never before in purchasing 
these securities. Life men by the 
thousands have abandoned their regu- 
lar work and are giving their time to 
selling Liberty bonds. They have sub- 
scribed freely themselves and_ they 
have placed themselves at the disposal 
of the various Liberty Loan commit- 
tees in their communities. Life in- 
surance men are ideal salesmen. of 
Liberty bonds. They are trained sales- 
men in the first place, they are patriotic 
and enter enthusiastically into the 
spirit of the campaign. They have the 
power of appeal and can talk to the 
people in a manner that no other class 
of salesmen can. 








SEEING THE LIGHT? 


Tue Kaiser is becoming on gracious 
terms with “Gott.” He is commenc- 
ing to talk to his people about “your” 
army and “your” war, and intimates 
that he feels that the time has arrived 
when the people should be called in to 
decide what the future of “their coun- 
try” should be. 

This arch-criminal may be depended 
upon to do or say anything henceforth 
that will save his own precious skin 
and that of his fellow criminals. If he 
had won it would have been “my” 
army and “my” war and “my” coun- 
try; having lost, and the day of just 
punishment for his crimes, having 
nearly arrived he is trying to dodge the 


“tremendous responsibilities on him and 


issue and shift responsibility onto the 
people whom he and his fellow de- 
ceivers and exploiters have betrayed. 

We Americans who believe in per- 
sonal as the only real kind of respon- 
sibility, cannot understand how a man 
can do this and still retain the respect 
of his fellow men; but in Germany 
such poltroonry is no doubt taken for 
granted. The Kaiser and his crew 
will find that they are dealing with 
men of a different character when they 
come to make terms with the allies 
and that the one thing they are trying 
to prevent, personal accountability for 
their crimes, they cannot escape. We 
are well entered on an age of personal 
responsibility and accountability and 
one of the notable evidences of this 
should be the bringing to justice of 
these cowardly enemies of humanity. 








THE ONES 'AND TWOS 

Att of us are prone to commend and 
congratulate the big writers of insur- 
ance. They serve their day and gen- 
eration in a most excellent manner. 
Men who can afford to take big poli- 
cies need to be written. We require 
salesmen especially adapted to close 
large cases. The man of wealth has 


there is no better avenue of protection 
to meet his needs than life insurance. 
We take off our hats to the man who 
is capable of getting applications for 
large amounts. 

At this time, however, we must not 
overlook the salesman who brings in 
the ones and twos. He is doing just 
as great a work in proportion as is 
the big writer. The man who can only 
afford to carry $1,000, $2,000 or $3,000 
needs this protection even more than 
the man of wealth. He loves his fam- 
ily just as much. He is keenly alive 
to his responsibilities. He is putting 
in his hardest licks endeavoring . to 
make good. He wants his family to 
have just as much as his means can af- 
ford. He economizes and skimps for 
their welfare. He knows as the bread- 
winner that he must get the where- 
withal to meet the living expenditures 
of his household. His death or disabil- 
ity would bring a tremendous crash. 
The members of his family would have 
to get adjusted to a new order. Death 
in a cottage or a palace means just 
about the same thing. 

Therefore, let us not discourage the 
man who is bringing in the ones or 
twos. He is doing a fine work. He has 
his eyes open, of course, for bigger ap- 
plications. He is a real patriot and a 
man of sympathy for all mankind. He 
is not overlooking the beneficient work 
that needs to be done in protecting 
people who have to live modestly and 
who cannot afford to carry a large 
amount of insurance. Who can esti- 
mate the value of such a man in a com- 
munity? In carrying on his daily work 
he is seeing to it that these various 
households are protected even to the 
extent of $1,000, when the bread pro- 
vider is laid low. In his beneficient 
work he is one of the biggest men in 
his neighborhood. He is really achiev- 
ing something that is well worth while 
and our hats go off to him. 





THE widow’s mite becomes her might 


Personal Glimpses of 
Life Underwriters 


j. T. Liles of Liles & Liles, general 
agents in eastern South Carolina for 
the Jefferson Standard Life, is vice- 
president of its $100,000 Club. Mr. Liles 
has recently been nominated by the 
Democratic party .for lieutenant-gov- 
ernor of South Carolina. This prelimi- 
nary nomination is equivalent to an 
election in South Carolina. Cecil H. 
Wilson of Fort Sumter, S. C., agency 
is president of the $100, 000 Club. 


The Kansas City | Life will put all its 
accumulations for investment from 1918 
—and probably. for the duration of the 
war—into Liberty bonds. This an- 
nouncement was made by President J. 
B. Reynolds. The company is sub- 
scribing for $300,000 of the fourth Lib- 
erty loan, this amount bringing its total 
up to about $1,250,000 for the four. 

“T feel that we must do our utmost 
—and this will be the utmost of the 
Kansas City Life,” said Mr. Reynolds. 
“We will make no more real estate 
loans, until there are no more bonds to 
buy. We will renew loans that mature, 
if the borrowers want the money and 
the investments still pass our inspec- 
tion. We will, of course, make such 
loans as pqlicyholders require on their 
policies. But the investments of the 
company will be in Liberty bonds.” 





In the early days of his career Em- 
met C. May, president of the Peoria 
Life, tried his hand at several different 
things. Among them was newspaper 
work. Mr. May had heard that news- 
paper men only had to work a few 
hours a day, got free passes to all the 
theatres and enjoyed many privileges 
that the average citizen did not, in ad- 
dition to all of which they received 
good salaries. So he decided he would 
take a whirl at it, and acted as county 
correspondent for a small town news- 
paper. He worked long and labori- 
ously on his new job for one month 
and then sat back and waited for the 
fruits of his labor to be mailed to him 
in form of a juicy check. In due 
course the check came along. Mr. May 
took one look at it. It was for the 
enormous sum of 62 cents. At that 
moment Mr. May’s newspaper career 
came to an abrupt close. 


The Aetna Life’s new service flag 
records 904 names, nine of which are 
gold stars. Four ‘years ago the com- 
pany had comparatively no girls in 
the employ save a few stenographers 
and telephone girls. Today 600 girls 
are employed in the home office. A 
special employment bureau under the 
direction of Miss A. B. Heath is main- 
tained which calls for the employ of 
three assistants while a complete hos- 
pital service with a nurse in constant 
attendance is available for the girls at 
all times. 


’Dr. Lawrence G. Sykes, formerly of 
the medical department of the home 
office of the Northwestern Mutual at 
Milwaukee, has been promoted from 
first lieutenant to captain in the Medical 
Corps, United States Army. Dr. Sykes 
entered service in January and has 
been in charge of a department of the 
base hospital at Camp Grart, Rock- 
ford, Ill., since that time. 

Dr. Felix G. Cross, president of the 
Columbia Life of Cincinnati, died last 
week after an illness of many years. 
He was 76 years of age. Cross 
was the organizer of the Columbia 
Life and had been its president since 
it started. Fifteen years ago the Co- 
lumbia Life began writing business 
and under his administration it has 
built up a very handsome business. 
Dr. Cross was one of the striking fig- 
ures on the streets at Cincinnati being 
large in physique and with his snow 
white hair and military bearing he 
made an impressive appearance. He 
was a veteran of the civil war, serving 
for three on the staff of Gen. George 





through income insurance. 























manager of the Massachusetts Mutual 
Life in Cincinnati. Dr. Cross studied 
medicine at the close of the war and 
for a time was surgeon at the National 
Soldiers Home at Dayton, Ohio. Dr. 
Cross was one of the early members 
of the American Life Convention. His 
son, Sumner M. Cross, is vice-president 
Eh general manager of the Columbia 
Life. 


Vice-President Henry L. Rosenfeld 
of the Equitable Life of New York is 
in Chicago and made two or three pub- 
lic addresses, giving a close insight 
and first hand glimpse of the temper 
of the German people. Mr. Rosenfeld 
spoke at one of the down-town thea- 
tres one noon and on Tuesday eve- 
ning made an address before the Chi- 
cago Fire Insurance Club. 








Fourth Liberty Loan 
Subscriptions 














Subscriptions to the fourth issue of 
Liberty Loan bonds by some of the 
life companies in addition to those al- 
ready reported follow: 





Amer. Central Life ........... $ 160,000 
WN | Bs Oe | tok ann wa oaee 25,000 
Amer. Mut., Lake Charles, La.. 10,000 
Bankers, ee eo. 350,000 
Bankers Reserve . 200,000 
Beneficial Life ... 55,000 
Berkshire Life ... 500,000 
Boston Mut. Life . 100,000 
Central Life, Ia. .. 60,000 
Commmikl TAGG, We o. xo cc kceses 100,000 
Columbian Natl. Life ......... 350,000 
Commonwealth, Neb. ......... 37,000 
Commonwealth, Ky. .......... 60,000 
Connecticut Genl. ............ 500,000 


Conservative, South Bend, Ind. 7,000 


CPORCORE BEG 66. 6.6.5-6.0.0:s cee eons: 3,000 
WB ICOCR TIPO. ooo. 6. 6 S628 :0 0, acc ete w 30 30,000 
Des Moines Life & Annuity ... 10,000 
Equitable Life, Ia. ........... 250,000 
KFarmers, Denver .......cceeee 5,000 
Federal Union Life .......... 10,000 
WeGerity MEUGGGRL «occ ceccccsce 500,000 
First Natl. BO ee ceca wept es 10,000 
Fort Worth Life ............. 25,000 
Gate City Life & Health...... 5,000 
Great Republic Life .......... 10,000 
Great Southern, Birmingham... 10,000 
Guar. Fund Life ............. 0,000 
Guerantec, Ta. oc ss caceccates 35,000 
Home Life, Del... 2... .sccces 80,009 
Tdkho State Life <... .cscecee 25,000 
Indemnity Co. of Amer. ...... 30,000 
Inter-Mountain Life .......... 10,000 
Inter-Southern .........--200+- 50,000 
Jefferson Standard ........... 250,000 
John Hancock .....cccsccceee 6,000,000 
TAravyette, ING. 06.660. ccsaess 25,0 

Life Ins. Co. of Va........2-6- 500,000 


Maryland, LUG ... so... scccsecs 60,000 





MASS. TEUUIAE 5c ois ce ccc cies 3,041,000 
Merchants Life, Ia. ....... an 30,000 
Michigan Mutual 60,000 
Midland Life, Mo. .. 35,000 
Midland, St. Paul .... 10,000 
Missouri State Life .. 1,000,000 
Montana Life ...... se 75,000 


National Life, Vt. 1,085,000 
National, Vt. .. 1,085,000 
Nevada State Life . 15, 

New England Mut. . 2,600,000 
New World Life ...... poeta 100,000 
N. C. Mut. & Prov. Assn....... 50,000 
Occidental Life .............. 30,000 
Occidental Life, N. M. ........ 20,000 
Ghio! NAtIOnal ..52 666s .c.cees 42,500 
CON TABS BENTO. oo orice cceeaes 25,000 
Orewon Bile .. 6... sccvccviccves 50,000 
Pacific Mutual oc... ccs sees 1,021,000 
Pan American ........+ceeees 125,000 
Penin.-Guard. Life ........... 3,500 
Philadelphia .............00- 200,000 
Phoenix Mutual .............. 1,000,000 
PHaIFIC WuitO. «ccc hocae ces. cess 5,000 
Presbyterian Ministers ...1... 200,000 
Provident Life, Iowa ......... 2, 


PROB IRP Or, Be os. s.ccirec Fees eet ce 
ROCKLOTA VALE 2.06 cccccccsews 900 
Reinsurance Life ............ 2,00 


Royal Union Mut. ...........- 80,000 
Security Mutual, Neb. .......- 46,008 
Security Mutual, N. Y. ......- 200,000 
SHENAHEORE. <oocie sce seas se oces's 10,008 
Southeastern Life, S. C. ...... 40,00 
Southern, Nashville ........%- 5,0 
Southern States, Ga. ......... 20,00) 
Southern Union Life ......... 10.00 
Southland, Texas ............+. 100,00 
Standard Life, Ga. ..........--- 550M 
Standard Life, Pittsburgh .... 250 
Surety Mund choose estan s 15,005 
Two Republics ............++: 5 ON 
Volunteer States Life ......... 100,00 
Western Life, Ia. ..........06- 100,000 


Western Union Life .......... 


WHAT IS THE LIBERTY LOAN? 


It’s rifle and helm and it’s bayonet, 
It’s shovel and shard and shell ab 
For the soldier boy in the olive dra? 
Out there on the edge of hell. ing 
It’s the soaring wings of * cag whirt 
That battle on high alon 





H. Thomas. For some time he was 


For the lad who is darinks euvover there 
It’s the good old “Money from hom 
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Policies that promptly respond to the up-to-date 
proven field programs that result in larger incomes to agents make this an 
ideal company to represent. 


TATE LIFE 


INSURANCE COMPANY 


OVER SEVENTEEN MILLION DOLLARS IN SECURITIES 
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Deposited with Auditor of State of Indiana for the Sole Protection 
of Policyholders. 
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Good Territory and Remunerative Contracts for Men Who Can ‘‘Do Things’”’ 


On Agency Matters Address, CHAS. F. COFFIN, Vice-President 





WOODS HAS NO FEAR 
OF GOVERNMENT PLAN 


(CONTINUED FROM PAGE 1) 


with the probable result of building up 
an autocracy that will take all classes 
of business under government control. 
I am not at all afraid that the five or 
six million soldiers and sailors that 
will come back from Europe will make 
fools of themselves; or try to make 
this instead of a free country, an autoc- 
racy in which every avenue of activity 
is controlled by a Prussian govern- 
ment. Such croakers were numerous 
who feared what the returning soldiers 
would do after the Civil War; there 
are always such. But after the exhibi- 
tion of self-sacrifice and heroism that 
America is showing, I cannot be fright- 
ened into believing that the country is 
going to the bow-wows when the war 
is over. 


Always Showed Common Sense 


Wherever America has faced a great 
moral issue, singly and squarely put 
before it, the American people have 
always decided right. While it is con- 
ceivable that the government may 
make some mistakes and blunders, its 
experience in running the railroads, for 
example, is not such as to make me 
fear it will attempt to run every kind 
of business there is. 


Plenty of Work for Agents 


In the Wisconsin state insurance, in 
the Massachusetts state insurance, 
there were those who were frightened 
to death for fear we would be put out 
of business. I notice we are here yet 
and doing more business than ever. 
The English labor party’s program 
recognizes the indispensableness of 
surance agents by suggesting they 
be taken over with the business, so 
that even if the government should un- 
dertake the life insurance business, 
which, as a citizen, I would oppose, the 
work of the agent is still to be done. 


Every One Should Be Insured 


I am very firmly of this opinion, 
however. If there is objection to the 
government’s going into the life insur- 
ance business, the last people who 
should be active in this matter are life 
insurance agents as such. It is our be- 
lief that everybody should be insured. 


MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 

increasing in value more rapidly than in an 

other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO. 804, Masonic Temple 


*? CHICAGO, ILL. 











We are the last people who should let 
our own personal interests stand in the 
way of the realization of this ideal. As 
a citizen I think it would be unwise for 
the government to undertake the busi- 
ness. It is America’s glory that with- 
out government compulsion we are the 
heaviest insured people in the world. 
But if someone else can insure the 
classes that we cannot, even at the ex- 
pense of insuring some people we can, 
surely we are not so hypocritical as 
to object to it. 


JUDGE HORNER TELLS 
OF LIFE AGENTS’ WORK 


(CONTINUED FROM PAGE 1) 


will. The life insurance counselor has 
mastered the human need of the man 
who consults him. The time has gone 
by when a man presumes to trust his 
own knowledge and ingenuity in tech- 
nical matters. Whatever requires tech- 
nical study involves the need of tech- 
nical advice, and, therefore, of pro- 
fessional counsel. Moreover, the life 
insurance man has mastered the pre- 
sentation of duty as a dominant human 
trait. The man who will not heed duty 
is not worth while in anything. So, 
life insurance deals with citizenship in 
its highest excellence. 


Hope of the World 


It is only natural then that now, at 
this supreme crisis of the world, we 
find the great investments of the life 
companies leading in the flotation of 
Liberty loans. No single influence is 
more potent to maintain the market 
strength of Liberty bonds than the enor- 
mous investment of the life compa- 
nies therein. Our government has en- 
dorsed life insurance as a supremely 
essential industry in these war times. 
It has done more, it utilizes life in- 
surance, the science, to protect finan- 
cially the lives of its fighting men. To- 
day, when the patriotism of the coun- 
try is concentrated in the preservation 
of human liberty as the bulwark and 
inspiration of human prosperity, life 
insurance is literally the hope’ of the 
world. 


Will Circulate Love’s Speech 


OMAHA, NEB., Oct. 9—T. W. 
Blackburn, secretary of the American 
Life Convention, will mail out 1,000 
copies of Thomas B. Love’s address at 
the Chicago convention, sending them 
to members of the convention, to life 
insurance men in general, to senators, 
congressmen, and to others interested. 


J. A. Huegler has been appointed gen- 
feral agent of the Reliance Life in Cin- 
cinnati. 








Paid Policyholders 


women and children. 
time and in time of peace. 

The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the serv- 
ice. The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 











New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 


INCLUDING 


THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years Ending December 31, 1917, the New York Life 


Received in Income..............ceceecceeeeseeees $667,884,000 

PS Soseeaweauekewetwueneagecans 382,875,000 
Increased its Resources............ccccceceesccces 215,272,000 
Increased its Insurance in Force........ eeaeeae 503,535,000 


EET eT TOT CET TEER ECT CTOTET TOCT CTT $ 27,325,000 
In Amount Paid Policyholders.................+:- 25,337,000 
In New Insurance............. sdevecacwaécecnaaaae 119,917,000 


The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance compan 
and this new Company is returning to policyholders 92 per cent o 
its entire income. It is also adding forty million dollars a year to its 
resources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR 


Since the war began in August, 1914, the New York Life paid te 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for 
Company has so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the 
conflict, the percentage of its actual to its expected mortality nas not 
been appreciably affected. This percentage for 1917 was 70.85—the 
lowest of any year since the Company has kept complete mortality 


7,084 awaiting proof on December 31. 


The Company owned Liberty Bonds on January 1, 1918, to the 
amount of $12,075,000, and subscribed for $20,000,000 of the Third Liberty 


There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 

The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. 
accept applications from soldiers or sailors unless they have already 
taken the limit with the Government. 


EVERY MAN’S BUSINESS 


Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 
Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
And that is the aim of Life Insurance in war 





DARWIN P. KINGSLEY, President. 
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STUART B. EDMONDSON 
HAS FAITH IN FUTURE 





Chicago Manager of Illinois Life 
Predicts Rich Harvest for Life 
Salesmen 


REASONS ARE OUTLINED 





Full Advantage Should Be Taken of 
Life Insurance Being Placed in 
Essential Class 





In addition to possessing the ability 
to efficiently manage the affairs of the 
Chicago agencies of the Illinois Life, 
Stuart B. Edmondson is an orator and 
public speaker of no mean ability. Be- 
fore going into the life insurance busi- 
ness Mr. Edmondson was the pastor of 
one of the important north side 
churches in Chicago. Several years in 
life insurance work finds him as able 
as ever as a public speaker. He deliv- 
ered a stirring address at the recent 
agency convention of the Illinois Life, 
entitled, “The Dawn of a Golden Day 
for Life Insurance Salesmen.” He 
said in part: .“This is the period of 
the unexpected. Changes are taking 
place so rapidly that we cannot keep 
up with them, but life insurance will 
weather the storm. Apparently life 
insurance men generally do not under- 
stand the real value of Provost Gen- 
eral Crowder’s order ruling that insur- 
ance is an essential occupation. In 
my estimation the day that General 
Crowder sent out his ruling was the 
greatest day in the history of life in- 
surance. By it the life insurance agent 
is divorced from the book agent, the 
lightning rod agent, and other nonde- 
script peddlers and named as having 
a necessary part in the carrying on of 
the war. The life insurance man may 
go about the solicitation of business 
with his head high and with a full con- 
fidence that he is doing as much as 
anyone in “carrying on” and helping 
to maintain normal business. 

Insured Soldier Best 


“I read the other day that General 
Scott has said that the insured soldier 
makes the best soldier, and the differ- 
ence is particularly noticeable when a 
man has been injured and is in the hos- 
pital. The insured and injured soldier 
has a peace of mind that is not pos- 
sessed by his unprotected brother. He 
is able to go about all of his work with 
greater confidence. 


Can Hold Head High 


“The life insurance man needs to 
offer no apology today for the work 
he is engaged in. He is selling his 
goods with the approval of the United 
States government and is in an essen- 
tial business. This has been definite- 
ly decided. The government has ruled 
on it. The same cannot be said of all 
other businesses and occupations. In 
the great majority of cases it has not 
been necessary for the government to 
pass a ruling and there is a strong 
possibility that men engaged in many 
industries, who are now inclined to 
sneer at or make light of the life in- 
surance business may see the day be- 
fore so very long when their own busi- 
ness is classified as nonessential. 

“Early in the game the life insur- 
ance man knows where he stands. The 
public for years, at least a certain por- 
tion of the public, has thought that 
life insurance agents were loafers and 
whittlers, and now the government 
comes along with its approval and 


necessary and shall not be interfered 
with. 
Inheritance Tax Argument 


-“Another great opportunity that we 
have in this new day of life insurance 
is the soliciting of business on the in- 
heritance tax argument. The govern- 
ment has levied heavy taxes and has 
even touched the small man. For in- 
stance, there is a tax of 1 percent on 
a $5,000 estate and the amounts grow 
larger—as high as 55 percent in some 
cases. An estate is a lifetime invest- 
ment. I recently heard of a case of a 
$400,000 estate which it cost $135,000 
to settle with no lawsuit in connection. 
To Be Used Now 


“Men who have accumulated large 
or even fairly good sized estates have 
a pride of possession. They want to 
keep what they have created whole. 
They want their life work, their crea- 
tion, to pass down to their beneficiar- 
ies intact. This is not possible, in a 
great many cases, with the present in- 
heritance taxes unless life insurance is 
carried to cover. The life insurance 
man presents a plan to protect the es- 
tate and make it possible to pass it 
along to the next in line without losing 
a dollar. In other days it was not 
possible to approach a man with this 
argument, and perhaps the present 
levies will be rescinded or modified 
after the war. This means that the life 
man should make use of the inherit- 
ance tax argument while it is here. 
Through it big business is possible. It 
naturally appeals only to men who have 
something in the way of a fairly good 
sized estate to protect, and opens a 
new door of opportunity ‘to the re- 
sourceful life man who is able to han- 
dle a big proposition. 
Soldier Insurance No Obstacle 


“Life insurance is coming to the 
front in every way. Some men have 
not kept pace with the great advance 
and rapid strides that it has taken. 
Instead of realizing what a wonderful 
help the government life insurance plan 
has been, they see in it only an inter- 
ference with their prospects. They 
cannot see the silver lining in the dark 
cloud. The government plan, as any- 
one knows who has given it study, is 
nothing more or less than a modified 
pension system. It is in no sense to be 
regarded as opposition to the regular 
life insurance companies and is not so 
regarded by the government. It was a 
distinct tribute to life insurance in that 
when the time came for the plan to be 
worked out the government called on 
the life insurance heads of the country 
to frame the present scheme. 

Being Widely Considered 


“The advertising that life insurance 
has obtained through this great gov- 
ernment life insurance plan _ has 
touched the remotest corners. It has 
stimulated the interest in life insurance. 
Banks and real estate firms are now 
suggesting gently that men asking for 
loans take out life insurance and leave 
it with the other securities. I was in- 
terested in discovering the other day 
that several installment houses in Chi- 
cago are thinking of asking all who 
open accounts to take out life insur- 
ance. The subject is being considered 
and thought of by men who formerly 
gave it scarcely a passing thought. 

Is Patriotic Work 


“Life men today have a new and 
compelling reason for selling their 
commodity. They have the incentive of 
patriotism. It is important to hold 
the front line trenches; necessary that 
we build big guns and recruit trained 
soldiery and do all of the other things 
that are essential to the successful 
prosecution of the war. But it is most 
important that we hold the home 
trenches. General Crowder has said 
that this is essential and necessary. We 
must sell our business in order to help 
the government. No possible adverse 
or criticism can be directed against the 
manner in which life companies are 
using their premiums. The patriot- 
ism of the life institutions of the coun- 





says that the life insurance business is 





to the government, in a practical way, 
has been demonstrated over and over 
again, and evidence of it can be seen 
on every hand. In the interests of 
those who are staying at home to main- 
tain business at a normal level (and 
the importance of this is no longer 
open to discussion), the life man must 
continue to present his wares. He is 
filling an important place. He is doing 
a great good. He races the dawn of 
a golden day in life insurance.” 


Status of Globe Life 


SALINA, KAN., Oct. 8.—While the 
stockholders of the Globe Life have 
voted to reorganize and a committee 
has developed a plan of reorganization 
which has been adopted by the stock- 
holders, state officials do not regard 
the plan as likely to develop into any 
real organization. Some state officials 
are inclined to believe the movement 
is aimed chiefly at delaying the trial 
of Felix Broeker, organizer and former 
president of the Globe, now under bond 
for alleged embezzlement of the com- 
pany’s funds. 

The proposition presented to the 
stockholders Oct. 1 by the reorganiza- 
tion committee provides for a reduc- 
tion of the capital stock from $500,000 
to $100,000 capital and a slightly 
larger amount as surplus. The com- 
pany now has no real surplus and 
slightly over $200,000 in its capital ac- 
count. 


Guardian Life Convention 


MADISON, WIS., Oct. 8—The date 
of the convention of agencies of the 
Guardian Life of this city, this year, 
is the ninth anniversary of thé com- 
pany and will take place at the home 
office Thursday and Friday. 

President H. W. Curtis of the 
agents’ organization announced the fol- 
lowing assignments for discussion at 
the convention Thursday, Oct. 10: 

“Present-Day Conditions,” Archie V. 


Hurst; “How Government Insurance 
Helps Sell Life Insurance,” O. C. 
Burke; “Selling to Farmer,” W. F. 
Duesing and John Joseph; “Methods 
of Advertising Life Insurance,” C. O. 
Thomas; “Selection of Women as 
Prospects,” O. C. Flugstad. 

Members of the Guardian agency 
force will be gratified to learn of the 
promotion of Ben Beacher, their for- 
mer associate, to a captain. Capt. 
Beacher has been stationed at Fort Lo- 
gan, Texas. Incidently they will be 
gratified to known of his recent mar- 
riage to the prettiest nurse of the serv- 
ice. 














Over 20 years an Insurance Law 
Specialist for Underwriters 


Geo. J. Kuebler, LL. B. 


29 South La Salle St. 
Phone Central 310 CHICAGO 





























Has the Life Insurance Field Become ) More Limited ? 





Our Agents can sell policies on 


$3,000, to young men and young women as young as age 2. 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. 
limit for ordinary insurance down to age 2 helps considerably in these 
‘days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 


NOT WITH US 


the annual premium plan, up to 
t 1s 


This extension of the age 


Some are 














DENVER, 


B. M. STACKHOUSE, Secretary 


Liabilities - 


holders - 


Assets - - - - 


THE FARMERS LIFE 
INSURANCE COMPANY 


COLORADO 


E. M. AMMONS, President 


J. H. ORR, Treasurer 


$2,016,354.38 
1,865,920.95 


150,433.43 


Surplus to Policy- 








try is unquestioned. Their assistance 








Insurance in force $13,839,455.00 


(According to report of April 30th accepted by the Colorado’State Insurance 
Department) 
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SOME{OBSERVATIONS ON _ 
BUSINESS INSURANCE 


Chief Purpose of This Indemnity, 
How to Sell It and 
When 








GETTING DATA TOGETHER 





Some Preliminary Work Must Be Done 
and the Case Should Be Well 
Prepared 





BY EVERETT A. WHITE 


Pacific Mutual Life Agent at Santa Ana, 
Cal. 


The statement is often made that 95 
percent of the element of success of 
any business originates in the person- 
ality of the management. The great 
catastrophe which often, without warn- 
ing, severs from the direction of busi- 
ness and cuts off this factor for promo- 
tion is the removal by death of the 
principal owner, partner or manager. 
Business life insurance is in fact the 


underwriting of the genius, executive 
ability and financial worth of these men 
and is the only known protection which 
will act as a shock absorber to level, 
absorb and compensate for the removal 
by death, otherwise a total loss. The 
reserve capital to meet this unknown 
and unforeseen loss can be created by 
the placing of insurance protection on 
the lives of these men, owned and pay- 
able to the firm. This is the purpose 
of business insurance. 


Foundation of Credit 


The banker says that the foundation 
of all credit is integrity, character, so- 
briety and foresight—then financial re- 
sources and property strength. But 
within recent 'years a new element has 
entered into the situation and that is 
insurance carried by the borrower. It 
is interesting to know that the Ameri- 
can Bankers Association, in adopting 
a statement to be used by all banks 
in considering requests from borrow- 
ers for credit, decide, first, that it 
must contain a paragraph positively 
stating life insurance carried, amount, 
what company, and, if a corporation, 
upon whose life insurance was written. 


Asset of Real Value 


_This type of insurance gives addi- 
tional credit responsibility which is 
often needed and much desired. It is 
also an asset of increasing value from 
year to year. The benefits and objects 
are so obvious that it might consist- 
ently be made a requirement of all com- 
mercial borrowers. In some cases it is 
being demanded by creditors and 
boards of directors. 

It would be presumptuous to give 
explicit directions as_to how to sell 
“Business Insurance.” The agent should 
be resourceful, original, interesting, in- 
Structive and constructive. Yes, “con- 
structive,” for you may have to show 
how the business can be sejuvenated 
or the obstacles removed which have 
been hampering growth owing to a re- 
stricted credit, lack of an emergency 
cash reserve,” which could be obtained 
by placing business insurance. 


More Favorable to Insurance 


The banker is generally considered 
the financial adviser of the community 
and in matters of money and credit his 
opinion is considered reliable and is 
a deciding factor. It is a most illumi- 
nating fact to note that the attitude 
of the profession of banking as to life 
Msurance has advanced in recent years, 
and not only the large city banker but 
those of smaller communities are ex- 
Pressing themselves as in favor of life 


tion in its relation to credit. If they do 
not, it is the business of the agent who 
expects to sell business insurance to 
embrace every opportunity to bring to 
the banker’s attention its advantages, 
especially as affecting his interests. 


Get Backing of the Bank 


First of all, in selling this insurance, 
get the aid of the president or cashier 
of the bank of which your prospect is 
a customer. Have this assistance in 
the form of a direct letter, if possible, 
if not in a general way. With tact, this 
assistance in some form can be ob- 
tained. For instance, the president of 
a large bank said to me, “We do not 
want to give you this letter at this time, 
but we will run an advertisement en- 
dorsing and advising business insur- 
ance, and you are at liberty to use that 
as a showing of our poinion.” More 
direct assistance is only a matter of 
further cultivation. 


Bolstering Up Credit 


The expression and assistance of 
wholesale houses can be made a power- 
ful factor in selling business insurance. 
For be it remembered that the credit 
man is ever on the alert to add to the 
certainty that every outstanding ac- 
count is 100 percent solvent. Some 
credit.men have gone so far as to say 
the time is almost at hand when a firm 
cannot obtain a Class A rating unless 
life insurance is carried for the pro- 
tection of its credit on the lives of 
the men upon whose direction the suc- 
cess of the business depends. The 
endorsement from a firm’s heaviest 
creditors will be a powerful element in 
creating a favorable decision. 

Before an interview is attempted, 
complete data of facts concerning the 
business, financial and otherwise, 
should be gathered. I would also know 
something of the man as to lodge, 
church, friends, sports and family. 


When and How to Sell 


When to sell and whom to sell: Now 
is the time to sell, for never in the his- 
tory of this nation has every line of 
business been tested as it is being 
tested to-day, some under the strain 
and call for faster production, others 
by loss of markets, some by diminish- 
ing profits, and others by abnormal in- 
creases. Executives and managers are 
working harder and longer, consuming 
more energy in the task at hand than 
ever before. They are of greater value 
to the existence and continuance of the 
business with which they are connected. 
The very life of the nation, the safety 
of our homes and our property which 
is being threatened, has added a mul- 
titude of responsibilities. 


Business Not As Usual 


of handling business is so great it re- 
quires a volume of capital unprece- 
dented. None have faced such new 
and intricate questions as are arising 
and will arise for future settlement. 
The future holds great uncertainty for 
commerce and trade. Manufacturers, 
shippers, retailers and importers will in 
the near future be compelled to make 
great changes and adjustments in their 
business. There is uncertainty in com- 
mercial affairs. 

The business man who in these times 
of enormous business activities builds 
up a reserve by the protection of busi- 


Business is not as usual. The cost j 


ness insurance may and probably will 
find that he has provided that which 
will save his business from smash and 
ruin and his family from distress. 


Must Be On the Alert 


The agent must ever be on the alert 
for clues when to sell business insur- 
ance—a rapidly growing business,—in- 
crease of capital stock—the demand for 
more credit—transfers of controlling 
interest—death of a valued man—a 
large contract assumed—young men 
embarking in a new business venture, 
and young men in corporations raised 
to executive positions—these are some 
of the times to sell business insurance. 
The one-man concern or one-man cor- 
poration where it is headed by a man 
whose death would result in an adverse 








effect upon the business and the affairs 
being liquidated at a large loss should 
have written on his life a substantial 
line of insurance payable to the com- 
pany. 

If any are in doubt as to the great 
value of business insurance, let them 
reflect on the statement of an officer 
of one of the leading mercantile agen- 
cies, who said, “During the last decade 
corporation and partnership life insur- 
ance would have saved more than a 
million employers from sinking back 
into the ranks of the employed.” 


Manhattan Mutual Life, Manhattan, 
Kan.—The company began writing busi- 
ness June 15, has now $225,000 paid for. 
H. M. Leonard, the president, is an actu- 
ary and has had much insurance experi- 
ence. C. W. Watt is general agent and 
superintendent of agents. 








a name on every tongue. 


agents and policyholders. 





Columbia 


INCINNATI 
[nsurance Company, pre 
ARIANA 


We are all proud of Columbia these days. 


mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. 
you think of this company you think of equity to 


The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. 
officers are men of wide insurance experience, 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M. CROSS, Vice-President and General Manager 


Life 


It stands for liberty, de- 


When 


Its 











prospects. 
are now making. 


companies. 





THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
Gives you a chance to earn more money than you 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburg 


Farts = Pittsburgh, Pa, 











Replies confidential. 





Mr. Elmer O. McCreight of Creston, Iowa, paid $24.70 annually 
for twenty years on a $1000 insurance policy, a total of $494.00. The company 
returned him on March 30th, 1918, $743.95 and gave him twenty years insur- 
ance for nothing. Hundreds of settlements like it have been made. Assets of 
this company $14,000,000. More than a third of a century in business. If you 
can sell this kind of insurance, address 33-W, care National Underwriter for particulars. 














Msurance as a sound business proposi- 





State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 























14 LIFE 








THE NATIONAL UNDERWRITER 








October 10, 1918 





COMMENT ON HOW TO 
SEE INACCESSIBLE MEN 


What to Do Where Difficulty Is 
Encountered in Passing 
“Front Gate” 


SOME METHODS IN USE 


Air of Importance Needed to Secure. 
Interview With Important Man— 
More Than Nerve Necessary 


Néw agents often come to their gen- 
eral agents or agency managers with 
a complaint similar to this, “Tell me 
how I can get in to see people. I 
understand the life insurance business 
pretty well, know the different forms 
of contracts and rates and believe I 
understand how to fit a policy to a 
prospect, but I do not seem to be able 
to see the kind of men that I want to 
talk to. Tell me some method that I 
can use to get past the man at the 
gate. What am I to say to the office 
boy who asks me for my card, or to 
the private secretary that tells me that 
the man I want to see will not see 
me? I have read that big writers are 
not dismayed by such rebuffs, but that 
in some manner they get in and get 
their interview. How do they do it?” 

Wants Definite Instructions 


Agency men who have attempted to 
answer this question by prescribing 
some well cut and clear defined method 
for handling the situation have found 
themselves at a loss. Yet they must 
do more than simply reply that each 
case must be handled individually and 
according to surrounding circum- 
stances. The agent who was having 
difficulties in getting interviews wants 
some real advice. He wants to be told 
something that will enable him to go 
across the street, and get in to see the 
man he has not been able to talk to. 


Use of Business Card 


Perhaps the best advice that can be 
given to such a man is to tell him to 
stop using immediately a business card 
that has printed on it his name, title 
and the name of his company. Such a 
card simply closes the door for him 
every place he goes. How many in- 
terviews would the life insurance man 
get who simply walked from office to 
office and presented his card to the 

. Office boy or manager’s secretary? If 
it were possible to observe the methods 
of an agent making a complaint sim- 
ilar to the one outlined it would be 
seen that he enters the office in a rather 
hésitating manner, removing his hat 
the moment he enters the door. He 
approaches whoever seems to be in 
charge of taking care of visitors in a 
rather uncertain manner and asks to 
see Mr. Jones. He may be asked what 
he wants to see him about or for his 
card. His case is lost if he answers the 
question truthfully or complies with 
the request for a card. 


What Is Answer 


What other way is there then to get 
around the obstacle? In the first place, 
the office should be entered with an 
air of confidence. There is no good 
reason for a man removing his hat the 
minute he enters an office. The first 
task is to overawe whoever may be 
in charge. What the agent wants to 
see Mr. Jones about is no concern of 
the office force or private secretary, 
and this matter should be settled at 
once. If a card is asked for, a personal 
card bearing only the name of the 
agent should be presented, or if no such 





THOMAS J OWENS, President 


CENTURY LIFE INSURANCE CO,, inpranapouis 


Capital, $200.000 


build = sea)life insurance company. 





DR. ALBERT SEATON, Vice-President and Medical Director 


NO ORGANIZATION EXPENSE 


All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 





CLAUDE T. TUCK, Secretary 
Occidental Building 


Surplus, $100,000 


Managed by men experienced and familiar with all de- 
partments of life insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 

If you want to be affiliated with an institution that has real red blood in its veins—that has all th - elements of growth and permanency— 


Tell us where you want to work 








ten on a piece of paper and sent in. If | 
the question is asked, “What do you 
want to see Mr. Jones about?” the re- 
mark should immediately be made, “On 
a personal and not a company matter. 
This is something that I must take up | 
with Mr. Jones personally.” The sit- | 
uation must be so handled that the im- | 
pression is given that the caller is | 
someone of importance who is not | 
seeking a favor but has something of , 
moment to discuss with “the boss.” | 


Bringing Them Out 


Something is accomplished if the 
man can be made to come out of his 
office to investigate and ask the agent 
what he wants. No agent who knows 
anything about salesmanship at all 
will attempt to discuss his proposition 
under such circumstances but would 
merely ask for an interview at some 
later date, avoiding mention of what 
subject is to be discussed. 


One Reply Used 








One agent has formed the habit of 
replying to the man who comes out to 
ask him what he wants about as fol- 
lows: “I wish to talk to you about 
something that I know you will be in- 
terested in, but if I mention the name 
to you you would throw up your hands 
and tell me not to waste your time 
and mine. But I simply want a hear- 


that after I have talked for five min- 
utes if you are not interested I will 
not stay longer, but simply want an 
opportunity of presenting to you at 
least the chief features of what I have 
to offer.” 

Country Banks 


Agents who work in the country dis- 
tricts and call on bankers for the pur- 
pose of appointing them agents or so- 
liciting them personally for business 
know the difficulty that is often en- 
countered in having to talk to: such a 
man through the cashier’s window. It 
is never possible to get a satisfactory 
interview through the window, as it is 
too easy for the prospect to become 
absorbed in the work at hand or sim- 
ply walk away to some other part of 
the bank. The agent must get around 
in back of the counter or bring the 
prospect out. Unless this can be done 
it is better not to mention the subject 
of life insurance at all. In many banks 
the active head has two or three desks 
in front near the window. During 
business hours they go around in back 
of the general enclosure to work and 
will be found there during a good por- 
tion of the day. To get a real inter- 
view with them it is necessary to draw 
them out from behind the. enclosure 
and over to their desks, unless it is pos- 
sible to get “back of the bars” with 
them. 

Getting Away From Window 


Many life insurance men have en- 
tered a bank and see two or three other 
salesmen interviewing the cashier. 
They have come up to the window and 
been dismissed one by one. Is the life 
agent to receive the same treatment? 
If so, he had better not approach the 
window at all.’ By what he says he 
must indicate to the prospect that he 
does not regard talking through the 
cashier’s window an interview at all, 
and if only a few minutes can be spared 
to him arrangements for an interview 





card is carried the name simply writ- 





later should be made. It is always a 





THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


= e 
Equitable Life of Iowa 
(Organized 1867) 
All previous records broken during 1917. Substantial increase in assets and paid 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building - Des Moines, Iowa 











ing. I do not propose to bore you or | 
take up your time, and will promise | 





The Company OF the People, BY the People, FOR the People 
The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


cats managers tee nin-valbeeer Rete AO OCCT TTT $ 95,927,881.14 
In increase in income in 1917........... 0c. cc ccccecccccceccces 40,648,595.67 
In amount of insurance in force............cccccccecceces .- ++ 3,936,181 ,898.00 
In gain in insurance in force.............cccccccecceccccccees 453,749 ,902.00 
In amount of insurance placed in 1917...... cececececceccceees  291,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 











MORE POWER TO YOU 


The more push there ‘s behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 























We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY fidiichs 


Cash Capital $200,009.00. V. D. CLIFF, President 


One SUCCESS IS 


Succes OF OUR 
*wZERVICE 
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good idea to make clear that a long trip 
has been made in order to see this par- 
ticular man and some agents have used 
to advantage the casual remark that “If 
you are not going to be able to give 
me a little time on this perhaps I had 
better ‘see the other banks first.” 


Some in Wrong Class 


Discussing this question of getting 
interviews an agency manager said the 
other day, “If one of my men tells me 
that he is not able to get interviews 
there is usually just one thing the mat- 
ter. He is calling on the wrong kind 
of people. That is, he has gone out 
of his own class to solicit business. 
He is seeking to get interviews with 
men who are too big for him. It is 
obvious to the secretary or informa- 
tion clerk that he does not measure 
up to the standard of men who “get 
in.” If so he is handled accordingly 
and should drop back into the solici- 
tation of a class of prospects with 








It’s a Whiz! 


We are issuing a 
Woman’s Policy 
framed to meet 
modern women’s 


needs. Most 
agents find ita 
winner. 


Gaxdlan fife 


Madison, Wis. 

















ACTUARIES 


— F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
—_—, J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 








Chemical Building ST. LOUIS, MO. 
3. McCOMB 
® COUNSELOR AT LAW 


CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance | mn eal 
The Law of Insurance a Specialty. 
Colcord Bldg. 


OKLAHOMA CITY 





J H. NITCHIE 
e ACTUARY 








Telephone 1223 A fation Buildin 
Central 3462 198. LaSallose GHICAGG 
A SIGTENHORST 
{ a 

CONSULTING 

ACTUARY 


WACO, TEXAS 


FPReperic S.WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 


304-306 Security Building 





whom he is on common ground and 
has an equal footing. 


Ability to Stay in 


The man who has poise and the 
proper bearing and manner is not be- 
ing turned away or quickly dismissed. 
Take the case of a man who uses a 
personal calling card and has the ap- 
pearance and front to carry it off. He 
calls on a big man. The presentation 
of the card does not call to mind any- 
one that is familiar to the prospect. 
But such a man knows a great many 
people. He makes new friends every 
day. He cannot carry in his mind a 
card index of all whom he has met. 
He hesitates to turn this man down 
without at least finding out who he is. 
The life agent gets in. But the mere 
fact he is in means nothing if he is 
not able to stay when he gets there. 
If he has not gone out of his class to 
call on this man he can get a hearing. 
If he is incompetent, unequipped and 
unable to talk on the proper basis, to 
the man whose office he has finally 
gotten into he will not stay long.” 


Tricks Do Not Pay 


It never pays to get in by the use of 
a subterfuge. An open hand must be 
played. If an agent is ushered into the 
private office of a man who has grant- 
ed him a few minutes because he is 
under the impression that he is to dis- 
cuss with him something in which he 
is interested, and then discovers that 
the man has resorted to deception in 
order to talk life insurance to him he 
is justified in ordering him out of the 
office at once. Merely getting in an of- 
fice accomplishes nothing if it is not 
possible to stay there only long enough 
to be told to leave. If a trick or de- 
vice is used in order to get past the 
front door the prospect is in a hostile 
frame of mind and certainly not in the 
buying mood. 

This so-called “proper manner” must 
be the result of confidence. 


No Apologies Necessary 


If an agent is a real believer in what 
he is selling and its importance he 
will not feel ashamed of or hesitate 
about talking to any man who is a pros- 
pect on his proposition. He need 
offer no apology to anyone for a dis- 
cussion of life insurance, and if he be- 
lieves in’ what he is selling strong 
enough he will not have an apologetic 
air in approaching any one. This kind 
of confidence should not be confused 
with plain nerve. Nerve may get the 
agent into a private office, but it will 
not keep him there. 


Big Writers Have Assurance 


Harold Pierce, H. B. Rosen, Dr. Al- 
bright and a few other big writers 
would be at home in any one’s office. 
They have solicited and talked to the 
biggest men in the country on life 
insurance. They do not become ex- 
cited or flustrated simply because the 
prospect they are talking to is a 
wealthy man and one of the important 


entire confidence in themselves and 
what they are talking about. 


Application of Measuring Stick 


Any life agent should measure him- 
self by the same standard. If he be- 
comes nervous about approaching a 
man, he is approaching a prospect to 
whom he cannot do justice. He cannot 
sit down and discuss his proposition in 
a normal, natural way if he has gone 
over his head in the solicitation of life 
insurance and because of his confused 
manner cannot create an interest in 
what he is selling. 


Ralph M. Hamburger 


Ralph M. Hamburger, who has been 
one of the leading producers in the 
Chicago agency of the Northwestern 
Mutual Life has become a partner in 
the company’s general agency at Min- 
neapolis. The Minneapolis agency has, 
for years, been under the direction of 
I. Kauffmann. Mr. Kauffmann has also 
taken into partnership with him his 
son, Harold, and after Nov. 1, the 
agency will be styled Kauffmann, Ham- 
burger & Kauffmann. 


Two Life Men Pass on 


Stewart Clark, one of the old-time 
agents in the general agency of Edgar 
C. Fowler of the New England Mu- 
tual at Chicago, died last week. He 
was the largest producer of the agency. 
Another of Mr. Fowler’s men died, 
having contracted Spanish influenza, 
he being Charles B. Rice, having gone 
into the officers training camp. 


Will Let Up on Requirements 


Commissioner C. W. Fairchild of 
Colorado, president of the National 
Convention of Insurance Commission- 
ers, has already taken steps to modify 
the requirements as to life companies 
furnishing data for their annual re- 
ports. In a recent message to the com- 
panies he says that owing to the pres- 
ent excessive cost of printing and ma- 
terial and the difficulty of securing ex- 
perienced clerical assistance, the Colo- 
rado department will not until further 
notice require the detailed information 
in schedule fees of the annual report 
as to mortgage loans, but will accept in 
lieu thereof the following data: 

Amount of principal unpaid Dec. 31, 
1917; 

Amount loaned during 1918; 

Amount paid on account or in full dur- 
ing 1918; 

Amount of principal unpaid Dec. 31, 
1918; 

Past due interest Dec. 31, 1918; 

Interest accrued Dec. 31, 1918; 

Gross amount of interest received dur- 
ing 1918; 

Total value of lands mortgaged; 

Total value of buildings mortgaged. 

In other words, we will accept the 
totals of all items of Schedule B instead 
of an itemized exhibit. The classification 
showing the total amount of mortgage 
loans on real estate in each state and 
foreign country should be filled in. 

This action is for the duration of the 





citizens of the community. They have 


war only, and we reserve the right in the 


future to require that Schedule B be com- 
pletely filled in and filed. 


Bradley Goes to Cincinnati 


Arthur E. Bradley, formerly of Chi- 
cago, has been appointed general agent 
of the Equitable Life of Iowa at Cin- 
cinnati. 


Given Detroit District 


Samuel Weisman has been appointed 
general agent for the Detroit district 
for the Security Life of Chicago, suc- 
ceeding Jacob Melzer. He was former- 
ly with the Detroit Life. 


Boston—The association held its first 
fall luncheon at the Boston City Club 
last week,.having as speakers Glover S. 
Hastings, superintendent of agencies of 
the New England Mutual, and Franklin 
W. Ganse of the Columbian National 
Life. Mr. Hastings emphasized the im- 
portance of the devotion of the agents 
to their work and gave an optimistic 
view of the field for prospects. Mr. Ganse 
discussed the relation of state and fed- 
eral taxes to insurance protection. A 
special tribute was given William W. 
Fletcher of the Connecticut Mutual, who, 
although 81 years of age, is canvassing 
daily and last year wrote $200,000. 


Chicago—The annual meeting of the 
Chicago Life Underwriters: Association 
will be held Oct. 24, at which time officers 
will be elected. The nominating commit- 
tee to choose a ticket has been formed, 
consisting of Jules Girardin, Phoenix 
Mutual Life, chairman; Fred B. Mason, 
Aetna; I. B. Eberhardt, North Western 
Mutual, and R. W. Gibson, Mutual Bene- 
fit. A meeting of the nominating commit- 
tee — be held the latter part of this 
week. 


Spanish influenza has been so preva- 
lent in Indianapolis that public meetings 
have been put under the ban and the 
Indianapolis Association of Life Under- 
writers called off the regular monthly 
meeting, which was to have been held 
last Monday. 
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DES MOINES, IOWA 


THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 


VERY life insurance man should be 


insurance, 


making money these days. 
the time to hit and hit hard. Our 
country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. It is a great day to sell life 
i We are now putting on some 


This is 


We would 


Inter-Southern Life Insurance Company 


Louisville, Ky. 
JAMES R. DUFFIN, President 
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Once an 
Illinois Life 
Man 


Always an 
Hilinois Life 
Man 


GREATEST GREATEST 


iLLINOIS ILLINOIS 


COM PANY COM PANY 


rad 

WANTS GOOD MEN WANTS GOOD MEN 
AND AND 

WILL PAY THEM WELL WILL PAY THEM WELL 





A Record of Thirty Years of Progress— 
Ten-Year Periods 


Assets Insurance in Force Policies 


Dec. — ++-$ 104,307 889,073 I 
" oe 274,290 36:819,683 1888-1897. . ‘® 1744 10 387,702 
issue 9,503, 1898-1907.... 10,551,857 Ly 
1917. 118,099,897 1908-1917.. :) 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 

































Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 





on Re EO SAGE POA Babess) Setioe ep ame $ 16,560,439.04 
SRMIMMPIOD cpa goa shes sasscns ses uuieues se 14,343,626.28 
Caeiies MT TUB. 255). so). oss. cnc cce ss 2,216,812.76 


Insurance in Force. . saecces £91,790,5902.00 
Payments to Policyholders since organization 19,612 616. 08 
Is paying its Policyholders nearly $1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 











Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 
Home Office: ST. LOUIS, MO. 





Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 
























LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 
= 5 gga Now is the time to secure good territory in the state 
o io. 


THE GEM CITY LIFE INSURANCE COMPANY 
A. I, MORRISSETT, Vice-President and General Manager DAYTON, OHIO 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the polic rholders i in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its a 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GA General Managre 
Central and Southern Ohio and Northern Seamer For Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 



















Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


jJ.0. LAUGMAN, President B. O. BERGE, Secretar? 


Lutheran International 


Susurance Company 


Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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“SAFE AS A GOVERNMENT BOND’ 


(©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT sxc MONTHLY INCOME INSURANCE. 


states LATEST POLICIES AND AGENCY CONTRACT Sat; @7 tHe: 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 








OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRAYX MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, 
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‘ casualty business on the side. 
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PRESENT CONDITIONS 
IN DISABILITY FIELD 





Effect of War on Premium Incomes 
of Health and Accident 
Companies 


WHERE PINCH IS FELT 


Real Salesmen Are Reaping Big Re- 
wards by Use of Modern War- 
time Arguments 


Observers of the insurance field say 
that of the various branches of insur- 
ance, the health and accident business 
has suffered most severely as a result 
of the war. Some lines of insurance 
have manifestly benefited by the 
changes the war has brought, but it has 
often been said in the last year that 
the war has made inroads on the pre- 
mium income of many of the disability 
‘companies. 


Reasons for Changes 


Such a statement is rather damag- 
ing and should be examined into some- 
what before being accepted for its 
face value. One of the chief points 
raised by those who seek to prove that 
the health and accident business has 
been slowed up is the fact that there 
are fewer agents soliciting business at 
this time. The statement is made, and 
it is probably true, that the health and 
accident companies have lost more 
agents since the war began than have 
departed from the ranks of any other 
branch of the insurance business. The 
reason for this is plain. Many are in- 
clined to confuse agents with licenses. 
Almost every agent writing any kind 
of insurance takes the agency for a cas- 
ualty company. The life man solicits 
The 
fire man has an agency for a casualty 
company just to supply the demand. 

he war has brought changes. Cas- 
ualty companies are tightening up 
upon the issuing of licenses and agents 
are specializing. The life man is de- 
voting all of his energy to the solici- 
tation of life business. The side-liner, 

jack-of-all-trades,” one case man, and 

the weak sisters generally, have 
dropped out. There are fewer health 
and accident salesmen. These men are 
teal salesmen and are producing more 
business than ever. The companies 
fortunate enough to employ them have 
suffered no decrease in their premium 
income, 


Small Companies Feel Pressure 
Among the companies which are ac- 


tually hit hard are the small health and 


accident concerns which before the war 
Started had not been in business long 
enough to firmly establish themselves. 
‘n order. to get a foothold they were 
forced to hire salesmen rather indis- 
criminately. They attracted to them 
the wrong kind of agency material and 
when the test came, their agency plants 
vanished almost over night. In other 
words, the companies which were not 


.salesmian who has been in the busi- 


serves to fall back on and have, it 
must be frankly admitted, been seri- 
ously and in some cases vitally af- 
fected by the change the war has 
brought. 


Real Salesmen Unaffected 


But with the well established, and in 
most cases, the older health and acci- 
dent companies, the war has simply 
acted as a great cleanser of the agency 
plants. The nonessential and nonpro- 
ducing element has been combed out 
and bedrock reached. The disability 


ness through the war this far is not 
going to quit now. He is a 100 percent 
salesman, and can be counted on to, 
and is, delivering. Such a man sells 
his business and sells it with real argu- 
ments. 

Uses Telling Argument 


The most effective argument being 
used by the accident and health sales- 
man today is the very thing that a ma- 
jority of the prospects encountered 
attempt to offer an excuse—the high 
cost of living. The excuse is offered. 
that the financial demands these days 
are too heavy, and that the monthly 
pay envelope does not provide enough 
to go around as it is. This excuse is 
usually backed up by a set of figures 
showing just what the income is and 
just what the set expenses are and the 
agent is asked to explain where there 
is any room left for the purchase of 
accident and health insurance. Properly 
handled this excuse can be handed back 
to the prospect in the shape of a strong 
canvassing document. 


How to Combat “Stall” 


The fact that commodities of all 
kinds are commanding such high prices 
only serves to emphasize how close to 
the line most men are running. If it 
is all the prospect can do to keep go- 
ing during normal times, what does 
he expect to do if he is sick or laid 
up with an accident? If his income 
is only sufficient to cover needs when 
things are going along in the regular 
way, how is he to provide for the em- 
ergency that may come at any time? 
If such a man were to have a sickness 
of any length, the debts he would ac- 
cumulate would swamp him and keep 


his nose to the grindstone for months. 
The man who is having a hard time 
making both ends meet appreciates the 
force of this argument. It almost 
scares him into the purchase of acci- 
dent and health insurance. 


Another Line of Thought 


One disability man in commenting 
upon the arguments he is using said 
that he is advancing at this time one 
something like this: “You say you 
have not an extra dollar to spend for 
anything. Suppose that you should 
come home some night and tell your 
wife that your salary had been reduced 
$5 a month, and that you were so sit- 
uated as to be unable to secure an- 
other position at the figure formerly. 
commanded by you. What would you 
do? You would get along somehow, 
wouldn’t you? You know that you 
would. You only have to be shown 
that you have to get along on a par- 
ticular sum of money and you find a 
way to do it. There is no such thing 
as not being able to get along. If the 
circumstances are serious enough you 
will always find a way. If the salary 
that you are earning now is just suffi- 
cient to last you from month to month 
I say that that is a serious situation— 
serious enough to warrant you to find 
some way to get the money to buy ac- 
cident and health insurance. Other- 
wise when the unexpected happens ‘you 
will get so far in debt it will be months 
before you get out and you will only 
get out by most rigid economy.” 


Opportunity Among Wage Earners 


Another accident and health man who 
is producing a large volume of business 
just now, says that he is confining most 
of his time to the solicitation of wage 
earners. They are, he says, the men who 
have the money and are spending it. They 
are getting high daily wages, in some 
cases up to $10, but if such a man is sick 
a day or half a day, he is docked and has 
to stand the loss of wages in addition to 
the doctor bills. That is, the skilled la- 
borer who is commanding high wages and 
is in almost all cases doing “piecework” 
and gets big money if he pitches in and 
earns it. But a loss of time is his loss 
and not his employer’s. 


Is Much at Stake 
There is nothing new in this except 
(CONTINUED ON PAGE 4) 
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**In all my experience in business, during part 
of which I placed all the insurance for a big 
Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


—From a letter written by a satisfied policy holder. 


Liability, Burglary, Accident, 
Industrial Insurance, written. 











tmly enough established had no re- 





An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 


Health and a complete line of 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 
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EGTION 


SPIRITED DEBATE ON 
SOCIAL INSURANCE 


Dr. John R. Commons of the Uni- 
versity of Wisconsin Defended 
German Plan 


DR. OCHSNER IS OPPOSED 


Claimed That Sickness Has Increased 
in Land of the Kaiser in Recent 
Years 


MILWAUKEE, WIS., Oct. 8.—A 
spirited discussion of the subject of so- 
cial insurance developed at the annual 
convention of the Wisconsin State 
Medical Society, held in Milwaukee. 
The forces of the opposition were led 
by Dr. E. H. Ochsner, Chicago, whose 
recent expressions on the subject have 
evoked wide comment. Dr. John R. 
Commons, of the University of Wis- 
consin, a noted student of economics 
and a labor expert, spoke in favor of 
the institution of a scheme of health 
insurance in Wisconsin. The discus- 
sion was of particular moment because 
the subject is now being investigated 
bya special joint committee of the 
Wisconsin legislature, which will re- 
port to the biennial session in January. 


Prof. Commons’ Remarks 


“Health insurance is coming, as 
shown by the progress of group insur- 
ance and establishment funds,” said 
Prof. Commons. “The question is, un- 
der what form shall it come and who 
shall control it? With the growth of 
establishment funds and group insur- 
ance, employers will control the sys- 
tem, and the question for the public, 
the employe, as well as the medical 
fraternity, is whether, on the whole, 
this is better than a system of joint 
control, where both employers and em- 
ployes are represented: in which the 
medical associations will have a voice 
as an organized body, and where the 
public will supervise through its state 
agents. 

What the State Does 


“The objection that this means in- 
creased paternalism is not sound, for 
it is not proposed that the state shall 
pay the bills or manage the funds. 
They are managed and paid by employ- 
ers and employes. All that the state 
does is to lay down the rules as to 
the amount of compensation, medical 
service, adequate reserves, etc. The 
system is.one of mutual insurance un- 
der public supervision. 

“In this system, the medical asso- 
ciation holds the balance of power and 
is the deciding factor. The physician 
decides all cases as a disinterested 
party with reference to disability 
through sickness, period of recovery, 
etc. When these questions: are de- 
cided, the amount of compensation and 
premiums to be paid are automatically 
determined by rules previously laid 
down in the law. 

“The present tendency towards group 

(CONTINUED ON PAGE 4) 
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WORK ON HEALTH PLAN 


OHIO COMMISSION TO REPORT 











Meetings Throughout the State Will 
Be Held to Get Information on 
the: Subject 





COLUMBUS, O., Oct. 8—The Ohio 
commission investigating old age pen- 
sions and sickness prevention will be- 
gin holding public hearings in Novem- 
ber. Hearings will be held in various 
cities in the state on dates to be an- 
nounced. The commission hopes to 
have those interested in the investiga- 
tion appear to give any information 
which should be considered—before any 
conclusions are reached or recommen- 
dations made. It is probable that the 
commission will subpoena witnesses, if 
necessary, to obtain information for 
making an intelligent report based on 
ascertainable facts. 


Will Be Comprehensive 











































The report of the commission will 
probably be made about Dec. 15. It 
will be one of the most comprehensive, 
if not the most comprehensive report 
ever issued on sickness prevention. The 
commission is interested in health in- 
surance only as this affects its larger 
program of investigating every influ- 
ence bearing on sickness prevention and 
the rehabilitation of those unfit for 
discharge of social duties because of 
illness. 

Scope of Investigation 


The scope of its investigation in- 
cludes old age pensions, child welfare, 
medical inspection of school children 
and pre-natal care for women. Behind 
every part of the commission’s work is 
the central thought of health conserva- 
tion. The report of the Illinois com- 
mission making a similar investigation 
will probably be made public within 
two or three weeks after the Ohio re- 
port appears. 

Will Be Compulsory 


What the Ohio commission will re- 
port is of course not known, but cer- 
tain conclusions are inevitable. Any 
report recommending state health in- 
surance will recommend that it be com- 
pulsory and that it have as its central 
purpose sickness prevention and pro- 
motion of rapid recovery of those who 
become sick, the latter by a system of 
visiting nurses and medical supervision 
under control of the state. One other 
conclusion is inevitable. If the com- 
mission ‘outlines a comprehensive pro- 
gram including state health insurance 
and the employment of many nurses, 
even the advocates of such plans will 
hardly seek the enactment into law of 
this part of the program during the 
war, first, because every state has all 
the responsibility it cares to undertake 


of nurses and other necessary medical 


if it were enacted. 





Appoints Virginia Commission 
RICHMOND, VA., Oct. 


at this time and secondly, because lack 


help would prevent operation of the law 


8.—Governor 


WITH ACCIDENT MEN 


—_——. 


REINSURES HOME CASUALTY 


Great Western Accident of Des Moines 
Takes Over Business of Nebraska 
Company 





DES MOINES, Oct. 7.—The Great 
Western Accident of Des Moines has 
taken over the Home Casualty of 
Omaha and will remove all of the rec- 
ords and books of the latter to Des 
Moines. Under the arrangement the 
Great Western reinsures all of the out- 
standing business of the Home, as- 
sumes all of the liability and has re- 
ceived all of the assets, good will, etc. 

The Home was a stock company or- 
ganized under the laws of Nebraska. 
The Great Western has the largest in- 
come in Iowa of any stock health and 
accident company operating in the 
state, and the merger with the Home 
will give it a strong lead in premium 
income over other companies. 

A. L. Hobbs, former vice-president 
and general manager of the Home, be- 
comes state manager for Nebraska 
and will have full management for the 
Great Western in that state. E. T. 
Keliher, former state manager in Ne- 
braska for the Great Western, has en- 
listed for military service. While 
waiting his call he is doing splendid 
work out of the Home office. The 
reinsurance arrangement has been ap- 
proved by the state insurance depart- 
ment of Nebraska and Iowa and be- 
comes effective immediately. 

Officers of the Great Western are: 
H. B. Hawley, president; W. G. Tall- 
man and S. P. Barr, vice-presidents; 
George H. Carr, general counsel; R. D. 
Emery, secretary; John Hogan, treas- 
urer. 





Shut Down on Expenses 


SAN FRANCISCO, CAL. Oct. 9.—The 
California State Board of Control has 
practically put a stop to the activities 
of the state social insurance commission 
on behalf of the proposed compulsory 
health insurance scheme, by refusing to 
approve the expense vouchers of the 
commission’s employes who are election- 
eering for the plan. The board rules 
that the commission’s funds were appro- 
priated for the purpose of investigating 
the health plan and that the money 
expended in propaganda on behalf of the 
scheme is illegally spent. 


The annual meeting of the Association 
of Surety Underwriters of Chicago will 
probably be held at the time of the 
regular monthly meeting, Nov. 5 
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CASUALTY COMPANY 
SIOUX CITY 
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Write For Agency to A. G. OGLE, Vice President and General Manager. 





Capital $ 500,000.00 
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The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORD’S 

TEAMS > ELEVATOR 

COMPENSATION we GEN’L LIABILITY 
ok 4S 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
; Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB....Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exchange, Chicago 
FRED. L. GRAY waaay: .Northwestern Managers, 328-336 Security Bank Bldg., Minneapolis 


RAYMOND & RAYMOND........... General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SON........ General Agents, West Virginia, Board of Trade Bldg., Wheeling 
FRIER & HUGGINS..General Agents, Northeastern Ohio, 337 Superior Avenue, N +» Cleveland 


C. C. ROTHIER & COMPANY..Gen. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 

HANSEN & ROWLAND, Inc.. Gen. Agts., Wash., 214 Tacoma Bldg. Tacoma; 1708 L. C. Smith Bldg. Seattle 

THE MERRILL, DODGE & JACKSON CO., Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
Casualty Company 


HOOSIE Indianapolis, Indiana 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit 
with every policy. HELPAGENTSGETSTARTED. Write for full information if you desire territory. 




















A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more.a year. 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 
INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building DES MOINES, IOWA 








First and Largest Organization writi business and professional 
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Davis, last week named the three mem- 
bers of the industrial commission, which 
is to administer the Virginia workmen’s 
compensation act as follows: Robert H. 





A Progressive Surety and Casualty Company 








Tucker, Lexington, for the six-year term, 





to represent the people at large; Charles 
A. McHugh, Roanoke, for the four-year 
term, to represent the employers; Charles 
G. Kizer, Norfolk, for the two-year term, 
to represent the employes. The law does 
not become operative until Jan. 1, 1919. 
Meanwhile, the commission is expected 
to be busy getting matters in’ shape for 
operations. 















Has Not Denied Liability 


In a recent issue it was stated that the 
Travelers would deny liability_in connec- 
tion with the collapse of the Ruff build- 
ing at Sioux City, Ia., where the company 
carried the compensation insurance. This 
turns out to be érroneous. There will 
have to be awards made in this instance. 
Those who suffered most in this case have 
rio relation whatever to the cause of the 
accident. 
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OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: :: 


Licensed by the Oklahoma Insurance Department 


@ We are now ready to receive applications for agencies. @ An Oklahoma Company owned and managed by Okla- 
ahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. ' 


OKLAHOMA CITY 
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IN- THE SURETY FIELD 


MANY DIFFICULTIES FOUND 





Surety Companies Exercise Great Care 
in Taking Over Contracts Where 
Contractors Have Defaulted 





The Fidelity & Deposit calls atten- 
tion to the fact that surety companies 
are confronted with many dangers and 
difficulties in taking up contracts for 
completion when the contractors have 
defaulted. The company states that 
it is frequently almost impossible to 
ascertain all of the facts and circum- 
stances which may have a bearing up- 
on the surety companies rights in tak- 
ing the contract for completion. The 
recent decision of the Washington 
state supreme court is of interest. The 
Fidelity & Deposit reviews it as fol- 
lows: 


Case Is Reviewed 


The contractor, one Christiansen, en- 
tered into a contract with the town of 
Westport, Washington, to construct 
certain street improvements. He gave 
as his surety the Guardian Casualty. He 
proceeded with the performance of the 
contract up until the end of March fol- 
lowing the date of the contract and at 
the time he abandoned the contract the 
March estimate had been earned, but had 
not been paid to him. In February pre- 
ceding the abandonment he borrowed 
$2,000 from one Armstrong and assigned 
to Armstrong what was due or what 
would become due to the contractor in 
the performance of the contract. This 
assignment was not formally filed with 
the town, but the eVidence was clear 
that the town had actual notice and 
knowledge of the assignment prior to the 
abandonment of the contract. After 
Christiansen left the contract the town 
of Westport notified the surety company 
and a representative of the surety com- 
pany entered into an agreement with the 
mayor and town clerk that if the surety 
company should pay the unpaid bills the 
March estimate would be paid to the 
surety company. 


Suffered a Loss 


In accordance with this agreement the 
payment was made, the surety company 
settled the bills, completed the contract 
and suffered a loss of approximately $3,- 
000. The March estimate, which was paid 
to the surety company, was something 
over $2,000. At the time this March esti- 
mate was paid to the surety company 
the mayor of the town had no knowledge 
or notice of the Armstrong assignment 
or any knowledge or notice of any claim 
on the part of Armstrong, and there 
seems to have been no official record at 
that time of any such claim. 


Suit Is Instituted 


Armstrong or his assignee instituted 
suit against the town to recover the 
March estimate on the ground that it had 
been illegally paid to the surety company. 
There was no controversy but that Arm- 
strong loaned the money and took an 
assignment before Christiansen had de- 
faulted, and the court intimated that it 
was immaterial whether the funds 
loaned by Armstrong went into the work 
or not. It was furthermore held that 
as the assignment to Armstrong was a 
valid assignment for a consideration and 
made prior to the acquisition of such 
funds by any other person or any lien 
thereon, the assignment was valid and 
gave Armstrong title to the fund supe- 
rior to the rights of the surety company, 
as the latter had no better title to the 
funds than the contractor and that the 
town could give no better title. The 
transaction whereby the mayor and town 
clerk attempted to pay the fund to the 
Surety company and even though the city 
council attempted to ratify the action 
of the town officials was nugatory and 


void and in no wise affected Armstrong’s 
prior title. 


Results of Decision 


If this decision is sound, it means that 
@ surety company, in taking up a con- 
tract for completion, would be deprived 
of the use of the estimates which had 
been earned and unpaid at the time of 
the default if there had been any assign- 
ment or transfer of these estimates by 
the contractor before default. It can be 
readily appreciated that this estimate 
might be quite large and might result 
in a substantial reduction of the contract 
— available to the surety company for 
wet completion of the contract and the 
ettlement of unpaid material bills. If 














General Casualty & Surety Company 


A Michigan Company for Michigan Diiugle 


ELMER H. DEARTH . . .... . 


114 WOODWARD AVENUE, DETROIT 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 
WRITE US 





President 








this should be the general rule through- 
out the country it would be much better 
if the surety company should decline to 
perform the contract and let the owner 
do the work, as there seems to be little 
question but what the owner would have 
the right to use the entire contract price, 
even though at the time of the default 
some of it had been earned, toward the 
completion of the work. 

State Bank of Seattle vs. Scott, Town 
Treasurer, 173 Pacific 498. 





Cleveland Board’s New Officers 


CLEVELAND, O., Oct. 8.—The annual 
meeting of the Cleveland Board of Surety 
Underwriters was held last Wednesday, 
when the following officers were _ se- 
lected: President, P. D. Metzger, U. S. 
Fidelity & Guaranty; first vice-president, 
F. B. Owen, Fidelity & Deposit; second 
vice-president, J. T. Harlan, Globe In- 
demnity; third vice-president, H. S. 
Frank, Aetna; secretary, F. R. Pease, 
Massachusetts Bonding & Insurance; 
treasurer, W. Coughlin, National 
Surety. Executive committee: H. D. 
Pritchard, National Surety; F. B. Ayer, 
Maryland Casualty; H. C. Williams, 
American Surety; W. S. Hopkins, Royal 
Indemnity; P. D. Metzger, ex-officio. 

This will probably be a very active 
vear for the board. Many new problems 
have arisen as a result of the war, and 
they will form subjects for consideration 
at some of the meetings. Others will be 
levoted to questions of soliciting and 
handling business, with kindred topics 
that naturally present themselves in the 
levelopment of activities. 


Big Administrator’s Bond 


The Chicago branch of the American 
Surety and Joyce & Co., general agents 
of the National Surety, have written as 
cosureties a $1,000,000 public adminis- 
trator bond for the estate of William 
P. Cowan, late vice-president of the 
Standard Oil. In view of the age of the 
heirs, one of whom is 95 years old, it 
was necessary to go to the public admin- 
istrator to handle this estate. 








Fourth Liberty Loan 
Subscriptions 











Subscriptions made to the fourth is- 
sue of Liberty loan bonds, by some 
of the casualty companies in addition 
to those already reported follow: 


American Automobile ........ $ 150,000 
Amer. Old Line, Neb. ......... 5,000 
Brotherhood Acci. ............ 28,000 
Capital Live Stock ........... 20,000 
Columbian Natl. Life ......... 350,000 
Connecticut Genl. ............ 500,000 
Continental Casualty ........ 300,000 
Eastern Casualty ............ 6,000 
Employers Liability .......... 1,000,000 
Farmers & Breeders Live Stock 10,000 
Federal Cas., Mich. ........... 10,000 
Fidelity & Deposit ........... 600,000 
Friendly Service Society, Minn. 50¢ 
Gate City Life & Health...... 5,000 
General Cas. & Surety........ 5,000 
Hartford Accident ........... 370,00( 
Indemnity Co. of Amer. ...... 30,000 
Internat. Indem., Cal. ........ 5,506 
Iowa State Live Stock ........ 5,00( 
Liberty Mut., Mass. ........... 125,00( 
London Guarantee ........... 400,000 
Loyal Protective, Mass. ...... 30,001 
Masonic Protective ........... 10,00 
Massachusetts Acci. .......... 17,00 
| Massachusetts Bond. ......... 250,000 
Metropolitan Cas. ............ 30,000 
Mut. Benefit Acci. ............ 5,000 
New Amsterdam Cas. ......... 200,000 
Ohio Natl. Life ............... 42,500 
Old Line Life ...........-.... 2,00 
Pacific Mutual ........ccccecee 1,021,000 
Peninsular Cas., Fla. ......... 5,000 
Peres COG. BOOM. cocci cccsevece 5,000 
RC a Ee eee oe 25,000 
Southern Cas., Alexandria, La.. 25,000 
Standard Life, Pittsburgh ..... 25,000 
Travelers Health ............. 15,000 
Eh, Se COBUMIEY cn cccccvececenes 500,000 
U. S. Fidelity & Guaranty..... 1,250,000 
Western Indemnity, Texas .... 20,000 


Western Life & Cas., Colo..:.. 3,000 








The Republic Casualty Co. 


PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 


aantiiniicn _— 


AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Under Supervision United States Treasury Department 
Assets: Over $1,500,000.00. :+: Surplus as to Policy Holders: Over $900,000. 
(At the close of business June 30th, 1918) 
OFFICERS: 
L. A. ADOUE, Vice-President. 
J. F. SEINSHEIMER, General Manager. 
We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
and Collisicn. Public, General and Elevator Liability. Plate Glass, Burglary and 
Fidelity and Surety Bonds. Licensed in thirty-one States. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 











SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 








GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS............$1,874,232.97 


SURPLUS & RESERVES TO 
POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 


Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 











THE TRAVELERS 
INSURANCE <3 INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATES! VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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COMPENSATION NEWS 


WHO PAYS THE COMPENSATION 





Interesting Question Raised Through 
the Explosicn at Gillespie Muni- 
tion Plant 





NEW YORK, Oct. 9—The large loss 
due to the number of killed and injured 
in the explosion at the Gillespie muni- 
tion plant at Morgan, New Jersey, will 
not fall on insurance companies. Work- 
men’s compensation on construction of 
the plant was carried by the Travelers, 
but this was cancelled April 29 last, on 
completion of construction work and 
taking over of plan by the national 
government. An interesting question 
is raised as to final settlement for 
claims for death and injury, namely: 
Does the New Jersey law apply or do 
employes in such factories come -under 
the provision of the workmen’s com- 
pensation laws of the United States? 
Latter law was originally intended to 
cover all civil employees of United 
States and Panama Railroad Company 
only. Whether this law can legiti- 
mately be made to apply to employees 
in munition factories is interesting 
puestion. This law is administered by 
United States Employees Compensa- 
tion Commission and funds for dam- 
ages are provided by act of congress. 
On other risks equally important as 
the plant at Morgan, the government 
has cancelled liability insurance, even 
when covering operation of plant. It 
is not known what provision for com- 
pensation, other than that which the 
federal acts provide, has been made by 
the government in plants owned or 
operated by it. New Jersey compensa- 
tion law provides for employer carry- 
ing his own insurance. An employer 
desiring self insurance must satisfy the 
state insurance commission of his 
financial responsibility and be exempted 
from law by written order. New Jer- 
sey law is double-barreled, covering 
compensation and liability. Contract- 
ing out of compensation allowable, but 
then liability provisions of law take ef- 
fect. Estimated loss on lives alone, on 
customary computation, is close to half 
a million dollars. Catastrophe will un- 
doubtedly bring to the front the ques- 
tion of adepuate assurance for em- 
ployees in munition plants. Since the 
government has cancelled insurance in 
private companies it will be urged that 
proper provision be made by the gov- 
ernment itself for losses and prompt 
payment thereof. 


Decision on New York Law‘ 


NEW YORK, Oct. 2.—The appellate 
division of the supreme court has re- 
versed the award of the State Industrial 
Commission to Michael Dugan, employe 
of Henry J. McArdle, holding that prod- 
uce dealers engaged in handling fruits 
and vegetables and not maintaining a 
separate storage plant are not engaged 
in the business of “storage of all kinds 
and storage for hire” within Group 29, 
— 2 of the workmen’s compensation 
aw. 


SPIRITED DEBATE ON 
SOCIAL INSURANCE 


(CONTINUED FROM PAGE 1) 


insurance and establishment funds can 
never reach but a small proportion of 
the working population. The tendency 
will be to tie the worker to his job, be- 
cause by changing his employer, he 
loses his insurance. The effect of this 
is to shift the cost upon the worker in 
lower wages or less rapid rise of 
wages, on account of loss of liberty. 

“The proposed health insurance plan 
cures both of these evils at one stroke. 
It makes the system universal for all 
empioyes and liberates the worker in 
choosing between employers.” 


Dr. Ochsner’s Views 


Dr. Ochsner reiterated views previ- 
ously expressed, to the effect that so- 
cial insurance would lower the stand- 


‘Bismarck thirty-five years ago, as an 


“loss of time from sickness actually 


ard of medical service, increase the 
loss of working time for sickness, place 
an unjust burden on taxpayers, em- 
ployers and employes, reduce the in- 
centive to thrift, put a premium on de- 
ception, and compel the -industrious 
workmen to pay a tribute to the sloth- 
ful workman. He declared that health. 
insurance emanated from the brain of 


effective cudgel to check the progress 
of socialism in Germany, and it is not 
a fit system to be adopted by the free 
peoples of America. 


Experience in Germany 


“In Germany,” said Dr. Ochsner, 


has increased 50 per cent since health 
insurance became effective. Twenty- 
one years ago I was an interne in a 
Hamburg hospital under Prof. Kuem- 
mel, a noted surgeon. One morning in 
making the rounds, Dr. Kuemmel told 
me that since the introduction of 
health insurance laws in Germany, 
malingering had increased tremen- 
dously among the patients. He said 
that a very considerable part of his 
time was practically wasted in ferret- 
ing out malingers. And that is only 
one of the very many evils that grow 
out of such a-system.” 


PRESENT CONDITIONS 
IN DISABILITY FIELD 


(CONTINUED FROM PAGE 1) 


that the working man is playing for high 
stakes ‘these days. From six to ten dol- 
lars a day is a lot of money and should 
be protected. As a matter of fact, acci- 
dent and health salesmen who solicit 
skilled laborers to any extent say that 
they are spending money more freely 
than ever before. They actually need the 
protection. The rather high salaried or 
medium salaried man in other lines is 
not so good a prospect at this time, for 
the reason that if he is sick for a week 
or two weeks his firm will pay his salary 
just the same. Not so with the working 
man who suffers quite a loss when laid 


up. 

All that some accident and health 
salesmen need is to be convinced that 
people actually are spending money in 
larger quantities now than ever before. 
They can demonstrate this to themselves 
by watching the crowds go into a theater 
or a moving picture house or any place 
of amusement, such as a cabaret, roof 
garden, public dance hall, etc. People are 
spending their money with careless aban- 
don, but they are mostly the class de- 
scribed in the foregoing and for the rea- 
sons outlined the easiest and best pros- 
pects for accident and health insurance. 





Ruffin Is Set Right 


Through a regrettable lapse of mem- 
ory, The National Underwriter, in its 
issue of June 20, was made to say that 
Benjamin A. Ruffin, general manager in 
New York City for the General Accident 
of Scotland, was formerly of the Rich- 
mond, Va., general agency of Smith & 
Ruffin, district representative of the Na- 
tional Surety, and at the same time was 
secretary of the American Bankers Asso- 
ciation’s insurance committee. 

In the interest of accuracy, therefore, 
it should be stated that Mr. Ruffin never 
held a partnership in the reputed Smith 
& Ruffin firm, and so far as he knows, 
no such agency ever existed. Further, 
during his connection with the American 
Bankers Association, and for some time 
prior thereto, he had no connection with 
the National Surety or any other surety 
writing corporation. The National Un- 
derwriter regrets its unintentional mis- 
statement of facts, and sincerely trusts 
that the explanation here made will 
clarify the confusion resulting from it. 


Why Brown Quit 


OMAHA, NEB., Oct. 8.—Edwin H. Luik- 
art, vice-president of the Lion Bonding 
& Surety, said this week the reason con- 
nections with George C. Brown, formerly 
supervisor of agencies, had been severed 
was because Mr. Brown “went out on 
the streets of Omaha and repeatedly made 
statements that his associates in the com- 
pany were pro-German. No successor has 
been named for Mr. Brown. I regret very 
much there is no sensible steps we can 
take to compel Mr. Brown to correct his 
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MADE IN GERMANY 

INSURANCE men are interested in the 
recent address of Prince MAXIMILIAN 
of Badenburg, the new chancellor of 
Germany, before the Reichstag in ad- 
vocating compulsory government in- 
surance. Prince Max said: 

“At the peace negotiations the Ger- 
man government will use its efforts to 
the end that the treaties shall contain 
provisions concerning the protection 
of labor and insurance of laborers, 
which provisions shall oblige the 
treaty making states to institute in 
their respective lands within a pre- 
scribed time a minimum of similar, or 
at least equally, efficient institutions 
for the security of life and health as 
for the care of laborers in the case of 
illness, accident, or invalidism.” 

Thus we see that compulsory health 
insurance is peculiarly a German prod- 
uct. Even when the nation is bidding 
for peace it is endeavoring to engraft 
in other nations some of the features 
of the German government which have 
ground down the people and robbed 
them of initiative and the private rights 
that belong to them. 

WAKE UP YOUR SUPERVISORS 

In THE NATIONAL UNDERWRITER of 
Oct. 3 appeared the resolutions recently 
adopted by the Milwaukee county, 
Wis., board of supervisors, favoring the 
use of corporate instead of personal 
surety bonds for all county employes. 
No doubt many other boards of county 
commissioners or county supervisors, 
whichever they may be called in the va- 
rious states, would adopt similar reso- 
lutions if the matter was brought to 
their attention and if a well-worded 
resolution, such as that used in Mil- 
waukee, were submitted to them. 

It might be well for the agents of 
surety companies to provide county 
supervisors with copies of this Milwau- 
kee county resolution. 

Wherever it is adopted the matter 
should be brought to the attention of 
the local press, securing for the busi- 
ness of corporate suretyship some very 
desirable publicity. 

Agents and general agents using ad- 
vertising space in local papers might 
well use these resolutions as “copy.” 
Not only will they thus serve as a 
great boost for corporate surety bonds, 
but such advertising will assist in the 
education of the public and the educa- 
tion of men who may be supervisors or 
commissioners next year. 





MAKE HIM TALK 

A SALESMAN, in giving some advice, 
Says that if you want the man to listen 
to you, one of the best ways to get 
him to do it is to listen to him first. 
This salesman figures that when a cus- 
tomer gets some burning thoughts out 
of his system he is more likely to 
listen to the agent. One of the com- 
Panies in this connection gives this 
advice: “A man whom you are so- 
liciting will often build a fence of un- 
Tesponsiveness around him and make 
it difficult for the agent to get an 
Opening for the argument. Start that 


there and listen. He will soon give 
you an opening—a good, wide one.” 


NEED OF CREATIVE WORK 
Too many agents are not creative in 
their work. They see business belong- 
ing to some other agent and try to 
devise means of getting it. The result 
is that many brokers and agents are 
simply trying to get business away 
from each other and not spending their 
time and effort in creating new busi- 
ness. There are hundreds of golden 
opportunities today for men in the 
casualty and surety lines to produce 
absolutely new business. Many indi- 
viduals and business enterprises are 
under insured or not sufficiently in- 
sured. The war is teaching us all to be 
creators. The insurance man must not 
fall back in the procession. 








ARE you in a contest with yourself to 
excel your previous record? Keep tab 
on your production. 

To serve with a smile 

Is always worth while. 

It never does harm 

And will grouches disarm. 





Personal Glimpses of 


Casualty Men 





Hubbard P. Ringgold, well known in 
surety and financial circles, has re- 
signed as vice-president of the United 
States Fidelity & Guaranty and is suc- 
ceeded by T. Hartley Marshall, who 
has been with the company a number 
of years. 

As vice-president Mr. Marshall will 
have charge of the following depart- 
ments: Bank, with Frank Fisk as su- 
perintendent; official, with John N. 
Richardson as_ superintendent, and, 
burglary, with Frank N. Sporer as su- 


perintendent. George Fritz will be an 
associate superintendent. 
Mr. Ringgold, the retiring vice- 


president, has been with the United 
States Fidelity for a long time. He 
has not yet definitely announced his 
future plans, but it is understood he 
will spend a large part of his time in 
New York. He is recognized as an 
authority on the general bonding and 
surety business. Mr. Ringgold had 
charge of the burglary, bank depository 
and fidelity bond departments. 

Mr. Marshall, his successor, is also 
an experienced surety man, having 
filled many responsible positions with 
the United States Fidelity. All the 
other men who will be identified with 
his department have also seen long 
service with the company. 


H. C. Meyers, formerly special agent 
for the Aetna Casualty and Automo- 
bile of Hartford, representing the com- 
panies in Indianapolis, and who also 
served as head of the accident depart- 
ment there, is now acting manager for 
the Washington branch, D. C. Mr. 
Meyers succeeds J. C. Frost, who is 
now a lieutenant in the quartermaster’s 
corps. Ss 

The State Industrial Commission of 
New York has appointed Albert H. 
Mowbray as actuary of the state in- 
surance fund to succeed Joseph H. 
Woodward, who recently resigned to 
become associate actuary of the 
Guardian Life of New York. Since 
1913 Mr. Mowbray has been actuary of 





man talking about himself. Then sit 
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Massachusetts Employes. He was 
formerly connected with the actuarial 
department of the New York Life and 
served as actuary for the North Caro- 
lina and California insurance depart- 
ments. He is one of the active mem- 
bers of the Casualty Actuarial & Sta- 
tistical Society and is a member of the 
Actuarial Society of America. 


Ralph W. Miller, formerly special for 
Conkling, Price & Webb of the Lon- 
don Guarantee & Accident in Chi- 
cago, is now Bible class secretary of 
the Y. M. C. A., at Great Lakes Train- 
ing Station. Mr. Miller left the busi- 
ness last June to enter Y. M. C. A. 
war work, and was scheduled to go over 
the seas. He was switched, however, 
to the Great Lakes Station and has 
been doing some remarkably good 
work there. 


Vice-President Walter G. Cowles of 
the Travelers, has received word of 
the death of his youngest son, Lieut. 
Donald B. Cowles, who sailed for Eng- 
land, in the United States service, in 
September. The news came with pe- 
culiarly shocking force as the parents 
had, but a few hours before, received 
word of their son’s safe arrival. He 
died of pneumonia in a United States 
hospital near Liverpool. 

Lieut. Cowles was twenty-three 
years old and a graduate of the New 
York Military Academy at Cornwall- 
on-Hudson. He received his commis- 
sion as a second lieutenant in the 
United States Marine Corps soon after 
war was declared and had been on 
active duty since July 5, 1917. He was 
promoted to a first lieutenancy July 1, 
1918. 

He was chosen, together with a few 
other lieutenants, to form the first 
aviation squadron of the marine corps. 
After preliminary training at Mineola 
and Philadelphia he was ordered to 
the marine aviation field at Miami, Fla., 
where he became an instructor in ad- 
vance flying and aerial acrobacy. 


David Van Schaack, director of the 
bureau of inspection and accident pre- 
vention of the Aetna Life, has been 
honored with a second term as presi- 
dent of the National Safety Council. 
This is only the second time that a 





the Liberty Mutual, formerly the 


president of the National Safety Coun- 


cil has been continued in office for two 
successive years. 

The National Safety Council is an 
organization of employers of labor in 
every line of industry and its activities 
are concentrated on the prevention of 
industrial accidents and the safeguard- 
ing of workmen. From a small begin- 
ning in September, 1912, it has grown 
in size and influence until it has today 
a membership of more than 3,700 em- 
ployers in whose plants more than 
7,000,000 workmen are employed. Mr. 
Van Schaack has been active in work 
of the National Safety Council during 
its entire existence and has had a prom- 
inent part in its development. 


B. G. Oppenheim, Jr., resident man- 
ager of the National Surety at Milwau- 
kee, has tendered his resignation, ef- 
fective Nov. 1, to accept an executive 
position in a large manufacturing or- 
ganization in Chicago. Mr. Oppen- 
heim is president of the Surety Under- 
writers’ Association of Milwaukee and 
one of the leading agents in the local 
surety field. At the request of the as- 
sociation, he will continue to hold the 
office of president until the expiration 
of his term next April. Mr. Oppen- 
heim entered the surety business more 
than 10 years ago, becoming associated 
with the New York office of the Illi- 
nois Surety early in 1908. Three years 
later he was transferred to the home 
office in Chicago. In December, 1914, 
he went to Milwaukee to open a branch 
office for the same company, and re- 
mained in charge until the office was 
discontinued by reason of the liquida- 
tion of the company’s affairs. He then 
went with the National Surety as resi- 
dent manager. 


Commonwealth Agency 


Emmett V. Thompson, for the past 12 
years in charge of the casualty depart- 
ment of W. H. Markham & Co. at St. 
Louis, has become associated with his 
brother, Earl C. Thompson, and they have 
formed the Commonwealth Insurance 
Agency. Mr. Thompson brings with him 
from the Markham agency H. F. David, 
his assistant, in charge of the liability 
department, who was with Markham & 
Co. since 1911; Max M. Felmer, who had 
charge of the engineering department of 
Markham & Co., and Fred A. Gardner, 
who is a large personal producer. The 
Commonwealth Insurance Agency will 
do a general casualty business represent- 
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PROGRAM IS ARRANGED 





SCHEDULE INTERESTING PLAN 





Southern Industrial Underwriters Con- 
ference Will Hold Its Annual Con- 
vention at Nashville, Tenn. 





NASHVILLE, TENN.—The meeting of 
the Southern Industrial Insurers Confer- 
ence has been postponed, owing to the 
epidemic of influenza here. President 
Clarke, of the organization, is ill him- 
self with the disease. No date has been 
set for the meeting. 

The ninth annual convention of the 
Southern Industrial Insurers Confer- 
ence was fixed for Nashville, Oct. 17- 
18. Charles E. Clarke, president of the 
Peninsular Casualty of Jacksonville, is 
the president of the organization. | 
P. Orr, president of the Southern Life 
& Health of Birmingham, Ala., is vice- 
president and. A. H. Cohn, secretary of 
the Carolina Life of Columbia, S. Car., 
is secretary-treasurer. The program 
as arranged was as follows: 


FIRST SESSION—OCT. 17, 10:00 A. M. 

Address of welcome on behalf of the 
State of Tennessee—Governor Thomas C. 
Rye. 

Response to the governor—H. D. Huf- 
faker, president Interstate Life & Acci- 
dent. 

Address of welcome on behalf of the 
Tennessee insurance department—Com- 
missioner L. K. Arrington. 

Response to the commissioner—A. B. 
Langley, vice-president and general man- 
ager Carolina Life. 

Address of welcome on behalf of the 
industrial insurance companies. of Ten- 
nessee—Cornelius A. Craig, president Na- 
tional Life & Accident. 

Response to President Craig—L. Hay, 
president Bankers Life & Health of Ma- 
con, Ga. 

President’s annual address. 

Report of the executive committee. 

Report of the secretary-treasurer. 

Report of the law committee—P. M. 
Estes, chairman. 

Report of the casualty and surety com- 
mittee—R. J. MacLellan, chairman. 

Report of the Grievance Committee— 
T. O. West, chairman. 

Report of the weekly industrial com- 
mittee—J. E. Acuff, chairman. 

Report of the committee on statistics— 
H. D. Huffaker, chairman. 

Report of the committee on sanitation 
—A. B. Langley, chairman. 


SECOND SESSION—OCT. 17, 2:00 P. M. 
Address—“The Business Circle,” by H. 

B. Folk, secretary, Life & Casualty. 
Address—“Waste,” by C. A. Craig, 

president, National Life & Accident. 

Executive Session. 

THIRD. SESSION—OCT. 17, 7:30 P. M. 

Annual Banquet. 

Six-minute round table talks by the 
following well-known speakers: 

Cc. P. Orr, president, Southern Life & 
Health of Birmingham. Subject—“Old 
Hickory’s Place in the Sun.” 

P. M. Estes, general counsel, Life & 
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Casualty of Nashville. Subject—‘“Wood- 
cow Wilson—The Man.” 

A. B. Langley, vice-president and gen- 
eral manager, Carolina Life. Subject— 
“The Conference Among the Foremost 
Essentials.” 

I. S. D. Sauls, vice-president and gen- 
eral manager, Continental Life of Wash- 
ington, D. C. Subject—“Farming as a 
Side Line for an Industrial Insurance 
Manager.” 

H. D. Huffaker, president, Interstate 
Life & Accident. Subject—“The Insur- 
ance Man in Politics.” 

J. EB. Acuff, second vice-president, Life 
& Casualty of Nashville, Tenn. Subject— 
“My Faith in the Future of Industrial 
Insurance.” . 
Thos. J. Tyne, general counsel, National 
Life & Accident. Subject—“The Flag We 
Call Our Own.” 
A. B. Walker, secretary, Missouri Life 
& Accident of St. Louis. Subject—“The 
Gentleman from Missouri—Past and Pres- 
ent.” : 
W. Ridley Wills, vice-president, Na- 
tional Life & Accident. Subject—‘“Service 
to Our Patrons Is Service to Our Coun- 
” 


try. 

Hrank J. Walker, president, Kentucky 
Central Life & Accident. Subject—“How 
I Put in My Time in a Country Home 

ffice.’ 


FOURTH SESSION—OCT. 18, 10:00 A. M. 
Address (lIllustrated)—Health Lessons 
for the Insured—Dr. J. F. Ward, medical 
director, Life & Casualty Insurance of 
Nashville. 

Address—‘Things Which Were, Things 
Which Are, and Things Which Shall Be” 
—Louis Phillips, president, The American 
Insurer of New Orleans. 

Report of the Auditing Committee—I. 
S. D. Sauls, chairman. 

FIFTH SESSION—OCT. 18, 2:00 P. M. 
Address—Subject to be announced, by 
Ralp B. Coit, actuary, Jefferson Standard 
Life of Greensboro, N. C. 

Report of Special Committee on Reso- 
lutions. 

Deferred Business. 

New Business. 

Report of Nominating Committee—W. 
W. Chiswell, chairman. 

Election of officers for the ensuing 
year. 
Date and place of next méeting. 


Bring Issue to a Head 


The London Guarantee & Accident in- 
tends to make things lively in burglary 
insurance circles in Chicago unless the 
Burglary Insurance Underwriters Associ- 
ation gets busy and corrects the com- 
mission and brokerage abuses in that 
city. It has notified the organization 
that it is weary of present conditions 
and the subject of compensation as well 
as agency limitation must be solved or 
it will protect its business in the city. 


F. & D. Agents to Meet 


The Fidelity & Deposit Agents Asso- 
ciation will hold its meeting at Atlantic 
City, Oct. 30, following the meeting of 
the National Association of Casualty & 
Surety Agents, which takes place Oct. 
28-29. Fred A. Price, of Conkling, Price 
& Webb of Chicago, is president of the 
Fidelity & Deposit Agents Association. 
It is_expected that a large number of 
F. & D. men will be present and a number 
of home office people will be on hand. 


No Action Was Taken 


The National Workmen’s Conpensation 
Service Bureau held a meeting last week. 
It considered the question of rates and 
contracts of the Emergency Fleet Corpo- 
ration, and also the issuance of a deducti- 
ble average workmen’s compensation 
policy. Before taking action on the first 
question it was deemed advisable for the 
bureau. to obtain more complete data 
from the fleet corporation. As regards 
the issuance of deductible policies, there 
was some argument in favor of it, but no 
action was taken. 


Taking Off the Lid 


SAN FRANCISCO, CAL., Oct. 9.—The 
Plate Glass Association of California has 
repealed the rules placing a limitation 
on commissions payable to San Francisco 
brokers because of the alleged activities 
of the New York Plate Glass, Ocean Acci- 
dent & Guarantee and Travelers Indem- 
nity, three large companies outside of 
the association, and alleged to be pay- 
ing excess commissions. The association 
has appointed a committee to confer with 
the — before putting the change 
in effect. 





Increases Age Limit 


The Massachusetts Bonding announces 
that the age limit for accident insurance 
in its monthly department will be from 
16 to 65 years instead of from 18 to 60 
as heretofore. This extension of age 
limits will enable agents to write a class 
of business they could not handle prior 
to this time. 


Joint Arrangement Solved 


_ INDIANAPOLIS, IND., Oct. 9.—The 
joint arrangement which was_ entered 
into by William F. Wocher and James H. 
Weyer at Indianapolis has been dis- 
solved. Mr. Weyer continues as state 

















agent of the London Guarantee & Acci- 
dent and Mr. Wocher retains the title 


of general agent of that company, the 
bulk of his business being personal and 
derived from Indianapolis. Mr. Wocher 
is also general agent of the New York 
Plate Glass and local agent of the Great 
American and Citizens. 


Opens Louisville Office 


The Hartford Accident has opened a 
branch office at Louisville to handle Ken- 





tucky business. Walter S. Miller, a real 
estate man in the city, has been ap- 
pointed manager. W. I. Snow, an insur- 
ance broker in Chicago, will go to Louis- 
ville to assist in organizing the office. 
In the meantime, the Louisville office 
will report to the Indianapolis branch. 


All things come to those who get tired 
of waiting and go after them. 
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Opposition Must Not 
Be Cry for Help 


W ILLIAM HUGH HARRIS, vice- 
president of the Fidelity & De- 
posit, in a recent issue of the Fidel- 
ity Journal, makes the point that the 
opposition to government insurance 
must not be a cry for help. He says: 

It is difficult to see how the govern- 
ment by extending its war time insur- 
ance activities to include the surety and 
casualty business, would in any way 
facilitate or expedite the conduct of 
the war, and there apparently is not the 
least likelihood of such action. There 
can be no criticism or questioning of 
the right and propriety of the govern- 
ment carrying any war emergency in-4 
surance which it deems necessary. 
Nevertheless, such action is an indica- 
tion of future possibilities. 

* * & 


The opposition of companies and 
agents to any. possible later develop-. 
ment of government insurance must 
never appear as a cry for help. Govern- 
ment insurance can be defeated by cold 
argument, as a thing un-American, un- 
just and impractical, Prussian in tend- 
ency and out of harmony with our in- 
stitutions and ideals. Such a distinct 
invasion of the legitimate functions of 
private enterprise would be unfair to 
the investors of countless millions, and 
a violation of their rights and an in- 
justice to several hundred thousand 
agents, who have made insurance a life 
work, 





x * & 


From the standpoint of practicabilty, 
and it must be fought from this, its 
weakest side, government insurance 
could never improve on the service and 
very general satisfaction which the in- 
surance companies have rendered for 
years. We know the need of competition 
as an incentive to service. Monopoly, 
which government insurance would 
likely result in, was never noted for a 
superlative brand. 

A government plan might reduce rates 
somewhat as it would have sources of 
income to meet operating expenses, other 
than from the premium charged. But if 
it is a matter of cost, then the companies 
and agents particularly must convince 
the public that insurance rates generally 
are only adequate to pay losses and 
necessary overhead expenses and re- 
munerate agents for actual valuable 
services performed, more expert and 
specialized service than could be ex- 
pected under a government plan. Divi- 
dends are very largely paid from invest- 
ment earnings. 

Agents are, of course, vitally inter- 
ested in government insurance and should 
use every legitimate means to convince 
legislators and people of influence that 
any suggestion for the further extension 
of government activity into insurance 
fields is wholly uncalled for from the 
standpoint of service or cost, the only 
Possible justification for such a move. 

No class of business men have stood or 
will stand more firmly or loyally with 
the government than insurance men. A 
Stubborn fight against an indefensible 
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encroachment upon their rights could 
not possibly be construed as a reflection 
on the one hundred percent patriotism 
which insurance men as a class possess 
and have demonstrated. 


Goes With Employers Indemnity 


W. H. Scott, formerly manager of the 
commercial accident department of the 
Kansas City Casualty, has resigned to 
accept the position of Kansas City man- 
ager of the accident department of the 
Employers Indemnity. 


Williams Made President 


SAN FRANCISCO, CAL., Oct. 9.—E. D. 
Williams of the Employers Liability has 
been elected president of the Casualty 
Underwriters Association of southern 
California for the ensuing year, with 
Arden L. Day, New Amsterdam Casualty, 
as vice-president and C. A. Teasdale, 
Continental Casualty, as secretary. 


No More Espionage Bonds 
The Aetna Casualty & Surety an- 
nounces that it will write no more espion- 
age bonds, saying it will no longer be- 


come surety for defendants in sedition 
cases. 


C. W. Shaffer Has Resigned 


C. W. Shaffer of Minneapolis, north- 
western manager of the Lion Bonding 
& Surety, has resigned. He was formerly 
secretary of the company. 


Casualty Notes 


Joseph A. O’Hallaron has been ap- 
pointed manager of the liability and cas- 
ualty department of W. H. Markham & 
Co. of St. Louis, succeeding E. V. Thomp- 
son, who recently resigned. 


W. P. Crump, formerly connected with 
the American Investment Co. of Okla- 
homa City, has become associated with 
the A. J. Scull Agency of Stuttgart, Ark., 
and will have active charge of the fire 
department. 


“My plate is damp,” complained a 
traveler who was dining in a London 
hotel. 


“Hush!” whispered his wife. 
your soup.”—Exchange. 


Compensation Underwriter 


wants position as Office Manager of a large 
Agency. Seven years Compensation and 
Liability Experience. Law School and En- 
gineering Graduate. Splendid Organizer. 


Moderate Salary plus share in profits. 43-G, 
The National Underwriter, 95 William St., NewYork. 


Wanted by Casualty Co. 


Claim investigator and adjuster who 
also has some knowledge of under- 
writing. State age, experience and 
general qualifications. Address 46-J, 
care The National Underwriter. 


“That's 











Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 


READING, PENNSYLVANIA 
WRITE FOR PARTICULARS 

















The Provident 


Life & Accident Insurance Co. 





OF 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 


Liberal Contracts 
Complete Coverage 


POLICIES FOR 


Accident and Health 
Group—Life—Railroad 


INSURANCE 





Write for particulars of the 


BUSINESS MEN’S 
PENSION POLICY 





Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 




















MERICAN LIABILITY 





COMPANY 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS. SECRETARY 
SECOND NATL BANK BLOG CINCINNATI, O. 
' $*00.000 oc #¥SURANCE oEPT Oer-si7 








EMORY H. ENGLISH 
President 


JOEL TUTTLE 
Secretary 





CAPITAL ONE MILLION DOLLARS 


mec nate renege 
Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg., MINNEAPOLIS, MINN. 


JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS. 








-——— 





BANKERS & FARMERS LOAN & TRUST CO. 





Company 





Now Organizing for the Purpose of 
Forming the Mid-West Live Stock 
Insurance Company and 


The Mid-West Fire Insurance 








All the up-to-date forms of 
Live Stock, Automobile and Fire 


A strong organization of successful 


Insurance 


business men 











332-333 WELLS BUILDING, QUINCY, ILLINOIS 
Can Use Two Good Salesmen 
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ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND oe. 
GENERAL MANAGER 


2019 INSURANCE EXCHANGE 
CHICAGO 























For Surplus 


Lines 


Try Us 


Insurance Exchange, 


CHICAGO, ILL. 


Wm. L. Dickelman & Co. 








JONES, LAUNT & BARRETT, Inc. 


GENERAL AGENTS 
BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company We are strictly an Agency office, and 


Chicago Bonding & Ins. Co. can offer service and facilities in Penn- 
Great Eastern Casualty Company Be ae New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 

















THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE, and 
FARM RISKS 


A LIVE AGENCY COMPANY 


Fire Insurance Company 
Chatfield, Minnesota 
An unsurpassed record for 
prompt adjustment and pay- 
ment of all honest losses. 
Admitted in the State of Min- 
nesota, North Dakota, South 
Dakota and Montana. 
Insurance in force over $17,000,000 
Premiums in force over 260,000 
F. L. TESCA 


President 








Secretary 








1898 Twenty Years of Service 1918 


Security Mutual 


CHAS. L. THURBER 





GEO. A.MOWRY - W.A.GORDON WM. WALSH 
President Secretary Ass’t Secretary 


MINNEAPOLIS 
Capital $500,000 





20) Twin City Fire Insurance Company 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS OI See) A eee - $1,643,174.45 
SURPLUS TO POLICYHOLDERS - = = * 1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 














Al Pinitleces lhe Conmanes 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 


in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 
ass 





<AUUUG4QQQQ0000000000EEEUUAUUOGOOOOOOOOGEOUUUUCUEEEOUUUOOOOOOOOOOOOOAEEGEEEOUUEUUUOAGGOOOOOOOOOOOOERGENLE 
66 Broadway, New York 


E. F. PERRY CO., Inc. 
I 


NSURANCE BROKERS 
SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 
s HOME OFFICE 
HOME. OFFICE UNITED STATES 


unMBER zs LOUIS H. PARKER, Mgr. aNONBILe 


re 











SUUTAEUUEVUATEUETOUCUOUEEOOUCCUOCCUCUEOUTOCCEOUEOECROOCOUEOCOUOUOUCOEODOCOEOOOOOEROOCOOULOUEOOUCOSUOOOO OEE Ce 
The THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL MUTUAL IN OHIO - 
MUTUAL [| Writing Full Floater, Fire, Lightning, 


Insurance Co. Windstorm, Explosion and Theft 


CELINA, OHIO 


E. J. BROOKHART, 
Secretary 











MARCH 31st, WE HAD 14,987 MEMBERS AND $7,029,239 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 











Detroit National Fire Fusurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 


Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Case 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vj,ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















AGENTS MAKE MOST MONEY WHEN THEY PUSH 


AUTOMOBILE LIABILITY INSURANCE 
Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 
OSCAR R. WITTE & CC., General Agents - - - ST. LOUIS, MO. 
GARNER & MANN, General Agents - - - KANSAS CITY, MO. 


E. J. MILLER, General Agent - - - - - DENVER, COL. 
For Other States write the Main Office 
DON’T. FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 


An Agency Connection With U—-MEANS REAL SERVICE 
WESTERN INDEMNITY COMPANY, Dallas, Texas 





Capital $500,000 — Assets $1,211,054 


EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—aAll Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $14,776,570.58 SURPLUS, $2,490,252.03 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD STONE, Gen. Agts. Ind. and Ky. 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg, 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bidg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY’ CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bidg., Omaha, Neb. 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 























The American Credit-Indemnity Co. 
of NEW YORK 

CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provid against abnormal loss on i] 

all outstanding covered accounts, but serves to prevent losses. 

If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 


R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago } 
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